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The Dawn of Prosperity Is Near 


A Time for Optimism and Progress 





It is generally conceded that a reaction in business from which the country has been suffering 
for some months, is coming to an end and the upward turn has begun. This is the unbiased opinion 
of our leading statesmen, financiers, captains of industry, heads of great commercial organizations 
as well as our officials, national and State, who are conversant with the affairs of the country and 
the business world in general. 


This is shown in the signed statements of these men published in this issue, on pages 111-122 which 
include that of President Harding and other officials at Washington, the Governors of the various 
States, the heads of the big banking institutions and general corporations and the heads of the big 
mercantile bodies, all of whom now sound a note of optimism that should stimulate businessmen to 
put forth their best efforts to reach the prosperity that is bound to come in the year 1921. 


The jeweler. though he has felt this depression to a slight extent. has not felt it as much as the 
merchants in other lines have. He was the last to feel the reaction in business and is apparently to 
be the first to feel the resumption. [lis trade is in a better position than that of any other industry 
both as to prices and production and he is entrenched with his customers as never before in his 
history. 

Millions of new buyers were introduced to the jewelry stores of the country during the period 
of war prosperity for the first time, who will continue to buy as presents “gifts that last.” Hundreds 
of thousands of buyers have been introduced to the fact that diamonds and jewelry are investments 
and will continue to profit by this knowledge, and the public at large has learned that the jeweler has 
not been a profiteer, and that his prices have not been increased abnormally. Buyers therefore do 
not expect the same reduction on the return to the normal that they look for in other lines. Finan- 
cially, our trade has weathered the storm better than even the most optimistic could have predicted. 


The future is bright and business development is sure. Now is the time for the jeweler to ring 
the bell of “optimism,” put forth his best efforts to develop his business and prepare to enjoy that 
share in the coming prosperity that will be the reward of the progressive merchant who has faith in 
his industry, his country and its resources. 
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Art in Jewelry as Reflected in the Betrothal Ring 





By Estelle Arnold 











TUST another phase in the progress of 
ps art in jewelry are the newest designs in 
petrothal rings. 

All the world loves a lover, and for that 
reason if for no other is this ring of deep- 
est interest to the designer, who knows full 
well that the most beautiful is not quite 
good enough for the adored one. 

That it should be a diamond has been 
decreed since the 15th century, and, as 
custom makes laws, 500 years would appear 
quite long enough to have particularly es- 
tablished this as one. 

It seems but yesterday that the solitaire 
with its high mounting of gold was the 
accepted idea, and had quite taken the place 
of earlier gold mountings with their very 
slender raised prongs that held several 
stones of equal size. With what decided 
disfavor would a betrothal ring of some 
importance less than 50 years ago be re- 
garded at the present time. 

Everything has its raison d’étre, and the 
why of this gradually wrought change is 
that art in its every form is indulged: in to 
satiety, a poor expression, as that which is 
really beautiful is too satisfying to the 
senses to satiate, and mediocrity and dross 
in art is short lived. 


However, art in decoration is a part of 
today’s education and in keeping with this 
is milady’s wardrobe. From her dainty silk 
lingerie to the lovely outer toilette does she 
follow the advice of Polonius: “Costly thy 
habit as thy purse can buy,” and as environ- 
ment lends much to the acquiring of good 
taste, where it is not innate, the designer of 
her engagement ring must needs be an artist 
when he has an eye that has become accus- 
tomed to so much that is beautiful as his 
critic. Superficial—perhaps—nevertheless a 
critic of no mean importance. 

Therefore the diamond’s semblance to a 
star of the Heaven is all sufficient that 
its mounting should enhance its beauty 
many fold, and its fit mate has been found 
in platinum, which is readily apparent in 
many lovely and unique creations—the re- 
sultant dreams of the designer. 

The daintily chased: or hand carved plati- 
num mountings with pierced open work 
have a measured rhythm, and when the ar- 
tist has embodied therein realities that make 
a fairlylike setting for the solitaire—the gen- 
erally prescribed keynote of the betrothal 
ring, though the matter of principal stones 
in any one setting is not restricted—its 
beauty is assured. 

The intermingling of tiny color gems with 
the.smaller diamonds on the sides of the 
shank is at fimes indulged in, thus com- 


bining, unobtrusively, the birthstone with 
the engagement ring. 

Of a dozen or more unique mountings of 
such loveliness as might well be termed 
peers in their class, is noted a rose setting, 
gems surrounding the center stone in such 
a way as to disclose the open pierced work, 
w th carved leaves in the lower shank, and 
so well defined is the rose intent as to be 
unquestioned at a glance. 

A beautiful blue white diamond is held 
en solitaire by the points of a crown like 
mounting of chased fleurs de lis. While 
the stone is held rather high, the finely 
chased pattern conforming to the flower 
which runs along both sides of the shank 
gives to the ring an appearance of distinc- 
tive indiviuality. 

A Princess engagement ring of exquisite 
beauty has three half carat stones in a 
straight oblong setting—the box like form 
so noticeable in the new designs, that is, a 
distinctive appearing line drawn about the 
center stone or siones. An outer line of 
very small gems surround these, and are 
also set in the pierced sides of the shank, 
to the charming: curves of which is this 
oblong setting indebted for its grace. 

A decided boldness in outline is shown in 
an octagon mounting, which would imply 
that the solitaire was square cut—a fancy 
frequently noticeable. Sixteen small gems 
are lined about the shank below the plateau, 
and as the Princess ring suggests the petite, 
so does this bring to the vision a regal 
beauty as its wearer, 

The dome mountings with their pierced 
work patterns, give to the artist untold pos- 
sibilities for artistic design. Tiniest of gems 
are set so as to appear intertwined; again 
the solitaire, or as many as three gems run- 
ning horizontally, may be surrounded with 
more important gems, but the more or less 
curved dome is adhered to. 

Rather in a class alone is the quite large 
pear-shaped diamond, the mounting of one 
with its surrounding gems of considerable 
lesser size, is almost c rcular. 

Not by any means to be lost sight of is 
a pear-shape canary diamond, with its ac- 
companying gems in white, which, held to 
view by delicately carved platinum shanks, 
might well be regarded as a betrothal ring 
fit for a princess. 

For comparison, we bear in mind _ the 
creations of Rene Lalique, that artist who 
makes possible such wonderful harmonies in 
everything he undertakes from his former 
jewelry and enamels to his latest fancies in 
glassware, and find that the really artistic 
inspiration following along the line that 


creates the truly beautiful, is very much in 
evidence, and we have not one, but a number 
whose work is such as to outlive the present 
era, and that of a merely prevailing mode. 

For all this are we indebted to our own 
designers, and it is not necessary to seek the 
artists of India, Venice or Rome for an 
artistic or novel idea, and only proves in 
another form what the great melting pot— 
the United States—has done for art in the 
betrothal ring, the first conception of which 
was far from an artisitc idea. 

Roman born, in the second century, the 
first betrothal ring—an iron band—was 
placed by the fiancee on the fourth finger of 
the left hand with the sentiment that it 
might press a nerve leading to the heart., A 
beautiful idea. In the evolution of things the 
plain gold band followed, but the iron band 
was worn when not in public. 

The maid of the earliest centuries was no 
different than she of to-day, a something out 
of the ordinary appealed to both her and 
her lover, and so did the decorative idea 
assert itself, as is seen in some of the early 
inscribed rings, a virtues, or words of 
endearment. 


Then appeared the Gimmel ring, ‘from 
Gimelli (twins), Jumelle was also usdd in 
its definition. These composed of two rings 
of gold, fitted into each other so as to form 
one body, and from the decorative idea of 
engraving these with concealed mottoes, was 
evolved that which when closed showed two 
hands clasping each other, or two hearts 
entwined. These were also made with 
mountings in which to hold precious stones, 
and not only two, but as many as five rings 
were employed in their structure, so that 
the jeweled engagement and wedding rings 
combined, spokey,of a mode of the moment, 
is rather a revival of a very old idea. 

Artists were ever dreamers, and while all 
dreamers have not within their power the 
creative instinct, still is it displayed in some 
wise, and so have different creeds voiced 
their ideas in the design of their betrothal 
rings. 

Raised ornamentation and gem settings 
encircled the band of the Jewish betrothal 
ring, somewhat in the form of the present 
day circlet of diamonds, though the gems 
were interspersed with the gold ornamenta- 
tion. 

The plain betrothal band is still used in 
some branches of the Eastern Church, and 
the same rings used in the marriage cere- 
mony. This, by the way of contrast, would 
but show that though the artistic idea for 
the betrcthal ring may here exist. stern cus- 
tom decries it. For art’s sake are we truly 
glad that this is not a universal custom, and 
that artists on a par with a Lalique and 
others of note are given the opportunity to 
create the children of their imagination, the 
mere sight of which may be an inspiration 
for artists of a future generation. 
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The Luxurious Past 





T must make the goldsmiths’ mouths 
water when they read of the expensive 
‘ons of a bygone era; how the well-to- 
do, especially the gallant and the courtier 
sported their great masses of jewelry and 
bullion lace, their gold-handled and bejew- 
eled swords, their hats, worth a fortune in 
gemmed hatbands, etc. 

Aubrey, a contemporary of Raleigh, who 
so often visited our shores, says, in describ- 
ing that picturesque sea-hero and author of 
the world’s history, etc.: “A good piece of 
him is in a white satin doublet all embroid- 
ered with rich pearls, and a mighty rich 
chain of great pearls around his neck.” 
Raleigh’s jewels ornamenting his shoes were 
said to have cost £30,000. Great pearls were 
in his ears (as shown in a portrait), which 
also discloses that his hatband was richly 
embellished with jewels. Listen to a con- 
temporary description of the courtier, favo- 
rite of King James I., the Duke of Bucking- 
ham: “With great buttons of diamonds, and 
with diamond hatbands, cockades and ear- 
rings, yoked with great and manifold knots 
of pearls. At his going over to Paris in 
1625 he had 27 suits of clothes made, the 
richest that embroidery, gems, lace, silk, 
velvet, gold and stones could contribute ; one 
of which was a white uncut velvet set all 
over suit and cloak with diamonds valued at 
£14,000, besides a great feather stuck all over 
with diamonds, as were also his sword, 
girdle, hatband and spurs.” 

Imagine to yourself the consequentious- 
ness of the merchant of those richly dressed 
times. One of these, named Marmaduke 
Rawdon, is thus depicted: “The apparrell he 
rid in, with his chaine of gold and hatband 
was valued in a thousand Spanish ducats; 
being two hundred and seventy-five pounds 
sterling. His hatband was of emeralds set 
in gold; his suite was of a fine cloth trim’d 
with a small silke and gold fringe; the but- 
tons of his suite fine gold—goldsmith’s 
work; his rapier and dagger richly hatcht 
with gold.” 

Again in the 13th century, Matthew Paris 
gives the following account of the marriage 
of Alexander III of Scotland: “There were 
great abundance of people of all ranks, mul- 
titudes of the nobility of England, France 
and Scotland, with crowds of knights and 
military officers, the whole of them pom- 
pously adorned with garments of silk, and 
so transformed with excess of ornaments 
that it would be impossible to describe their 
dresses without being tiresome to the reader, 
though it would excite his astonishment. 
Upwards of one thousand knights on the 
part of the King of England attended the 
nuptials in vestments of silk, curiously 
wrought in embroidery; and these vestments 
on the morrow were laid aside; and the 
same knights appeared in new robes of 
still more magnificent decoration. The 


nobles of Scotland and of France did not: 


fall a whit below those of England in their 
show and parade. The barons and the 
knights were habited in robes of divers 
colors; sometimes they appeared in green, 
sometimes in blue, then again in gray, and 
afterwards in scarlet, varying the colors ac- 
cording to their fancies, or the wills of the 
ladies to whom. they had dedicated their 
vows. Their breasts were adorned with 
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fibule, or brooches of gold; and their 
shoulders with precious stones of great mag- 
nitude, such as emeralds, sapphires, jacinths, 
pearls, rubies and other rich ornaments. The 
ladies who attended had rings of gold, set 
with topaz stones and diamonds, upon their 
fingers; their heads were adorned with ele- 
gant crests or garlands; and their wimples 
were composed of the richest stuffs, em- 
broidered with pure gold, and embellished 
with the rarest jewelry.” 

Ben Jonson (1574-1637), in his “Every. 
Man Out of His Humour,” discloses the 
wealth expended on the man’s attire, in his 
description of the disaster happened to 
Fastideo in the duel, when the latter ex- 
claims: “I had on a gold cable hatband, 
then new come up, of massie goldsmith’s 
work, which I wore about a murrey French 
hat, the brims of which were thick embroid- 
ered with gold twist and spangles; I had an 
Italian cut-work band, ornamented with 
pearls, which cost three pounds at the Ex- 
change. He, making a reverse blow, 
falls upon my embossed girdle—I had 
thrown off the hangers a little before; strikes 
off a skirt of a thick satin doublet I had, 
lined with four taffates; cuts off two 
panes of embroidered pearls; rends 
through the drawings out of tissues; enters 
the lining, and skips the flesh; and not 
having leisure to put off my silver spurs, 
one of the rowels catched hold of the ruffle 
of my boot, it being Spanish leather, lux past 
and subject to tear, overthrows me, and 
rends me two pairs of stockings, that I had 
put on, being a raw morning—a peach-colour 
and another.” 

And even down to the more modern times 
of the century before last we read of John 
Spencer wearing at his marriage richly 
jeweled buckles worth £30,000. Suppose we 
wind up this story of gold and diamond 
splendor of the day that is past with a 
short description of the ladies of the Direc- 
tory. Remember much of the abandonment 
of the French world of fashion end of the 
century before last was occasioned by the 
wild determination to forget the horrors 
they had just gone through—the Reign of 
‘iciror. Here is Octave Uzanne's descrip- 
tion, in part: 

“The Merveilleuses survived the Jncroy- 
ables [two coteries of immodest fashions] 
by a couple of years. That whimsical dame, 
Mme. Tallien, in whom they were so grace- 
fully personified, supplied the latest ex- 
emplification of their style. She appeared 
at Barras’ reception, towards the close of 
1799, in a very wide muslin gown, falling 
about her in great folds, and cut after the 
pattern of the tunics-seen on Greek statues. 
The sleeves were caught to her arms with 
antique cameos, and other cameos clasped 
her garment at the shoulders and waist. She 
wore no gloves, and one of her arms was 
adorned with an enamelled goiden serpent, 
the head formed out of an emerald. Jewels 
were worn in shoals—on arms ind fingers, 
round the neck, in diadems for the hair, 
and aigrettes on turbans. Nobody has an 
idea of the quantities of gems then gen- 
erally displayed. Exceedingly long neck 
chains, falling to the knee, and looped again 
below the bust, were worn by most women. 
Rows of diamonds and precious stones en- 
circled their throats. Their girdles were set 
with gems, and pearls meandered hither and 
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thither over their gauzy gowns, and through 
their tresses. Cameos, too, which had been 
brought into prominence by Mme. Bona- 
parte, on her return from Italy, adorned 
both heads and shoulders. Even wigs were 
to be seen, enriched with jeweled devices, 
and with those diamond doves known as 
esprits.” And this latter phase of gorgeous- 
ness was the method of acclaiming the open- 
ing days of Democracy—“Liberté, Frater- 
nité, Egalité.” Gaiety of the people at large, 
no longer trammelled by kings and courts, 
nobility and servility. In fact, mighty like 
what we see in our own sedate Republic, 
that soon followed the entry of the French 
freedom. 








Fads and Fancies of Today and To- 
morrow 





THE newest fad, so Paris tells us, is the 
finger watch. So small that it can easily 

be worn under the glove it is something 

unique and useful in the jewelry line. 

Some are studded with diamonds and 
other precious stones, making a very hand- 
some combination dinner and watch ring. 
One which I examined in one of Washing- 
ton’s big jewelers is of beautiful workman- 
ship. It is made of platinum, the tiny face 
of the watch outlined with diamonds, while 
an exquisite design of diamonds and 
emeralds complete the sides. Yet to me, it 
seemed a bit too clumsy for real beauty, 
and the watch itself is so tiny—about the 
size of a dime—that one doubts very much 
its timekeeping ability, although the sales- 
man assured me that it keeps “perfect 
time.” This watch ring sells for $2,800. 

Upon inquiring for a watch ring in one 
of the other shops I was told that they 
were “not practical and not attractive 
enough to the public to warrant carrying 
them in stock.” 

Making any sort of a fad universal is 
not a hard task these days, in fact it is 
usually a mere matter of good advertising. 
Not so long ago the ankle watch almost 
created a riot on the streets of New York 
while today they are so common that they 
bareful cause a ripple. “But,” as a well- 
known society leader said, “they do set off 
shapely ankles.” 

All sorts of ankle jewelry is coming into 
vogue. The actresses have started it and 
their sisters in the social world are rapidly 
following in their footsteps. 

Mrs. Claude Graham White, formerly 
Ethel Levy, whose jewels caused a stir 
even at Palm Beach last season, almost 
never appeared on the beach without her 
gold anklet. 

In a recent popular moving picture a well 
known star displayed a beautiful string of 
perfectly matched pearls around her dainty 
ankle. They had to be real pearls because 
it was found that only real pearls will 
photograph properly through the moving 
picture camera lens 

It’s just a matter of inches from the ankle 
to the toes; then too the time seems to be 
ripe for—toe rings. In these days of bare- 
foot dancing the toe-nails receive as much 
attention and quite as much polish as the 
finger-nails, so mstead of “rings on my 
fingers and bells on my toes,” it may be— 
rings on my toes. E. B. 
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“Your Exclusive Property”* 





By L. W. Mida, President of Mida’s Trade Mark Bureau, Chicago 











OODS sold in bulk create no prestige for 

G the manufacturer. 

The purchasers do not link the merchan- 
dise thus bought with the name of the maker. 

Therefore, they fail to form the habit ot 
asking for the product of a particular shop 
or factory. 

Whatever satisfaction they derive from 
the use or service of the articles is barren 
of results. 

That is to say, it does not develop into 
good will. It causes no increase of volume 
of sales in favor of any one of the manu- 
facturers whose output is marketed in the 
same anonymous way. 

The thing to do, then, is to pack or mark 
your goods in such a manner that it is easy 
to distinguish them from others. 

The label, carton, or container which you 
adopt for this purpose must particularize 
your product beyond all probability of con- 
fusion. 

First, of course, the design of the label or 
container must be in agreement with the 
character of your goods. 

It would not do, for example, to have a 
pickle for your emblem and a coffin-shaped 
container, if you are selling a line of choco- 
lates and bon bons. 

For commodities of that sort a symbol 
is needed which carries the suggestion of 
daintiness and relish. 

Furthermore, your label, token, or package 
must be pleasing to the eye. But it must 
put no burden of details upon the memory. 

Ugliness of design, lack of proportion, ex- 
cess of ornament, clumsiness, and words 
without meaning—or anything which puz- 
zles or works a strain upon the attention— 
are flaws which weaken the clearness and at- 
traction of your device. 

Consequently, it must have neatness and 
simplicity; and it must possess distinctness 
enough to be remembered without effort. 

Besides, it must not resemble others so 
much that it might be mistaken for them, 
thereby leaving a gate open through which 
customers might wander away. 

Any manufacturer could attend to these 
matters for himself, just as he could study 
law and become his own attorney or learn 
architecture and bricklaying and build his 
own shops. 

Plainly, however, the time which he would 
have to spend in doing so would be as ‘nuch 
wasted as if he were to serve an apprentice- 
ship at watchmaking in order to fashion a 
watch for his own use. 

In practice, therefore, he finds it to his 
advantage to outline his ideas to the archi- 
tect and craftsman and to rely upon them to 
give effect to his idea. 

This is as true of trade-marks and labels 
as it is of shons and watches, although the 
comparison may not be perceived at the first 
glance. 

Apparently, it is merely a question of tell- 
ing an artist what you want embodied in 
your emblem and instructing your attorney 

to have it registered at Washington. 


*Copyright, 1921, Mida’s Trade Mark Bureau, 
hicago. 


In reality, it entails a complex of knowl- 
edge and equipment which is the result of 
years of specializing in this kind of work. 

Familiarity with the multitude of designs 
already in vogue; experience in copyright 
and trade-mark affairs ; skill in devising com- 
mercially suitable labels, cartons, and con- 
tainers ; and the coordination of these factors 
in a system of service require more time 
and training than the average manufacturer, 
artist, and lawyer can afford to divert from 
the necessities of their business, 

After your ideas of a design—which has 
individuality and the power of simplicity— 
have been worked out to your satisfaction, 
much remains to be done. 

The first thing to be determined is whether 
or not it conflicts with any design now le- 
gally in use as the exclusive property of 
some other manufacturer. 

Manifestly, this calls for comparison with 
all other designs which may have priority’ 
of right in law. 

How can the comparison be made within 
a reasonable length of time, seeing that there 
are thousands upon thousands of registered 
designs? 

The answer is, through a system of serv- 
ice which has a full equipment of scientific- 
ally classified records and workers trained 
to use them with accuracy and speed. 

Having found that your emblem does not 
encroach upon any of the thousands already 
established, the next step is to make it vour 
exclusive property and to safeguard it 
against trespass of any sort. 

You can get a notion of what has to be 
done in this regard from a synopsis of the 
conditions to be fulfilled in obtaining legal 
protection for labels. prints, cartons, slo- 
gans, trade-marks, and designs. 


COPYRIGHT 


The purpose of label copyright is to give 
a manufacturer exclusive ownership of the 
label or print designs which he uses as the 
decorative feature of a label or package. 

It should not be confused with trade-mark 
registration, which does not come within the 
scope of the copvright law. 

The prints which are entered under the 
label copyright statute include calendars, 
posters, hangers, cutouts, and similar things 
employed in the advertisement of a com- 
modity. 

Although copyright of labels and print de- 
signs is distinct from registration of trade- 
marks, both are done in the same department 
of the United States Patent Office. 

There is another class of copyrights which 
are done in Library of Congress. But this 
class is limited to manuscripts. music, books, 
pamphlets and other material of a literary 
and artistic nature not characterized as la- 
bels and prints. 

Therefore, in order to obtain copvright of 
labels and prints, the application should be 
filed in the Patent Office—preferably through 
a registered attorney. 

Senarate application has to be made for 
each label or design. 

Usually, however, copyright granted on 


79 


one design or label may be spread over a 

group of products, provided that no change 

is made in the label or design other than 

the designation of the particular product. 
SLOGANS AND PHRASES 

The label copyright law does not apply 
to slogans or phrases. These are open to 
registration under the trade-mark law. 

Generally speaking, registration is. refused 
to a slogan or phrase which is lavish in 
praise of the goods which it advertises. 

Moreover, the slogan or phrase must not 
be a word or combination of words which 
others, engaged in the same line of trade, 
would have an equal right to use in recom- 
mending and marketing their wares. 

It is an essential of registration that the 
slogan or phrase be placed on the goods or 
containers in the sense of a trade-mark. 

Therefore, it is advisable to join it with 
the trade-mark and to display it in such a 
way as to give it a trade-mark appearance. 


TRADE-MARK REGISTRATION 


A trade-mark is the trade name, firnr 
name, symbol, design, emblem or other 
token by which goods are known and asked 
for in the markets. 

It must be affixed to the goods or their 
containers by label, stencil, or other means 
in order to be entitled to the protection of 
registration. 

The mere use of the trade-mark on letter 
heads, advertising material, or in any other 
manner apart from the goods—as in the case 
of bank trade-marks and others representing 
a service instead of tangible merchandise— 
falls outside the federal registration statute. 

A trade-mark may consist of one or sev- 
eral marks used either conjointly or sepa- 
rately. Its component parts may be regis- 
tered as a unit or as individual marks at 
the discretion of the applicant. 

Sometimes, the trade-mark is the entire 
design of the label. This is permissible if 
the entire design is of such a character that 
it answers the purpose of a trade-mark or 
a distinguishing emblem of the goods and is 
not merely a supplementary decoration or 
design. 

DESIGN PATENTS 

A special and separate law apart from the 
label and copyright statute governs the 
granting of design patents. 

This kind of patent gives exclusive right 
to the use, for a stated period, of an original 
invention in the configuration of the package 
display, stand, or other device not within 
the scope of what is termed a mechanical 
patent. 

Mechanical patents relate to inventions in 
working machines, implements, or devices 
affixed thereto for the improvement of such 
machines, in which a monopoly is granted 
for seventeen years. At the expiration of 
that time, the invention becomes public 
property. 

Design patents are issued for 3%4. 7, and 
14 years, the cost of the 14-year period be- 
ing little more than that of the other terms. 
Design patents expire on termination and, 
unlike trade-mark and copyright grants, are 
not renewable. 

Whether a design patent will be allowed 
by the Department of Patents depends on 
whether or not others have anticipated the 
application by obtaining a patent on a de- 
sign of like nature. A search is necessary 
to determine this. 
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The News from England 





Great Scarcity of Watchmakers Makes Repairing Difficult—Gold of Austral- 
asia—Diamond Set Pipes—Prices of Fine Gems Remain Unchanged 
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Lonpon, March 5.—The watch repairing 
trade of Britain is in such a healthy state 
that a little blood-letting is really needed 
to relieve the pressure of things. Not one 
of the large jewelers of this country who 
regulate their own watches will now under- 
take repair work unless the timepiece 
tendered is of their own line or for a 
customer who is a very regular and profit- 
able patron. There is no unemployment in 
the watch-repairing industry however rife 
this may be in other lines. A customer of 
the ordinary repairing jeweler has to wait 
three months now if he breaks the spring 
of his watch. He is absolutely at the mercy 
of his watch repairer who tells him to leave 
the watch for three months or not leave it 
at all—whichever he pleases. The wrist- 
watch is a source of ever recurring income 
to the small watch-repairing jeweler. For 
every hunter, or pocket watch taken in, the 
jewelers here tell you, there are at least 20 
wrist watches. The smaller watch-repair- 
ing establishments are up to their eyes in 
work, There is undoubtedly a dearth of 
skilled watch repairers and good workers 
can get almost anything they ask, within 
reason. During the war thousands of 
watchmakers left their own businesses and 
factories for war work. Many were em- 
ployed in this new capacity making alti- 
meters, meteorographs, wrist compasses, 
aneroids and other scientific mechanism. 
Naturally a lot of these men have never re- 
turned to the watch making and repairing 
trade. They found the optical glass trade 
much more remunerative than watch repair- 
ing. The scientific instrument trade in this 
country has increased considerably the past 
few years, especially in the manufacture of 
lenses, and former watch repairers have 
found a good field here for the steady hand 
and skilful manipulation so essential a part 
of watch making and repairing. The 
jewelers here will tell you that, in pre-war 
days, there was considerable watch repair 
work coming in each day, but that at the 
present time this business has increased four- 
fold. 

* * x 

The Times has obtained some interesting 
facts and figures from Australasia relative 
to the gold-mining industry there. Up to 
the year 1918 the value of gold and copper 
won from the mines of Queensland alone 
was more than £120,000,000. Between 1857 
and 1918 Australia has been officially credited 
with adding £2,972,500,000 to the gold 
stocks of the world. Most of the 
present-day gold comes from deep al- 
luvial beds or lodes. Up to 1918 15,- 
000 men were employed in the gold 
mines of Australia. In Queensland the 
number of gold and mineral fields are 130. 
In New Zealand the number of gold mines 
and dredgers in 1918 was 231, 2,400 persons 
being employed with them. New Zealand 
exports, on the average, $6,250,000 worth of 
gold each year. .The three principal kinds 
of gold mining includes quartz, dredging 
and alluvial. The rivers in many parts of 


the country contain gold, as much as 1,273 
ounces being recovered in six days by a 
single dredge. 

x ok * 

Quite a demand is being recorded just 
now among the fashionable jewelers for the 
dainty little briar-wood pipes set in dia- 
monds. These pipes, which have very 
small bowls and slender, artistic stems, are 
used by society women who now make it 
the rule to have a quiet puff or two over 
the morning’s mail, 

te 

Jewelers and dealers in precious stones 
in England have come to the conclusion 
that the only real slump in the diamond 
trade is that in which second rate stones 
are concerned. For the diamond of the 
first water as big a price as ever is being 
obtained today. Jewelers say that rings, 
earrings and pendants composed of diamonds 
that look well to the inexperienced eye 
but are not first-class stones, are now sell- 
ing at less than they were a year ago. 
During the boom in jewelry buying cus- 
tomers, it appears, were paying as much 
for stones containing flaws and of bad 
coloring as was paid for the best gems in 
pre-war days. An ex-war profiteer who 
had purchased a large-stone diamond ring 
for £1,250 a year ago, took it to a West- 
end jeweler recently for valuation. The 
jeweler told him he would be doing well if 
he sold it for £500. This man had pur- 
chased the ring as an investment in the 
belief that it was a stone of the “first 
water,” but had been swindled. It is these 
incidents that lead to reports of the drop in 
value of gems, 

* Ox 

Two London men in a motor car suc- 
ceeded in getting away with nearly £8,000 
worth of jewelry from the premises of C. E. 
Pleasance, of Sheffield, the other night, after 
unsuccessful attempts had been made to 
break into a safe containing £40,000 worth 
of valuables. Some of the finest specimens 
of house-breaking tools had been used on 
the safe, the police say, but without avail. 
The motor car was seen racing along the 
road back to London. Entrance was 
effected by smashing a back window and 
forcing the iron bars. 








Stock of the Atlanta Wholesale Jewelry 
Co. Sold in New York by the Trustee 


Morris L. Ernst, as trustee for the 
creditors of the Atlanta Wholesale Jewelry 
Co., Atlanta, Ga., has, with the consent 
of the creditors’ committee, sold the stock 
of the Atlanta concern to Jacob Schoen 
and the Brooklyn Trading Syndicate, for 
the sum of $25,000. The stock was recently 
shipped from Atlanta to New York for the 
purpose of inventory and sale. 

The affairs of this concern have been 
in the hands of the adjustment committee 
of the National Jewelers Board of Trade 
and the trustee has still about $100,000 in 
accounts receivable, still to be disposed of, 
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but what will be realized on this part of 
the assets is yet doubtful. The liabilities 
of the Atlanta concern were over $100,000, 
and so far the creditors have received about 
21 per cent. in dividends. As a result of 
the recent sale of the stock, they will ré- 
ceive about 24 per cent. more, or about 45 
per cent. in all, and there is still some- 
thing to come from the accounts. 








ALLEGED THIEF CAUGHT 


Man Said to Be Wanted by Police in Sev- 
eral States Arrested at San Jose, Cal. 


San Jose, Cal., March 16.—Clarence E. 
Wilcox, in jail here, is believed to be a 
gem thief, wanted by the police of sev- 
eral States. When arrested in his room 
in the Alexandria Apartments here, the 
police say they found jewelry valued at 
more than $20,000, including many 
diamonds. Most of the loot was in two 
suit-cases although diamonds worth ap- 
proximately $3,000 were found in a hand- 
kerchief in Wilcox’s pocket, one stone 
alone being worth over $500. This loct 
is believed to have come from various 
Pacific Coast stores where Wilcox has 
worked. 

The gem thief, who is about 37 years 
of age, came from the State of Washing- 
ton, some six months ago with, apparent- 
ly, excellent credentials. He was very 
plausible: and evidently an experienced 
jeweler and had no difficulty in obtain- 
ing a position with the H. W. Stackpole 
Jewelry Co. here: He worked there until 
quite recently and is alleged to have em- 
bezzled some $5,000 in cash from the 
store. 

Becoming suspicious, Mr. Stackpole 
dismissed Wilcox who promptly obtained 
a position with the Seaman jewelry store, 
in Palo Alto. Mr. Stackpole set a trap 
for his ex-employe whom he suspected of 
having purloined watches from him, of a 
certain make. At Mr. Stackpole’s sug- 
gestion, Chief of Police Chester Noble, 
Palo Alto, went to the Seaman jewelry 
store and, waited on by Wilcox, asked 
for the make of watch missed by Stack- 
pole. Though the Seaman store does 
not carry this special watch, Wilcox 
promptly produced one, and, it is alleged, 
sold one of Stackpole’s watches. 

When arrested at the Alexandria, Wil- 
cox put up a fight, and endeavored to 
tear up the search warrant. He was 
overpowered by Chief of Police J. M. 
Black and another San Jose officer. In 
addition to the diamonds, Wilcox had 
$600 in his pockets. 

Mrs. Amanda Wilcox, formerly Miss 
Amanda Young, of Spokane is destitute 
here, along with a 10-year old son by a 
former marriage. She married Wilcox 
some six months ago, after obtaining 
her divorce. She states that she knew 
nothing of the loot he kept in his suit- 
cases. During the two days previous to 
his arrest, he had only given her $1.25 
to live on. 











E. H. Kniepkamp and Ben Ebel have én- 
gaged in the jewelry and répair business at 
Belleville. Ill. 
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As emerald cut diamonds are different from all 
other styles of cutting so Wheeler-made Platinum 
Rings are remarkably different from many others. 


la aN They show that high standard of workmanship— 
H possess that real artistic style that compels atten- 
tion. 


TRADE MARK 
REGISTERED 


The ring illustrated in the enlargement is one of 
The : " 
an unusual assortment of odd shape diamond rings 


Guarantee neni ‘ 
of Quality which includes all the modern styles of cutting. 


The point to be remembered is—when you want an 
unusual piece of diamond jewelry—try us. 


HAYDEN ‘W-WHEELER é~ CO-Ync- 
1 Maiden Lane «Factory 72 SpringStreet- NewYork 
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GERMAN JEWELRY TRADE 





Manufacturers in Pforzheim Busy Turning 
Out Cheap Grade Articles, According 
to Investigation Made by British 


Lonvon, March 12.—In view of the nego- 
tiations now under way between Germany 
and the Allies for a financial settlement in 
respect of the recent war it is interesting to 
note that despite Germany’s alleged bank- 
rupt condition her jewelry trade is experi- 
encing a boom that is unique in the history 
of that country. For some time now, special 
investigators and commissioners have been 
studying industrial conditions in Germany 
on behalf ef newspapers and trade magnates 
of Britain. The Daily Mail, for one, has 
sent specialists throughout Germany with 
a view to finding out what just is the exact 
status of things industrial and commercial in 
the Central Empire. First-hand study of 
conditions in all the principal towns and 
cities has led the investigators to come to 
the conclusion that Germany’s industries are 
far from being anaemic—indeed most of 
them are in a most robust condition—and 
to none does this apply more than to the 
jewelry trade. 

At Pforzheim, near Karlsruhe, which ap- 
pears to be the center for the manufacture 
of cheap jewelry, the production of the 
popular priced jewelry is prodigious. Half 
of the population is concerned with the 
manufacture of this jewelry which is turned 
out by the most modern of machinery thus 
considerably reducing the cost of produc- 
tion. The export trade in this jewelry is 
most satisfactory and nearly everyone in the 
community wears an air of satisfaction, if 
not actual prosperity. 

The class of goods concentrated on at 
Pforzheim include imitation gold and silver 
gilt jewelry, cheap gold and silver chains, 
fashionable feminine ornaments such as 
crystal, carved and tinted beads, umbrella 
handles in all sorts of material, little animal 
“charms” in bronze, celluloid, and imitation 
rock-crystal in different colors, penknives, 
cigaret-cases, match boxes, ash trays, ink-: 
pots, etc. 

One of the special commissioners who 
has seen the populace at work says the 
whole town just now seems to be busy 
carving bone and ivory for combs, pendants 
or necklaces and turning out bone and imi- 
ation ivory beads which are made up into 
necklaces. People, who in pre-war days 
would have bought real jewelry, are now 
able to afford only cheap imitation. Al- 
though the articles of jewelry turned out 
at Pforzheim are poor in quality the price 
is right and there is no end to the buyers 
who flock from all parts in order to con- 
tract for the articles. 

Theatrical jewelry is a special feature of 
the town. For generations the populace 
there has supplied stage crowns, jewels, and 
armor of all kinds. Now, it is turning its 
attention to the markets of the east and 
of Africa. The present craze for beads 
has brought prosperity to the town. There 
is no trouble to get rid of the thousands 
and thousands of imitation gold and silver 
trinkets and crystal and bead necklaces 
turned out weekly at the: factories. They 
are catering for the world. In one factory 
Visited souvenir brooches with glass medal- 
lion displays of foreign watering places and 
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resorts were being turned out. Views of 
Venice and Barcelona and scenes from the 
Passion Play at Oberammergau were being 
made a specialty. In another place a rep- 
resentation of the ruins of Rheims cathedral 
were being transferred to the handle of a 
souvenir spoon—for which there is said to 
be a demand in France just now. 

The Germans are combining the advertis- 
ing novelty with the jewelry of use. Pen- 
cil clips and ornamental matchboxes carry 
neat inscriptions advertising German goods. 
These inscriptions are done in six different 
languages and are intended for foreign 
trade. All this imitation jewelry is not, of 
course, for the discriminating buyer, but, 
nevertheless, there is a big market for it. 
The German manufacturers are ready 
themselves to admit that the quality of the 
articles mentioned is not on a par with the 
British or American cheap jewelry goods. 
As for the prices of the German articles 
they are, approximately, a third of British 
prices. And this cheapness is proving a 
big factor in the German export trade for 
jewelry novelties. 








SECURITY ALLIANCE 





New Members Accepted and Awards Or- 
dered Paid at Monthly Meeting of 


Executive Committee 


A monthly meeting of the executive com- 
mittee of the Jewelers Security Alliance 
was held recently at the organization’s head- 
quarters, 15 Maiden Lane, New York. At 
this gathering 47 new members were ad- 
mitted to Class B, while 24 members were 
transferred from Class A to Class B, mak- 
ing the total membership 7427. 

The secretary’s monthly report showed 
that there had been four safe burglaries re- 
ported at stores of non-members with a 
loss of $17,800. The store burglaries dur- 
ing the month totalled 13 with losses of 
$16,565. Five of these burglaries were at 
stores of members, but in two cases arrests 
have been made and the goods recovered. 
Window smashings numbered 18 and of 
these victims 15 were members. The total 
loss suffered by these window smashings 
aggregated $11,550, although two arrests 
have been made and the goods recovered. 
During February 18 sneak thefts were re- 
ported with losses of $8,650. The report 
showed that 15 of this number are mem- 
bers of the Alliance and that four arrests 
have been made. There were 17 hold-ups, 
eight of them being perpetrated on mem- 
bers. The losses totalled $54,142 and the 
secretary reported that in three cases arrests 
have been made and goods recovered. 
Swindles, principally by bad checks, num- 
bered seven during the month with losses 
of $1,434. Four of these victims are 
members. 

The following rewards were ordered paid: 

For the arrest and conviction of James Boyce, 
alias “C. N. Taylor,” who broke into the store of 
Mrs. J. O. McClintock. Hellywood, Cal., on Dec. 
11, and stole about $4.000 werth of property. a 
large part of which was recovered. The burglar 
was sentenced to the term provided by law, the 
reward being paid to Detective A. J. Carson. 

For the arrest and conviction of Edward Thomas, 
who smashed the show window of the American 
Tewelry Co., Seattle, Wash., on Dec. 24, and stole 
a tray containing eight diamond rings valued at 
about $5.000, nearly all of which was recovered. 
The thief was sentenced to from one to 15 years 


- Calloway, Laurel, 
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at the Monroe Reformatory. The reward was paid 
tc G. L. Rideau, manager of a restaurant, who 
grabbed the bandit by the wrist, thus preventing 
him from using a revolver and held him until the 
arrival of the police. 

For the arrest and conviction of Frank J. An- 
derson, who smashed the show window of the store 
of Sam Mayer, Denver, Colo., April 14, 1919, and 
stole. several watches valued at about $650. Part 
ef the loot was recovered and the thief sentenced 
to from one to 18'months in the penitentiary. The 
reward was paid to Officers Giles and Kratke. 

For the arrest and conviction of Carl Wilder and 
Wm. Braid, who smashed the show window of the 
store of Mitchell & Norwig, Baltimore, Md., on 
Jan. 1 and stcle about $1,500 worth of property. 
The thieves were sentenced to one year in the 
Maryland penitentiary. The reward was paid to 
Detective C. A. Barringer. 

For the arrest and conviction of Wilbur and 
Stephen Boblitt, who held up the store of C. L. 
Mont., on Dec. 10 and stole 
about $8,000 worth of property, nearly all of which 
was recovered and the bandits sentenced to from 
five to 10 years in the Montana State Prison. The 
reward was paid to Chief of Police Johnston, 
Lincoln, Neb. 

For the arrest and conviction of Emile Sarrane 
and Joseph Crotty, who broke into the store of 
Jacob Young, New Orleans, La., on Oct. 21, and 
stole about $250 worth of goods. Some cf the loot 
was recovered and the boys sent to a reform 
school. The reward was paid to paul Lagasse and 
Joseph Kenny. 

For the arrest and conviction of Ben Woodley 
and Lawrence Neuberry, who broke into the store 
of the Charles H. Clark Jewelry Co. of Denver, 
Colo., Nov. 23, and stole goods amounting to about 
$200. The thieves were sentenced to from 12 to 
18 months, and Jake Shakin to 40 days with a fine 
of $100. The reward was paid to Detectives Cole 
and Bennett. 

For the arrest and conviction of James Anderson, 
a boy of 15 years of age, who stole four watches 
from the store of M. Epstein, Pittston, Pa., on 
Feb. 15 (which were recovered) and who was sent 
to the Luzerne County Industrial School until he 
is 21 years old. The reward was paid to Lieutenant 
Price. 








Gold Bars Withdrawn and Ex- 
changed at New York 

Week Ended March 19, 1921 
The U. S. Assay Office reports: 

Gold bars exchanged for gold coins.... $757,170.15 


Jewelers’ 


Gold bars paid depositors............ 153,663.05 
WO one Ke Vedncaewnceantdsats $910,833.20 


Of this the gold bars exchanged for gold coin 
are reported as follows: 





Date. Exchange. 
SEY a 5.5 cated Morava ta ean mea $201,526.24 
NO i icrecenesiniseieapenmeaimnamuaenne 105,550.07 
1 OCD (OE ee nee ee are 141,947.24 
SINGIN ita sascha ilnjiescassthechcassbisaiigestlicacigapcadincentio’ 108,979.03 
je Re er Pe eee 115,468.48 
J a ee 83,699.09 

POP sntcsaaiiwedneateewenexs $757,170.15 








The subject of gifts to the members of 
the retiring administration at Washington 
was given prominence in the moving pic- 
tures and magazines in the last few weeks, 
and among the pictures published in the 
Sunday papers and on the screen was one 
of Mrs. Thomas H. Marshall, wife of the 
retiring vice-president, sitting behind a sil- 
ver set presented to her by the wives of 
United States Senators. Jewelers who saw 
this picture and studied it carefully will 
recognize that the gift to Mrs. Marshall 
was a tea service of the “Kensington” pat- 
tern, made by Wilcox & Evertsen, Meriden, 
Conn. The publicity given to this beauti- 
ful pattern ‘in this way has added to its 
already -large. popularity.and brought it to 
the notice “of large numbers of people who 
were not heretofore familiar with its grace- 
ful design. 
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SALESMAN ROBBED 





Representative of Dattelbaum & Friedman, 
New York, Reports Loss of Jewelry 
Valued at $36,450 Which Was Left 
in Pittsburgh Hotel Room 


PitrspuRGH, Pa., March 18—L. Gerst- 
man, a traveling salesman for Dattelbaum & 
Friedman, 15 John St., New York, last 
night reported to the Pittsburgh police and 
private detectives that he had been robbed 
of jewely valued at $36,450, which was 
stolen from his room at the Hotel Henry. 
One of the interesting phases of this latest 
robbery is that it is the third or fourth large 
robbery that has taken place in this hotel 
during the last few months and there is no 
clue to this robbery or some others that 
have been committed. 

According to Gerstman the robbery took 
place between 6.30 Pp. M. and 7.40 Pp. M. while 
Gerstman was at dinner and how the robbers 
went about the affair is not as yet definite- 
ly determined. However, they pried open 
Gerstman’s trunk and apparently worked 
leisurely on their plans and carried the loot 
away in a suit case. 

Gerstman occupied a room on the Penn 
Way side of the hotel and no one saw any- 
one leave or enter the room. Whether a 
package could have been lowered out of the 
Penn Way side to some point below is an- 
other question. All the detectives appar- 
ently had today was the implements used 
to loot the trunk of the jewelry and which 
are now in possession of Chief of Detec- 
tives Clyde S. Edeburn, who has his men 
working on the case. The hotel attaches, 
including the elevator operator, a young 
woman, were positive no persons carrying 
anything left the hotel during the period 
stated. 

Police and detectives throughout the city 
are working on the case and have ques- 
tioned many persons, none of whom have 
been able to throw any light on the rob- 
bery. It occurred much in the same way 
as a recent robbery of $13,000 worth of 
jewelry and another of $3,600 in which no 
trace of the crime was left. 

Gerstman discovered his loss and gave 
the alarm. He informed the police that 
the men stole his suitcase and evidently 
used it for carrying away the loot. 

Some of the guests in the hotel who 
had seen Gerstman and knew him and 
others were questioned at police headquar- 
ters today as to their knowledge of the rob- 
bery. 

At the New York office of Dattelbaum 
& Friedman, 15 John St., a JEWELERS’ Cir- 
CULAR reporter was told that the loss would 
amount to $36,450.11. This, however, is 
covered by insurance by the Jewelers Pro- 
tective Union. 

An inventory completed at the New York 
office shows that the following articles were 
stolen: 1,360 ladies’ rings set with colored 
stones, worth $9,462.75; 1,690 men’s rings, 


mounted with colored stones, valued at 
$17,368.25; 1,025 bunch rings, also set with 
assorted colored stones, worth $4,096.36, 


and 1,095 ring-mountings, made of 14 karat 
and 18 karat gold, valued at $5,522.75. All 
of the rings were stamped “D. & F.” and 
bore the quality mark. 

In a communication from Mr. Gerstman, 
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the concern was informed that the salesman 
left for dinner at 6.30 p. M. and upon his 
return at 7.40 p. M. he found the door to 
his room opened, the shades of the win- 
dows drawn and the electric lights burning. 
The room was found in disorder and Mr. 
Gerstman discovered that his suitcase had 
been emptied of his personal belongings and 
stolen. 

Mr. Gerstman has been with the firm 15 
years, 








CLEVER DETECTIVE WORK 
Baltimore Sleuths Make Record Breaking 
Arrests of Man and Woman Wanted for 
Passing Bogus Checks 


Batimcre, Md., March 19.—Armed with 
35 bench warrants accusing the defendants 
of obtaining various sums of money through 
alleged false pretenses and with obtaining 
jewelry from two local jewelers on bogus 
checks to the extent of $2,500, Detective 
Lieutenants H. M. Hammersla and R. E. 
Freeman arrived in San Francisco today to 
bring back to'this city for prosecution Bert 
M. Morgan, alias “Albert Saunders,” 30 
years old, and his wife, Virginia Morgan, 
alias “Verna Saunders,” 19 years old. The 
story of the alleged swindle perpetrated by 
Morgan and his wife and a brief announce- 
ment of their arrest was told in the issue of 
THE JEWELERS’ CIRCULAR of March 16. 

Morgan and his wife, among other indict- 
ments, are charged with obtaining jewelry 
valued at $1,600 from Louis Cohen, 728 E. 
Baltimore St., on a worthless check and 
obtaining jewelry valued at $950 from 
W. J. Miller, 28 E. Baltimore St. in a 
similar manner. After negotiating their 
alleged swindle which, according to De- 
tectives Hammersla and Freeman, netted 
them many thousand dollars Morgan and 
his wife fled to the Pacific Coast. Their 
capture records one of the swiftest pieces 
of work in the history of the local depart- 
ment. The detective bureaus of three cities— 
Baltimore, Chicago and San Francisco— 
engineered the coup which resulted in the 
arrests. 

Six days after Morgan and his wife fled 
Baltimore they were arrested a few hours 
after their arrival in San Francisco. The 
arrests were made when the couple were 
dancing in the ballroom of the St. Francis 
Hotel. Within 48 hours after the arrests 
were made Hammersla and Freeman, armed 
with bench warrants and extradition papers 
signed by Gov. Albert E. Ritchie, were on 
their way to the Golden Gate. Two of the 
big international detective agencies keenly 
observed the work of the Baltimore sleuths 
after the swindle became known. 

The swindle was discovered March 7. At 
that time Morgan and his wife had 48 hours’ 
lead on the detectives. Through the 
switching of baggage the detectives were 
unable to obtain a definite clue until March 
10. By this time the Morgans were crossing 
the continent on one of the fastest trains. 
On March 11 the detectives received infor- 
mation that five pieces of baggage were 
dropped from a train at Inglewood, 10 
miles from Chicago. Telegrams were sent 
to Detective Captain Hughes, Chicago, 
urging him to make every effort to locate 
Morgan and his wife. Believing that the 
Morgans would be captured in Chicago 
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copies of indictments were immediately for- 
warded to Captain Hughes. 

Captain Hughes’ detectives after working 
on the case for 36 hours learned that the 
Morgans stopped at the Virginia Hotel, 
Chicago, but that they left the “Windy 
City’ March 9 on the Overland Limited, 
Chicago and Northwestern Railway for 
San Francisco. At 6 Pp. M., March 12, the 
information was received at the detective 
bureau in Baltimore. Consultation with 
railroad officials followed and the Balti- 
more sleuths were informed that the 
Overland Limited had arrived in ’Frisco at 
2 p. M., March 12. 

A special telegram giving all information 
necessary for instant action was flashed to 
Detective Captain J. J. O’Brien, San Fran- 
cisco. The wire was dispatched from 
Baltimore at 7 p. M. (4 Pp. M.) Pacific time. 
Captain O’Brien, who is personally known 
to a number of Baltimore detectives, im- 
mediately assigned six headquarters men to 
comb the hotels. O’Brien was informed to 
be on his guard because of the cleverness 
of the couple and make every effort to 
arrest both. At midnight, Baltimore time, 
a telegram was received from Captain 
O’Brien announcing the arrests of Morgan 
and his wife. 

Deputy Marshal George G. Henry replied 
to Captain O’Brien’s telegram congratulating 
him on his work in apprehending the 
couple. Hammersla and Freeman will 
leave California with their prisoners March 
23 and are due home March 27. 








SALESMAN MURDERED 
Revenge Thought on ‘Be Motive Against 
Joseph Rolli, Who Was Found Dead 
in Waterbury, Conn. 


WATERBURY, Conn., March 17.—Revenge 
is thought by the police to be the motive 
for the murder of Joseph Rolli, a jewelry 
salesman of this city, who was found with 
a bullet behind his left ear on Pearl Lake 
road last night. 

The police are working on a theory that 
Rolli had been involved in various liquor 
transactions during the past few months 
and that his murder was the outcome of 
differences with a gang of rum runners. 
A colored man is being held by the police 
for examination, and an Italian is also in 
custody. These men will be put through 
an examination to determine what knowl- 
edge, if any, they possess with regard to 
facts connected with the murder. 

Rolli figured prominently recently in a 
court case in which two men were charged 
with burglarizing his wine cellar. The case 
ended in the two men being discharged. 

The body was found by a son-in-law of 
the dead man who lives near the scene of 
the shdoting. Medical Examiner Crane 
viewed the body and said the shot appar- 
ently had been fired from some distance. 








O. L. Skeie for several years proprietor 
of the jewelry store operated under the 
name of Dean & Skeie at Roundup, Mont., 
has sold his business to E. W. Jones who 
has been a partner for the last two years. 
Mr. Skeie has not made any plans for the 
future but will remain in Roundup for the 
present. 








92 THE JEWELERS’ CIRCULAR March 23, 1921, 




















‘an 
{ Established 1860 
EICHBERG & CO. =f 
- Importers and Cutters of | 
DIAMONDS 
CUTTING WORKS ; OFFICE 
155-157 Summit Street 65 Nassau Street 
NEWARK, N. J. ie: NEW YORK 
































Win. S.Bedors&Co. 


DIAMONDS 


FRANK JEANNE, President y 
c. L.. BLEECKER, Vice-president VOM 
DANIEL PRICE, Secretary ' ° ESTABLISHED 1878 


WM. C. GRUNER, Treasurer INCORPORATED 1911 














ESTABLISHED 1860 


SAUNDERS, MEURER & CO. 


Diamond Cutters 
IMPORTERS OF 


Pearls, Emeralds, Rubies, Sapphires 
522 FIFTH AVE., NEW YORK 


PEARL NECKLACES 


GEM BRILLIANTS FANCY SHAPED DIAMONDS 



































March 23, 1921. 


HOLD ANNUAL BANQUET 





Members of North Shore Retail Jewelers’ 
Association Discuss Trade Topics and 
Elect Officers at Dinner Held at 
Boston City Club 


Boston, Mass., March 17.—Resolutions 
favoring the Sales Tax, election of officers, 
detailed explanation of the work of the 
Harvard Research Bureau, and educative 
addresses were the features of the fourth 
annual banquet of the North Shore Retail 
ewelers Association at the Boston City 
Club last night. 

After a menu of exceptional choice and 
a social hour, president Newhall in the 
chair, reports were submitted by the vari- 
ous officers and adopted. Mr. Newhall re- 
counted the work of the association, which 
has had a most successful year. 

Henry R. Arnold, of D. C. Percival Co., 
explained at length the value of the sales 
tax, which he described as the most logical 
and satisfactory, taking everything into con- 
sideration. He also urged that the local 
associations support, financially and morally, 
the efforts of the national leaders in pro- 
moting the interests of the jewelry trade. 
The most effective and expeditious way to 
secure any results was for the jewelers to 
co-operate through the State and national 
organizations. Mr. Arnold then invited all 
jewelers to attend the Massachusetts and 
Rhode Island convention at the Copley 
Plaza, March 29 and 30. 

Frank Ricard, secretary of the Lowell 
Retail Jewelers’ Association, dealing with 
the conditions of the trade in Lowell, cor- 
rected the prevalent idea that jewelers were 
making a mint of money. Jewelers as a 
body, he said, do not belong to the “Super 
Six” class, but to the “‘Flivver” brigade. 
The most that the majority of the jewelers 
could do was to leave to their successors in 
business a good name with the public. 
Jewelers in Lowell, he asserted, were not 
making enough profit. He described in de- 
tail how the jewelers of Lowell had made 
strenuous efforts to prevent jewelry auc- 
tioneers from operating in that city, but 
that these itinerant salesmen were so well 
versed in the law that it was most difficult 
to prevent them from doing business, 

Mr. Ricard said, however, that the 
jewelers beset the auctioneers with all 
kinds of obstacles, compelled one company 
to show its books to the tax collector, 
figures revealing that at one sale this auc- 
tioneer concern had cleaned up $10,000 or 
more. Finally, he urged all local associa- 
tions to send as many delegates as possible 
to the Massachusetts convention. 

In describing the work of the Harvard 
Research Bureau, Professor Richard 

Linehan declared that the methods of doing 
business in the jewelry trade were far above 
what the Bureau expected to find. The 
Style of keeping accounts differed so much, 
however, that it was almost impossible to 


get figures from which to draw proper de- 


ductions. 

It is not necessary, he said, for jewelers 
to have a complicated set of books. If 
they did not know how to use the double 
entry system, a simpler method would be 
efficacious in most instances. “You can- 
not function on guess work,” he declared, 
and he cited several cases where jewelers 
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were conducting business at a loss, simply 
because they kept no adequate books of 
accounts. On such a basis it was impos- 
sible to keep up with the competition of 
today. He illustrated, by means of en- 
larged charts, simple methods of keeping 
accounts and how jewelers could easily 
strike a balance and find out very quickly 
how the affairs of the business stood. 

In conclusion Professor Linehan invited 
the jewelers to call upon the Harvard 
Bureau for any information, pointing out, 
however, that no representatives can be 
sent to individual stores on account of the 
expense. 

Albert R. Kerr, vice-president of the 
State Association, talked on the work of 
that organization and the benefits to be 
gained by membership. He also outlined 
the programme of the State convention. 

The annual meeting of the association was 
well attended, the members journeying from 
Beverly, Salem and other cities to be 
present. 

The following named officers were elected: 
President, R. M. Cook, Marblehead; vice- 
presidents, E. L. Doyle, Lynn, Robert Stew- 
art, Salem, W. E. Blanchard; Gloucester, 
H. P. Brett, Beverly, R. P. McLean, Marble- 
head; treasurer, R. T. Thompson, Glouce- 
ster; secretary, G. H. Filion, Salem. 








JEWELERS TO ORGANIZE 


Member of Baltimore Jewelers’ Welfare 
Association to Meet March 24 to Com- 
plete Plans for Trade Betterment 
BaLtimorE, Md., March 19.—Final ar- 
rangements have been made for the organi- 
zation of the Baltimore Jewelers’ Welfare 
Association at a meeting to be held March 
24 at Royal Arcanum Hall, according to an- 
nouncement made here today by Louis 
Cohen, 728 E. Baltimore St., temporary 
president of the association. Mr. Cohen, 
aided by a number of jewelers, began mis- 
sionary work for the organization of the 
association several weeks ago. Mr. Cohen 
expressed the opinion that every jeweler in 
the city—“and there are hundreds >f them 
here—shotild become a member of the asso- 

ciation. 

This city is without a genuine jewelers’ 
association. Many local jewelers are mem- 
bers of the Merchants’ and Manufacturers’ 
Association or the Charles St. Association, 
but there is no exclusive trade organization 
whose membership is confined to the jewelry 
and allied trades. Other temporary officers 
of the’ tentative organization are Morris 
Cohen, secretary, and Oscar Caplan, treas- 
urer. 

Scores of jewelers have applied for mem- 
bership in the new organization. Among 
the applicants for membership are: Samuel 
Shapiro, 17 S. Exeter St.; Hyman Rosen, 
1109 E. Baltimore St.; George Feldman, 728 
E. Baltimore St.;.J. M. Paul, 3310 Eastern 
Ave.; John P. Vogt, 219 S. Broadway; S. 
Levinson, 824 E. Baltimore St.; Abraham 
Blivess, 730 E. Baltimore St.; Leo Kreido, 
1103 E. Baltimore St.; I. Lessanes, 918 EF. 
Baltimore St.; M. D. Paul, 1133 E. Balti- 
more St.; Abraham Perel, 806 E. Baltimore 
St.; Mindel Bros., 626 E. Baltimore St.; 
Samuel Halpert, 2341 W. North Ave.; David 
Wagonheim, 1642 E. Baltimore St.; Nathan 
Barr, 707 S. Broadway; Louis Naron, 203 
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Park Ave.; Isaac Goodman, 2308 Druid 
Hill Ave.; S. Spungin, 101 N. Liberty St.; 
Joseph P. Anselowitz, 593 N. Gay St. 

Harry Gamerman, 510 E. Baltimore St.; 
I. J. Braun, 538 N. Gay St.; William S. 
Morstein, 1019 Light St.; S. Lakein, 1723 
Eastern Ave.; Samuel S. Seff, 957 N. Gay 
St.; Samuel Weiner, 105 Park Ave.; Mor- 
ris Klein, 541 N. Guy St.; A. J. Coleman, 
520 N. Gay St.; M. Berschstein, 253 S. 
Broadway; R. B. Smith, 204 N. Gay St.; 
Morris Bliven, 1533 E. Baltimore St.; Aaron 
Blankfeld, 1746 Eastern Ave., and “Sol” 
Poll, 247 S. Broadway. 

Mr. Cohen, in outlining the aims of the 
new association, declared that the time has 
come for a compact organization of local 
jewelers so that a better business under- 
standing can be reached by those within the 
trade. Some of the objects of the asso- 
ciation will be co-operation among members, 
a uniform closing hour, opposition to mis- 
leading and fraudulent advertising, acting 
on future legislation insofar as it concerns 
the jewelry trade, the elimination of unfair 
competition, the advance of fraternal fel- 
lowship, opposition to the practice of loan- 
ing out diamonds for comparative purposes 
and organized effort to protect the sound- 
ness of the trade in general. 





Robbers Break Into Jewelry Store at 
Oconto, Wis., and Escape in Stolen 
Automobile 
Oconto, Wis., March 16.—Breaking into 
the jewelry store of John W. Runkel, Main 
St., early Thursday morning, burglars stole 
a variety of jewelry valued at $500. After 
attempting to gain entrance into a number 
of other business places, the burglars stole 
a small roadster of a local doctor and made 
their escape out of the city. The automo- 
bile was recovered at Green Bay, Wis., 24 
hours later, having been abandoned in that 
city some time Thursday. The finding of 
a piece of jewelry in the discarded roadster 
substantiated the claim of Oconto police 
officials that the same persons who stole the 

car robbed the jewelry store. 

According to a list of articles found miss- 
ing by Mr. Runkel and reported to the 
police, the loss does not exceed $500. 
Among the articles stolen were strings of 
white pearls, stick, bar and emblem pins, 
gold pencils, gold crosses, La Vallieres, gold 
lockets, bracelets, earrings, knives, cigarette 
holders, gold pens, four watches and a 
ladies’ wrist watch. The number of each 
article missing varies from four to a dozen. 

Thus far the police have been able to 
make very little progress as there are prac- 
tically no clues. It was reported that a 
number of young men from Marinette, Wis., 
a nearby city, had been seen in Oconto on 
the night of the robbery. However, little 
credence is placed on this clue. 








Dubuque, Ia., jewelers have organized a 
sub-bureau of the Retail Merchants’ Bu- 
reau of the Chamber of Commerce. The 
membership of the sub-bureau includes 
every jeweler in Dubuque. E. A. Schneider 
was elected chairman. The monthly meet- 
ings will be held the third Thursday of each 
month under the direction of Harold V. 
Garber. The April meeting of the Cham- 
ber of Commerce will be held April 8 and 
will be under the auspices of the jewelers. 
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“GIFTS THAT LAST” 





Harry E. Freund Addresses Mass Meeting in 
York to Explain Work of National 


New 
Jewelers Publicity Association 


The movement to spread the slogan 
“Gifts that Last” was given added im- 
petus in New York last Friday afternoon 
at a mass meeting of every branch of the 
jewelry industry held in the rooms of the 
National Jewelers Board of Trade, 15 
Maiden Lane. The call for the meeting was 
issued by the Jewelers’ Vigilance Com- 
mittee, the National Jewelers Board of 
Trade and the Jewelry Crafts Associa- 
tion and was held for the purpose of giv- 
ing Harry Edward Freund of the National 
Jewelers’ Publicity Association, an oppor- 
tunity to show what the organization is 
doing to popularize the sale of jewelry. 

The meeting was well attended and was 
formally opened at 2.15 p. m. by Arthur 
Lorsch, president of the National Jewelers 
Board of Trade, who, after indorsing the 
publicity movement in the trade, turned the 
meeting over to Milton L. Ernst, one of the 
oficers of the National Jewelers’ Publicity 
Association. In his introductory remarks, 
Mr. Ernst gave a brief resume of the his- 
tory of the organization from the time of its 
inception up to the present. The publicity 
organization, he said, was founded for the 
specific purpose of pushing the sale of jew- 
elry all over this country and in Canada and 
to popularize the slogan, “Gifts that Last.” 
Before introducing the speaker, Chairman 
Ernst stated that the purpose of the meet- 
ing was to show members as well as non- 
members just what is being done with the 
money collected for the publicity work and 
to familiarize the trade in general with the 
work of the organization. 

Without any further formalities, Harry 
Edward Freund of the National Jewelers’ 
Publicity Association, who has traveled all 
over the country for the organization, was 
introduced to the gathering. In opening 
his remarks, the speaker thanked the audi- 
ence for the privilege afforded him to speak 
before such a large gathering of New York 
jewelers and also asserted that the indorse- 
ments the meeting received from three of 
the leading trade organizations demon- 
strated that the Metropolis is wide awake 
to the opportunities this movement affords 
and that this great city is ready to co- 
operate in the work of popularizing the 
slogan, “Gifts that Last.” 

During his remarks, the speaker ex- 
plained that he has visited 70 different large 
cities throughout the country and_ has 
spoken to more than 3,000 jewelers on the 
matter of publicity for the trade. In every 
place he visited, Mr. Freund asserted, he 
was highly pleased with the enthusiasm 
displayed by the jewelers, who were not 
only joining in the national movement, but 
are also linking up the national advertising 
campaign with local advertising copy and 
are constantly keeping the slogan of the 
association before the public eye. He ex- 
plained what other industries are doing in 
the way of publicity work and pointed out 
to the jewelers what a vast and unlimited 
oppoitunity they have in furthering the sale 
of their product. The speaker emphasized 
the beautiful and lasting value of jewelry 
and showed what an advantage this gives the 
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jewelry trade over many other industries. 

Coming down to the practical side of the 
movement, Mr. Freund produced a number 
of circulars showing just what national 
magazines are being used by the association 
fer advertising jewelry. He stated that 40 
such periodicals in this country and in 
Canada, reaching 60,000,000 readers are 
being utilized by the organization in pop- 
ularizing the slogan “Gifts that Last.” The 
speaker also explained the purpose of The 
Jewelers’ Record, a paper published by the 
association, giving advertising suggestions 
to its members and also showing what the 
organization is doing. 

The speaker asserted that all branches of 
the trade could help popularize the slogan 
“Gifts that Last” not only by displaying it 
in their newspaper and magazine advertis- 
ing, but by placing it on all stationery used 
by concerns in the industry. Mr. Freund 
closed by saying that a membership in the 
association is an investment for prosperity 
and expressed the belief that New York 
would go “over the top” in getting behind 
and helping the movement. 

After a few remarks by Chairman 
Ernst, several in attendance asked Mr. 
Freund a number of questions about the 
movement and at 3 p. M. the meeting was 
adjourned. 

The annual meeting of the National 
Jewelers’ Publicity Committee will be held 
at the Hotel Astor, New York, on Tues- 
day, April 19, at which time, plans for ad- 
vertising jewelry for the coming year will 
be decided upon. 








Oil Painting of Father of Col. C. H. Osgood 
Presented to New England Jewelers’ In- 
stitute at Opening of the School 


Mitrorp, Mass., March 16.—With the 
presentation of an oil portrait of the father 
of Col. C. H. Osgood of Lewiston, Me., the 
New England Jewelers’ Institute made its 
debut to the world. The ceremony took 
place in the main auditorium of the Insti- 
tute in the presence of William J. Marshall, 
Dean E. F. Lilley, Wm. Lilley, Mr. and 
Mrs. J. P. Purcell, Albert R. Kerr, and 
a number of interested friends. 

The portrait is enclosed in an elaborate 
gold frame and is the work of D. D. Coombs 
of Lewiston. 

The presentation was made by William J. 
Marshall, one of the officials of the Wal- 
tham Watch Co., and also a close personal 
friend of Colonel Osgood, who was pre- 
vented by illness from being present. Mr. 
Marshall read a letter accompanying the 
gift from Colonel Osgood, who referred in 
felicitous terms to his interest in the suc- 
cess of what he called “your splendid in- 
stitution,” and to his purpose to aid in that 
success. 

Mr. Marshall paid earnest tribute to the 
donor and affirmed the hope the latter had 
expressed that the Institute would long 
reasner, 

The gift was accepted by E. F. Lilley, 
dean of the Institute, who expressed 
the gratitude of his colleagues and himself 
for the gift, for the spirit that prompted it 
and for the belief in the success of the 
Institute. He assured Mr. Marshall that 
the portrait would be given a suitable place 
on the walls of the Institute where in the 
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years to come it would tell the story of the 
gift and the donor. 

The directors then, on the motion of Al- 
bert R. Kerr, unanimously voted that a 
letter of appreciation be sent to Colonel 
Osgood. 

The party then made an inspection of 
the building under the guidance of Mr. 
Lilley and were greatly impressed by the 
care taken by those in charge to make the 
buildings and their administration an un- 
qualified success. 

Ten pupils are registered for the open- 
ing session, but the formal opening of the 
academic year will not begin until the early 
Fall, when completion of the registration 
will be finished. 








Program for Annual Convention of Massa- 
chusetts and Rhode Island Retail Jewel- 
ers’ Association at Boston, March 
29 and 30 


Boston, Mass., March 17.—Louis Smith, 
secretary, announces the program of the 
Massachusetts and Rhode Island Associa- 
tion for the convention at the Copley Plaza, 
this city, March 29 and 30, as follows: 

TUESDAY 

10 a. M.—Registration, in charge of the 
secretary. 

2 p. M.—Convention called to order by 
President J. Frederick Kahl. Address of 
welcome by Mayor Andrew G. Peters, 
greetings of Boston by F. Alexander 
Chandler, director of the Boston Chamber 
of Commerce. In order will follow an ad- 
dress “Watchmaking, a Profession,” by 
Arthur G. Mansur, president of the New 
England Jewelers’ Institute; “The Cost of 
Doing Business in the. Retail Jewelry 
Trade,” by Prof. Melvin T. Copeland, 
Bureau of Business Research, Harvard 
University; “The Making of a Merchant,” 
By Edward H. Hufnagel, second vice- 
president of the American National Retail 
Jewelers’ Association; “The Silver Situa- 
tion,” by Franklin A. Taylor, vice-president 
and general manager of the Gorham Manu- 
facturing Company. 

7:30 p. M.—Question Box. 


WEDNESDAY 


8:30 a. M.—Breakfast conference. Sub- 
ject, how to sell more and better watches, 
silverware and diamonds. Business of the 
association. Address by President J. 
Frederick Kahl. Reports of the local asso- 
ciations. Finance. 

2 p. M.—Business of the convention. New 
business, election of officers, reports of the 
Resolutions Committee. 

7 Pp. M.—Banquet. 








Death of James H. Whiteside 


Liperty, Md., March 16—James H. 
Whiteside, jeweler and prominent citi- 
zen here, passed away on March 13. 

Mr. Whiteside was born in Toronto, 
Can., being 53 years of age at the time 
of his death. He had lived in Liberty 
38 years and had been in the same store 
location 31 years, having purchased the 
business in 1895. 

He leaves a widow and one daughter, 
Mrs. H. L. Ketter, to mourn his death. 

The business will be continued at the 
same location by the widow. 
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INCORPORATED 


45-49 John St. 
New York 
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Bandits Hold Up and Rob New York Jewelry Concern 





“Gun Men” Bind Five People, Loot Establishment and Escape Before 
Warning Can Be Given—Loot Worth Over $80,000 Taken 
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Another daring hold-up was staged in 
New York last Wednesday evening when 
four bandits entered the jewelry establish- 
ment of the Fochi Mfg. Co. 17 E. 48th 
St, and after binding two of the partners, 
three employees and a visiting insurance 
agent, with ropes and towels, stole platinum 
diamond mounted jewelry and a large 
vantiy of raw platinum worth between 
$80,000 and $90,000. The manner in which 
the hold-up was committed and a general 
description of at least two of the men, has 
spread the belief in some quarters that part 
of this gang were implicated in the rob- 
bery and brutal murder of Edwin W. 
Andrews, jeweler, 542 Fifth Ave, New 
York, on Dec. 16 last. 

The robbery was committed after the 
shop on the eighth floor had been closed 
and everyone except two workmen, a book- 
keeper and two members of the firm had 
departed for home. The police have a good 
description of the men and are also said 
to have obtained finger prints from various 
articles touched by the thieves but up to the 
time THE JEWELERS’ CIRCULAR went to press, 
no arrests had been made, 

It was shortly after 5 p. M. on Wednesday 
when two men came to the place and in- 
formed Caesar Fochi, head of the firm, 
that they wanted to purchase a scarf pin. 
The men were taken into a private office 
facing the street and there were being shown 
some merchandise by Mr. Fochi and 
Arthur S. Bower, another member of the 
firm, when two other strangers walked in. 
As they closed the door leading from the 
hall the shop foreman and one of his work- 
men came from the shop but as the latter 
two reached the large office they were con- 
fronted by guns in the hands of the two 
new arrivals. As the bandits shouted to 
the foreman and his co-worker to throw 
up their hands, the pair in the private office 
with Mr. Fochi and his partner, whipped 
guns from their pockets and commanded 
their victims to make no outcry. The girl 
bookkeeper who was busy over her books, 
was also warned against giving any alarm 
and then the five people were all herded 
into the private office. The shade shielding 
the window overlooking the street was 
drawn and while two bandits guarded the 
jewelers and their employes, with drawn 
guns, the other two bound the five victims, 
hand and foot. 

According to Mr. Fochi, one of the guns 
was equipped with a silencer and as he 
made a move to free himself and give fight, 
the gun was shoved into the pit of his 
stomach and he was warned that if he made 
any move, he would be killed. While 
bound hand and foot, Mr. Fochi stated one 
of the bandits punched him in the face 
several times while another one went 
through the pockets of the victims and 
took everything of value. Nothing was 
* taken from the girl bookkeeper. 

After the bandits had completed the job 
of tying their victims, they began carry- 
ing them one by one to a small room used 


as a ladies’ dressing room only several feet 
from the entrance to the office. Owing to 
Mr. Fochi’s weight, the thieves were unable 
to carry him so they made him hop to the 
room. Just as he reached the room, he 
heard a knock at the office door leading 
from the hallway. One of the bandits 
cautiously stepped to the door and after 
unlocking it, an insurance agent, a friend 
of Mr. Fochi, walked into the place. Im- 
mediately he was confronted with guns and 
commanded to throw up his hands and after 
being bound with rope and a towel was also 
shoved in the room with the other people. 

While one man stood guard at the en- 
trance of the room, the others proceeded to 
rifle the safe of all its contents. The 
thieves, it is claimed, overlooked nothing of 
value and stole not only a great quantity of 
mounted and unmounted jewelry but also 
took all the raw platinum they could find. 
All of the finished articles were mounted 
with diamonds and consisted of La Vallieres, 
rings, barpins, earrings, watches, scarf pins, 
brooches, etc. Mr. Fochi estimates his loss 
at between $80,000 and $90,000, but says 
he carries an insurance policy for $75,000. 

After the men had completed their task of 
looting the safe and gathering up all the 
other articles of value they could find, they 
opened the door of the room where their 
victims were confined and shouted that one 
of the quartet would remain for several 
minutes after the others had made their 
escape and if anyone tried to leave the 
room, he would be killed. Next a door 
slammed and: then all was silent. 

For several minutes, the five remained in 
the room perfectly still but when they heard 
no noise, Mr. Fochi opened the door a few 
inches and began slamming it. When no 
shots were fired or no warning issued to 
remain quiet, Mr. Fochi loosened the bonds 
from his feet and walked from the room. 
He saw no one and rushed into the hall 
where he rang the elevator bell. . The 
operator responded and was told to call a 
policeman. In the meantime Mr. Fochi 
telephoned the police headquarters. Before 
anyone arrived, the other five victims were 
released from their bonds. In a _ few 
minutes detectives were on the scene and 
shortly after were scurrying over the city 
in search of the men without avail. 

It was learned that only two of the men 
rode down in the elevator while the other 
two walked down to the street. Two of the 
men are described by Mr. Fochi as Italians 
and, according to some reports, correspond 
in many respects to part of the gang who 
held up and murdered Edwin W. Andrews. 
The other two are believed to be native 
born men. 








The historical pedestal clock of the Har- 
rington Co., jewelers, has once more made 
its appearance in Columbus, O., after having 
spent the past five years in retirement in a 
storage house. Feb. 22 it was erected once 
more, this time in front of the present loca- 
tion at 74 N. High St. 
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GET BOOTY WORTH $5,000 


Window Smashers Visit Philadelphia Jewelry 
Store and Escape in an Automobile 

PHILADELPHIA, March 20.—Three young 
men, with a fourth waiting at the wheel of 
a motorcar, smashed the window of the 
jewelry store of Samuel Smith, 1046 N. 2d 
St., at 6 o’clock Friday night and escaped 
with gems valued at $5,000. They fired 
shots at witnesses of the robbery as they 
sped away. 

The screams of Miss Anna Broda, 22 
years old, a salesgirl, were hushed by the 
threats of one of the men, who pointed a 
revolver at her. She fainted when the men 
left. 

The men threw a hammer through a 
window. Miss Leah Schwom, 19 years old, 
of 1029 N. 2d St., who saw the robbery, 
was able to get the number on the license 
tag of the motorcar and turned it over to 
the police. In addition, the police at the 
Front and Master Sts. station have de- 
scriptions of several of the bandits as given 
by others who saw the daring robbery. .No 
arrests have as yet been made. 











BERLIN ARRESTED 


Newark, N. J., Man, Who Advertised Elk 
Charms and Failed to Fill Orders, 
Arrested on Another Charge 
Newark, N. J., March 16.—Harry M. 
Berlin, manager of the Standard Bargain 
& Mail Order Co., 363 Springfield Ave., was 
arrested on March 10 by Detectives Quinn 
and Rowe as a fugitive from justice. Ber- 
lin is wanted on complaint of Moe Andrue, 
Syracuse, N. Y., who charged that Berlin 
gave him worthless checks for merchandise 
for $400. The Philadelphia police also send 
word here that Berlin is also wanted in 
that city. The arrest was made on a war- 

rant sent from Syracuse. 

When Berlin was arraigned in the First 
Precinct Court, the detectives told Judge 
Quigley that the Philadelphia check trans- 
action involved $861. On each charge Ber- 
lin was held as a fugitive from justice and 
bail of $1,000 was demanded for the Phila- 
delphia complaint and $500 for the Syracuse 
complaint. He was sent to jail pending ex- 
tradition proceedings. 

Berlin is the same man who conducted the 
Bersaco Mfg. Co. at 843 Broad St. He 
started an advertising campaign in jewelry 
trade papers in which he advertised “Elk” 
teeth, but he modified this to “Elk charms” 
on complaint of readers that the teeth were 
not Elk teeth. Complaint was later re- 
ceived that the goods were not sent on 
orders and that checks for such orders were 
not returned. The advertising was stopped 
and Berlin promised to refund the money 
which had been received, for the orders 
which had not been filled. Checks were 
sent to jewelers but they were returned 
marked “no funds.” Berlin was then called 
before Postmaster Inspector Entemann and 
took out three money orders for readers 
who had compained that Berlin’s checks ° 
had been returned marked “no funds.” 








S. W. Nichols has engaged in business in 
the Rivera, Theater building, LaCrosse, 
Wis. 
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Emblem goods are an increasingly in ey —— 
important line for the Retail 2B29..... 4.05 
eweler. ae 3.40 
J 42/39..... 3.40 
New and attractive styles in solid 40/5...... 3.40 
‘ 3.00 
gold emblem charms at very moder- wl, 339 
ate prices as shown herewith. a 3.90 

We have an extensive line of gold | hai 

emblem Buttons, Pins, Charms and - ies 

Rings. 10K. 
Write for list and prices. 
Solid Gold 
Established 1858 





M.S. PAGE & CO. "Soston’ 




















Optimism Wins! 


Everywhere, Retailers are responding to the demands of the times and 
cutting prices down to pre-war figures. Result?—the public is beginning to 
buy with its former activity and generosity, and true to human nature, it buys 
liberally of luxury-necessities in the jewelry line, for gift purposes and personal 
use. 


MANUFACTURING JEWELERS must be ready to meet the demands, 
and our remarkably complete line is at their disposal. 


H. NORDLINGER’S SONS, Inc. 


Importers of Precious and Imitation Stones of All Sizes, Colors, and Shapes, 
in Quantity Lots. 
New York City, 15 Maiden Lane — 


Paris, 32 Rue Beaurepaire , Gablonz, a/N, 16 Steingasse Providence, 63 Washington St. Oe ee 




































“Watch Us for Watches” 


HOFFMAN BROTHERS 


(No other connections) 





Importers and Manufacturers of 


HIGH GRADE WATCHES 


Complete line now ready. 





Des _ Write for prices and information. . = 


* oe : : . All platinum, platinum top, and 
Original designs in watch case 15 Maiden Lane @ NEW YORK = i. Bae cles oe cen 


i e melee : 
mountings for your loos our specialty. 


























A. & S. ESPOSITER If it is a difficult job or requires Cutting and Polishing 


expert attention let us do it 


Rubies, Sapphi d 
27 MAIDEN LANE EXPERT LAPIDARIES "hes,szphires 
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HOLD ANNUAL MEETING 





Members of Jewelers’ Fraternal Association 
Elect New Officers and Transact Other 
Business at Gathering in New York 


New officers were elected, reports read 
and other business transacted at the annual 
meeting of the Jewelers’ Fraternal Associ- 
ation of New York, held last Saturday 
afternoon at 15 Maiden Lane. The annual 
meeting which was held in the rooms of the 
ewelers’ 24 Karat Club, was marked by a 

od attendance. The meeting room was 
well crowded when President R. H. Booth 
called the session to order at 1.15 Pp. M. 
Immediately after rapping for order Presi- 
dent Booth delivered his annual address, in 
which the work of the organization done 
during the past year was reviewed. He also 
expressed his thanks for the co-operation 
shown during his administration. 

Following these remarks,  secretary- 
Treasurer W. N, Dutemple read the minutes 
of the last annual meeting, after which the 
yearly financial report was submitted. This 
showed the organization to be in sound 
fnancial condition and after the statement 
was accepted the report of the secretary 
was read. During the year it was shown 
that the association had lost four members 
by death and at the present time the mem- 
bership is 200. 

George Hilsinger, reporting for the board 
of governors, reviewed the work done by 
this body during the year. After being ac- 
cepted as read, the report of the member- 
ship committee was submitted and merely 
contained the names of the 10 newly elected 
members. 

While President Booth read the names of 
the departed brothers all the members stood 
in silence with heads bowed. 

Several communications were next read 
by secretary Dutemple. These letters were 
from the widows of several departed mem- 
bers, and expressed appreciation to the as- 
sociation for its aid and promptness in pay- 
ing benefits. 

On a motion made and carried the regu- 
lar business of the meeting was suspended 


_ while the members discussed several cor- 


rective clauses in the amendment to the con- 
stitution. The amendments made have been 
in force for the past year and it was merely 
left to the meeting last Saturday to offi- 
cially make the changes. 


After these amendments were adopted 
regular business was resumed and election 
of officers was held. None of the candi- 
dates had any opposition, so their election 
was unanimous. The officers chosen are as 
follows: President, George Frey; vice-pres- 
ident, George Hilsinger, and secretary- 
treasurer, W. N. Dutemple (re-elected). 
Fred Cook was chosen to serve for one year 
on the board of governors, while Irving 
Eckstein and Eugene Abbott were each 
selected to serve for two years. 

Following the elections the meeting was 
turned over to President Fry, who, after 
thanking the members for their kindness 
and confidence in electing him, called for the 


discussion of new business. 


The secretary-treasurer was voted a small 
yearly salary and the board of governors 
was requested to investigate and act on the 
advisability of changing the meeting day. 
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After a letter expressing the organization’s 
thanks to the Jewelers’ 24 Karat Club for 


the use of the room was ordered written 
the meeting adjourned. 








Plans for Annual Meeting of Connecticut 
Retail Jewelers’ Association at Hartford, 
April 12 and 13 

Hartrorp, Conn., March 18.—At a meet- 
ing of the executive committee of the Con- 
necticut State Retail Jewelers’ Association 
held this week it was decided to hold the 
annual convention in this city on April 12 
and 13. All of the plans for the gathering 
have not been definitely completed but the 
affair will be held at the Hartford Club the 
same as last year. President George L. 
Lux, of Lux, Bond & Lux, retail jewelers, 
859 Main St., will preside. The meeting will 
open at 10 o’clock in the morning when 
business reports of the officers will be read 
and discussed until 12.30, at which time ad- 
journment will be in order for luncheon. 

In the afternoon it is arranged to have 
addresses on subjects of interest to jewelers, 
the names of the speakers to be announced 
later. The banquet and after dinner speak- 
ing will take place in the evening. 

The following day all of the local and 
visiting jewelers, their wives and friends 
will visit the retail jewelry stores of the 
Hartford members of the association. A 
special exhibition of silverware, or clocks, 
watches or leather good and glassware will 
be given an excellent display in each of the 
stores throughout Hartford and makes of 
merchandise turned out by the same manu- 
facturing company will be shown in but 
one store. 

There are many important subjects to be 
brought up at the meeting, among which 
will be an increase in dues, quarterly meet- 
ings and increased membership. Six new 
members from Hartford joined the associa- 
tion last year, they being Beck & Engle, 
Inc., Allyn House block, Asylum St., H. A. 
Gerber, 863 Main St., Edward F. Coxeter, 
193 Asylum St., John E. Griffith, 87 Pratt 
St., George E. Woerz, 226 Asylum St. 

Among the jewelry firms who have al- 
ready started plans for the exhibition of the 
day following the business meeting, namely, 
April 13, are Henry Kohn & Sons, Inc., 
890 Main St.; Lux, Bond & Lux, 895 Main 
St.; Merton W. Bassett Co., 1005 Main St.; 
the Philip H. Stevens Co., 65 Pratt St.; 
Frederick H. Sloan, 70 Pratt St.; J. Fred 
Bitzer, Jr., 19 Pearl St. and E. Gundlach 
& Co., 18-20 State St. After visiting the 
stores the members will attend Parsons 
Theater in the afternoon, where “Bubbles,” 
a musical comedy, will be presented. 








Meyer Jewelry Co., Kansas City, Mo., Offer- 
ing Creditors 60 Cents on the Dollar 


Kansas City, Mo. March 16.—The 
Meyer Jewelry Co. is offering creditors 60 
cents on the dollar, payable 10 cents in cash 
on April 1 and the balance in five notes due 
in three, six, nine, 12 and 15 months. 

The nominal assets are placed at: Mer- 
chandise, $116,000; accounts receivable, 
$79,000, and machinery and fixtures, $11,000, 
making a total of $206,000. 

The liabilities are $145,000, for merchan- 
dise; $32,000 to the banks and $18,000 to 
friends, making a total of $195,000. 
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DEATH OF S. D. SEAMANS 





Member of Los Angeles Firm Passes Away 
at His Home in Aurora, IIl. 

Los ANGELEs, Cal., March 16.—S, D. 
Seamans, of the Donavan & Seamans Co., 
passed away last Wednesday at Aurora, IIl., 
where he had resided most of his life. 
Although he had been associated in the 
jewelry business here for 27 years with 
J. G. Donavan, his brother-in-law, and had 
spent the Winters here for a number of 
years, he retained his residence in Ottawa, 
where for 48 years he conducted a lumber 
business and amassed a fortune that made 
him more than a millionaire. 

He was 76 years of age, and until 10 
days before his death had enjoyed the best 
of health, and was.as active and vigorous 
as most men of 50 years or less. Then he 
suffered a stroke of apoplexy, and although 
he lived and was conscious most of the time 
for 10 days, medical science could not 
longer stay the hand of death. - He left, 
besides his widow, who is a sister of Mr. 
Donavan, three daughters, Mrs. Leslie F. 
Gay and Mrs. George Seward, Los Angeles, 
and Mrs. Edward Gillette, Aurora, IIL, 
and one son, a student in college at Madi- 
son, Wis. 

Mr. Seamans was a man of rare business 
instinct and foresight and it was said of 
him that whatever he touched turned into 
money. It would express the truth more 
accurately to say that his business acumen 
and determination of purpose were such 
that he compelled success from every en- 
terprise he undertook. Beginning his life 
as a poor boy, he worked his way up until 
he became prominent among men who do 
big things. During all of his business 
career he was known as a man of the most 
scrupulous integrity. At the time of his 
death he was financially interested in many 
large business concerns, among them the 
Hamilton Watch Co., Lancaster, Pa., and 
the Aurora Corset Co, the latter of which 
he was president. 





Death of Henry C. Bowers 

New Britain, Conn., March 21.—Henry 
Clark Bowers, an old time retail jeweler 
of this city, died at his residence here 
Thursday evening of infirmities incidental 
to old age, deceased being 92 years old at 
the time of his death. 

Mr. Bowers came to New Britain when’ 
he was 15 years of age and served his ap- 
prenticeship with Churchill & Stanley, at 
that time the leading jewelers here. He 
remained in the employ of the firm until 
he attained his 21st birthday, as was the 
custom in those days, and then with several 
other jewelers he formed a company to 
enter into the manufacture of high clas 
jewelry. The concern was successful untif 
the panic of 1857 and a year later the firm 
went into bankruptcy. Later he became su- 
perintendent of the New Britain Bank Lock 
Co., which has since passed out of exis- 
tence, Mr. Bowers remaining with the com- 
pany 27 years. 

Mr. Bowers was a widower, leaving four 
daughters, residents of New Britain, and 
one son, who resides in Kansas City, Mo. 
The funeral was held from his late home, 
77 Maple St., Saturday afternoon, inter- 
ment being in Fairview cemetery. 
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quamarimes 


It is impossible to cut an Aquamarine thin and 
retain its BRILLIANCY. 

Lacking BRILLIANCY an Aquamarine has 
absolutely no merit. 

Hence, an Aquamarine cut too thin is prac- 
tically unsalable, and therefore expensive at any 
price. | 
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American Gem & Pearl Company 
6 West 48th Street, NEW YORK 


LONDON 
26 Holborn Viaduct 


PARIS 
44 Rue Lafayette 





FROM MINES TO MARKET 
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VENUS 


NECKLACES 


UNQUESTIONABLY — the 
finest scientifically produced 
pearls in the world. 


FRANK C. OSMERS 


15-17 West 44th St., New York, N. Y. 
Telephone Vanderbilt 2324 


PEARL 








GENUINE WALRUS TEETH 


Mounted in 10K. at $3.00 
Mounted in 14K. at $4.00 
Smaller Size in 10K. at $2.00 


AETNA SPECIALTY CoO. 


ROOM 310 


123 WILLIAM STREET NEW YORK 
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Cutter of Gems 
From the Rough 


We 


SAPPHIRES 
AQUAMARINES 
STAR STONES 
BLACK OPALS, ETC 


522 Fifth Avenue 
New York City 








The Buyers’ 
Directory 


Price, $1.00 


The Jewelers’ Circular 
Publishing Company 
11 John Street New York 








} Fine 
{ Opal Necklaces 


Exceptional Quality 
F. W. HOWELL 


Pearls and Precious Stones 
1 3 Maiden Lane, New York City 














Attention—Manufacturere 


Onyx Ring Stones 

Furnished For Any Siz 
Diamond __.. 

ONYX AND AMBER BEADS 
THE DOUBRAVA CO, 

61 Maiden Lane New Yorb 























BUYERS’ DIRECTORY 


Price One Dollar 


| THE JEWELERS’ CIRCULAR PUBLISHING CO., 


11 John Street, New York. 
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Kansas City Salesman’s Trunks Stolen 


oe 





Traveling Representative of C. A. Kiger Co. Robbed of Jewelry Estimated 
at $40,000—Trunks Containing Some of the. Articles Found 











CS 


Kansas City, Mo. March 19.—Two 
salesmen’s trunks containing diamonds 
and jewelry were stolen from the freight 
depot at Sabetha, Kans., Thursday night. 
The trunks were the property of the C. 
A. Kiger Co., wholesale jewelers of Kan- 
sas City. They were found nearly rifled 
of their contents along the right-of-way 
six miles out of Topeka, Friday morning. 

Horace McKinney, salesman in the 
Kansas territory for the jewelry com- 
pany, which has offices in the Republic 
building, had started out only a few days 
ago to supply the Spring trade. His 
stock of jewelry and diamonds was in 
the two trunks. 

H. H. Kiger, treasurer of the C. A. 
Kiger Co., started for Topeka at 4 
o'clock Friday afternoon with stock rec- 
ords to check up the loss. 

He said he would be unable to estimate 
the loss until he had checked up on the 
articles left in the partly rifled trunks. 

That the loss would not exceed $50,000 
at the most, however, was indicated in 
the statement of the official that sales- 
men of the company never carry jewelry 
valued in excess of that amount. The 
two trunks contained a general line of 
jewelry, including some very valuable 
diamonds, according to Mr. Kiger. In- 
formation received at the offices Friday 
afternoon was to the effect that a small 
quantity of gold rings and probably some 


gold watches had been left by the 
robbers. 
The jewelry company is fully pro- 


tected from loss by the London Lloyds 
Insurance Co. The company offered a 
reward of $5,000 for the capture and con- 
viction of the robbers. 

Further rewards will be offered by the 
Jewelers’ Protective Union and by the 
jewelry company, Mr. Kiger said. 

Horace McKinney, the salesman, Fri- 
day was assisting the Topeka police in 
the effort to find some trace of the rob- 
bers. He has been an employe of the 
company for 12 years. 

The trunks were taken several miles out- 
side of Topeka, and there looted. They 
were found the next morning. 

Part of the jewelry the trunks contained 
was still in them. The goods unmolested 
were chiefly watches and items with identi- 
fication numbers. The wallets and trays of 
precious stones were all taken except one, 
evidently overlooked, which had in it a 
number of bar pins. A list of the articles 

missing, as filed with the police department 
at Topeka, included the following: Wallet 
of d'amonds of 1/5 to 134 carats; wallet of 
small diamonds; 21 Tiffany set diamond 
rings; seven platinum set diamond rings; 
13 diamond cluster rings; 24 combination 
gold and platinum diamond rings; 31 plati- 
num wedding rings; six men’s diamond 
| tings. The total estimated loss is about 


Kansas City, Mo., March 21.—The two 





trunks belonging to the C. A. Kieger Co. 
had been received at Topeka Thursday 
evening at 7:30 o'clock and were placed in 
the Rock Island baggage room and the room 
locked. This is a substantial depot and 
lights burn all night in front of the en- 
trance. The two men caring for the room 
are said to have been absent a short time 
during the evening. It is presumed the 
theft occurred in this period. 

H. McKinney, the Kieger salesman, who 
reached Topeka Thursday evening with the 
trunk, called on jewelers Friday morning 
and arranged to show his samples. He 
then went to the station to order his trunks 
up and the discovery was then made that 
they were gone. He immediately reported 
the loss to the sheriff. A short time after 
he left the sheriff’s office word came to the 
sheriff of the finding of the trunks on the 
country road. 

The property is insured in Jewelers’ Pro- 
tective Union and detectives are working 
for this body as well as Lloyds on many 
clues. 

This is the first loss of the kind ever suf- 
fered by the Kieger company. Detailed 
lists of goods missing are being prepared. 








JANUARY WATCH EXPORTS 





Official Figures of Shipments by Countries 
Just Made Public 


Wasurncron, D. C., March 18.—The fig- 
ures showing the domestic exports of 
watches and parts, by countries, as made 
public last week by the Department of Com- 
merce, disclosed the fact that the total 
watch exports during January amounted to 
$140,295, of which the bulk went to Canada, 
as usual, the Dominion taking $57,722; 
England came next with purchases of $37,- 
845, and Japan third, with $6,779. The 
figures follow: 


Countries. Value, 
GEE tient aa neh adsCavics ducer 60 
NN e685 a alanis G¥srar atk esa ema eres 720 
NI aid a Dive Ries ate wi viata Saal aed 150 
I a a pose ik 4cenis tae Nie Bnwia nere Ss 2,407 
ene WS TE WLODG 8 isos do5.0 0s 8-0 sc aeeee 5 
ve SO er eee arr tr ee eee eee 37,345 
PE Loe con ste ees tas dco sna Reb 453 
WOPiGt PLOMQUTAR: onic csksce indi ccawtese 43 
I odor. 6 3: wisi dae See xinwneraasene 57,722 
I ars hi Gor. Stale Cire he es Mas loc 5,454 
EE EAS PLE POT Pere re 1,940 
I io a ee Lite ates Viet aa ee ewe 1,192 
PEE os 5 a:k.6 a SR 9 5.0 Sheet 302 
POUNIO c0 i656 siag.s 6 dciese:dd weed sina 1,354 
TES oo ayer aleixoid o:458 Be SaROR Saas 1,380 
Teimaad and Tohego:.-. 00 66css.50c ceca oes 4 
Other British West Indies.......:...... 9 
WA Micaiiccseclaweveis ccna chsagams 6 1,418 
Wate, TOUMEO 666s a cP ne ean eee Stes 5? 
Eee sé ateiod nk Os «Ra Map mead mens 143 
Pemmeican Reoubliie...s4<.ceced ey casiccses 4,922 
PEI eas. os he caida ROR So Ree es 1,437 
NS iia o6i6i oslo. 0's V eee a a tok eee Gans 153 
RE CUNR o 5 o.a:6-n'u ate ue ameney x 162 
ig Ae REE RIS Ck eee 60 
DRE ere Me aaa ee 69 
RNIN oie, 5.0. c.ste sess Posten Gee aeme wnt 2,863 
Re oid Sawant « clbing ee ae ee es 882 
NINN ois 4.55.05 is GO RR eee 691 
Dt AND. NOG ooo ace Ss ok haus 1,439 
[oO are Ieee ITC STS PECTIC 6,779 
PMN aro folie sineaaclamins ks ewe eee wale 594 
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Luncheon Given to Sir Ernest Oppenheimer, 
Member of the London Diamond 
Syndicate, by New York Diamond 

Cutters 


A luncheon attended by several promi- 
nent diamond cutters and at which Sir 
Ernest Oppenheimer, a member of the Lon- 
don Diamond Syndicate, was the guest of 
honor, was tendered last Wednesday at the 
Bankers Club, New York, by Leopold 
Stern, of Stern Bros. & Co... New York. 
At the luncheon the honored guest told 
American diamond cutters that the price 
of diamonds will not be reduced. 

Sir Ernest told some interesting things 
about the diamond situation and how the 
syndicate intends to uphold prices. He also 
briefly outlined the future policy of the 
London Syndicate. Local diamond cutters 
assert that such assurances coming from 
that source should serve to stimulate the 
confidence of the entire trade in the main- 
tenance of prevailing prices. 

After visiting in this country for over 
two weeks Sir Ernest sailed for England 
yesterday (Tuesday) on the Aguitania. 








Death of George W. Fairchild 


BripGEportT, Conn., March 21.—G. W. Fair- 
child, head of the firm of G. W. Fairchild 
& Sons, Inc., 997 Main St., died this morn- 
ing. 

The business was founded Nov. 14, 1865, 
when Bridgeport was but a mere hamlet. 

A more complete obituary will be pub- 
lished next week. 








West Virginia Notes. 





A new jewelry store has been opened in 
Welch, W. Va., by the H. Einsohn Co. 

T. M. Black, Durbin, W. Va., was re- 
cently found dead in bed at his home. Heart 
failure was the cause. 

T. J. Sanders, Hassaway, W. Va., has 
joined the James Ralston jewelry store 
force, Weston, W. Va., succeeding E. R. 
Ralston, who has gone to school. 

Johnson Vallee, recently arrested for the 
theft of a tray of diamonds from the win- 
dow of the jewelry store of M. Krainz, 
Parsons, W. Va., confessed to the theft 
when arraigned in the circuit court in that 
city. He was sentenced to serve five years 
in the penitentiary. 

William Sheff has moved his jewelry 
store in Parkersburg, W. Va., from its old 
location on Market St. to a new location at 
604 Market St., in the store room formerly 
occupied by H. L. Saunders’ China Store. 
About $1,800 worth of improvements have 
been placed on the interior of the store. In 
addition to jewelry Mr. Sheff will carry 
fine chinaware and phonographs. 





S. B. Smith will engage in the jewelry 
business at Ely, Minn. 
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John Geiler, 26 Lippitt St., has filed 
his intention of marriage to Ida F. Pa- 
lotnick. _ 

Mr. and Mrs. William L. Mauran are 
spending a few weeks in New York and 
vicinity. 

Mr. and Mrs. Edward B. Hough have 
returned from a month’s stay at Palm 
Beach, Fla. 

The Providence city government has 
indorsed the daylight saving proposition 


for this year. 
The Kehoe-Jaeckel, Inc., 88 Dorrance 


St, has changed the style of the firm . 


name to Kehoe & Co., Inc. 

William J. Campbell, for many years in 
the employ of the United Wire & Supply 
Co., died last Thursday in his 71st year. 

Walter B. Frost returned last week 
from St. Augustine, Fla., where he had 
been spending several weeks with his 
wife. : 

Asa H. Richmond has the sympathy of 
the trade in the death of his wife, Evaline 
L. Richmond, the past week, in her 6lst 
ear. 
ow E. Austin et al have sold to 
John M. Anderson two lots of land and 
buildings on the southeasterly side of 
Clifford St. 

J. P. Bonnett & Son have removed 
their electroplating plant from 140 
Orange St. to more commodious quar- 
ters, 85 Page St. 

The Robinson Swivel Co., 220 Eddy 
St., is being conducted by Henry J. Spoo- 
er, according to information filed at the 
city clerk’s office. 

The B. & B. Wire Co., 806 Eddy St., 
is being conducted by Harry A. Beane, 
according to his statement filed in the 
city clerk’s office. 

According to information filed at the 
city clerk’s office, the Eagle Novelty Co., 
37 Weybosset St., is being conducted 
by Morris L. Goldstein. 

J. Harry Tuttle, formerly of Tuttle & 
Stark, has the sympathy of the trade in 
the death of his wife, Clara W. Tuttle, 
the past week, aged 64 years. 

The Reliable Jewelry Store, 10 Central 
St, Central Falls, is owned by Aniela 


Olekszak, according to his statement 


filed with the city clerk’s office. 

Solon D. Sacs and David Bilgor are 
the owners of the Sacs-Bilgor Co., 44 
Washington St., according to their state- 
ment filed with the city clerk’s office. 

Joseph Samuels, president of J. Sam- 
uels & Bro., Inc. (The Outlet Co.), with 
his wife and daughter has returned from 
a stay of six weeks at Palm Beach, Fla. 

Stephen Manoogian, a manufacturing 
jeweler of this city, has filed his inten- 
tions of marriage at the city registrar’s 
Office. The bride-to-be is Miss Matiza 
Azarian. 

B. A. Ballou & Co., Inc., is preparing 
to make radical changes in its plant at 
61 Pech St., increasing its size and ca- 
pacity and making a complete rearrange- 
ment of its layout. 

The Avan Jewelry Co., which recently 
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removed from 157 Orange St., is now 


settled in its larger quarters at 100 
Friendship St., in the shop recently va- 
cated by Fessenden Co. 

Mrs. Mary J. Linton, widow of Andrew 
Linton, for many years in the manufac- 
turing jewelry business in this city, died 
at her home in Woonsocket, R. I., last 
Monday in her 75th year. 

Eustice I. Crees, of Crees & Court, 
has complained to the police that a 
leather case, containing sample cards and 
price lists were stolen from his automo- 
bile a few afternoons ago. 

Edward F. McElroy, James P. McEI- 
roy and John J. McElroy are proprietors 
of the Casey Emblem Co., 1955 West- 
minster St., according to their statement 
on file at the city clerk’s office. 

The inventory of the executrix of the 
estate of the late Isaac B. Thurber, filed 
at the Municpial Court Friday, shows a 
balance of $8,016 personal property. It 
was ordered accepted and recorded. 

Woodward Booth, manager of the 
New England Manufacturing Jewelers’ 
and Silversmiths’ Association, is in New 
York attending a series of conferences 
on matters pertaining to the industry. 

Erling C. Ostby, president of the Ost- 
by & Barton Co., is chairman of the com- 
mittee in charge of the annual tag day 
to be held May 7 for the benefit of the 
Providence District Nursing Association. 

W. S. Edward, a veteran employe of 
the Gorham Mfg. Co., with whom he 
began work in 1871, and his wife cele- 
brated their golden wedding anniversary 
last Monday evening, at their home in 
Auburn. 

W. B. Locke, who has just joined the 
sales force of the Armour Mfg. Co., 220 
Eddy St., left last week on an extended 
trip. Mr. Locke is one of the old-time 
jewelry travelers and is well known 
throughout the trade. 

The Weybosset Jewelry Co., 199 Wey- 
bosset St., the proprietor of which died 
a few months ago, is now being con- 
ducted by Esther Kaplan and Samuel 
Kaplan, according to information filed 
at the office of the city clerk. 

The regular monthly meeting of the 
directors of the Manufacturing Jewelers’ 
Board of Trade was held last week at the 
rooms of the association in the Turks 
Head building, when several applicants 
for membership were favorably acted 
upon. 

The wooden building at 425 Richmond 
St., which was recently damaged by fire 
and from which several manufacturing 
jewelry concerns were driven thereby, 
is being torn down. The city authorities 
have refused to grant permission for its 
being rebuilt for factory purposes. 

The case of the Pilgrim Novelty Co. 
against Thomas Rossi for balance al- 
leged to be due on book account, was 
heard in the civil session of the Sixth 
District Court last Monday before Judge 
Rueckert and on motion judgment was 
entered for the plaintiff for $22.50 and 
costs. 

The two-story brick building at the 
corner of Baxter and Saratoga Sts., be- 
longing to the estate of the late Harry 
Cutler, has been leased to the Francis 


‘subsequent plans. 
. established in April, 1880, by Walter S, 
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Engraving Co. of Auburn for a period of 
three years. The lessees will remove 
their electroplating business to the new 
location. 

The Herman-Morris Co., Inc., of this 
city, capitalized at $25,000 for the pur- 
pose of carrying on a general jewelry 
business, has obtained a charter from 


Secretary of State Parker under the laws 


of Rhode Island. The incorporators are 
Morris Mislowski, Herman Blattle and 
Charles Z. Alexander. 


The Whitestone Jewelry Co., of this 
city, which will engage in a general 
jewelry business, has obtained a charter 
from Secretary of State Parker, under 
the laws of Rhode Island, with an author- 
ized capital of $25,000. The incorpora- 
tors are William F. Macdonald, Edward 
L. Ettlinger and John 1. Collins. 

The Beneficial Association of the 
Jenckes Paper Box Co. has elected the 
following officers: President, Edward A. 
Basler; vice-president, George Doyle; 
treasurer, George Kimmel; secretary, 
Gladys Mederos; directors, Charles Far- 
rell, Joseph McLaughlin, Joseph Martin, 
Anna Toolan, Nettie Colgan. The asso- 
ciation voted to conduct a dance next 
month, 


At a meeting of the creditors of Harry 
R. Rose, of this city—doing a retail busi- 
ness as the Rose Jewelry Co., at Paw- 
tucket, who recently went into bank- 
ruptcy—which was held the past week, 
the receiver’s claim for compensation in 
the sum of $75.78 and expenses of $21.35 
were allowed and the first dividend of 
10 per cent payable on and after March 
21 was declared. 


Among the jewelry buyers reported in 
this city and vicinity during the past 
week were the following: Arthur Kas- 
kell, of Weiner Bros., New York city; 
Barney Hirsch, of Barney Hirsch & Co., 
San Francisco, Cal.; Max Barish, of Max 
Barish & Bro., New York city; Sidney 
Reinschriber, of Samstag & Hilder Bros., 
Inc., New York city; Mrs. D. Vernon, 
of A. I. Namm & Son, Inc., Brooklyn, 
N .Y.; Max Goldstein, of H. O. Hurl- 
burt & Sons, Philadelphia; M. Sickles, of 
M. Sickles & Sons, Philadelphia; Mr. 
Danks, of F. M. Woolworth Co., New 
York city; E. J. Marcouller, of W. T. 
Grant & Co., New York city. 

Walter S. Hough, president of the 
W. S. Hough, Jr., Co., Inc., manufac- 
turers of rolled gold plate, wire, etc., at 
61 Peck St., announced the past week 
that the business had been merged with 
that of Horton & Angell Co., Attleboro, 
and that both firms would continue their 
business as heretofore. No statement 
as to the future policy or intentions of 
the concern would be made by any of the 
interested parties except that the com- 
bined resources, forces and equipment 
would make it possible to better serve 
the industry and to expand the business. 
Mr. Hough will continue with the com- 
pany. It is understood that the Hough 
Co. will remain at 61 Peck St. until the 
expiration of its lease the latter part of 
May, but nothing can be learned as to 
The Hough Co. was 
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Al THE ST 
IG ONES DO STAY 


The One Man in a Million 
To Wait For 


The W. W. W. Ring Man is the man to wait for. 


He brings to you Rings of unsurpassed quality—originality of style 
and exclusiveness of designs. 








He ts the only man who comes to you, equally as anxious to help you 
sell your goods as he is to sell his goods to you. 


He is the only man who brings you a Service in Advertising and 
Selling assistances that makes your business a good business, every 
day in the year. 


He is the only man who brings a marvelous window attraction, news- 
paper cuts, trade building cards and cutouts—all free, that put pep 
into your business and profits into your pocket. 


He’s the one man in a million to wait for 
and he’s on his way to see you. 


White, Wile & Warner—Buffalo 
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r, and Bainbridge A. Whit- 
Hough, JS. Hough, Jr & Co. In 
ns 1902, the business was incorporated 
under the laws of Rhode Island, with a 
capital stock of $100,000, which was in- 
creased in Jan. 1918, to $137,000 and 

n. 1, 1919, it was further increased to 
3237000, of which $200,000 is preferred 
stock and $37,000 is common. Walter S. 
Hough, Jr.. was president and treasurer; 
Frank W. Young, vice-president; Charles 
. Manchester, Jr., secretary; Eugene W. 
Hough, general manager, and these offi- 
cers constitute the board of directors. 

The will of the late Henry W. Harvey, 
of the firm of Harvey & Otis, was filed in 
the Municipal Court last Thursday and 
Fred A. Otis is named as executor of the 
instrument. Many Providence institu- 
tions are remembered with substantial 
contingent bequests in the will, Mr. Har- 
vey having been a childless widower. 
The residue of the estate is left in trust 
with the Industrial Trust Co., of which 
Mr. Harvey was a director, the income 
from which is to be paid to Delia E. 
Harvey, a sister of the testator, during 
her lifetime. At her decease the fol- 
lowing bequests are to become effective: 
Rhode Island Hospital, $8,000, to found 
two free beds in the name of “Georgiana 
V. Harvey,” in memory of his wife; 
Providence District Nursing Association, 
$5,000; St. Elizabeth’s Home, $5,000; 
Homeopathic Hospital of Rhode Island, 
$5,000; Home for Aged Men and Aged 
Couples, $5,000; Providence Public 
School Teachers’ Retirement Fund, a 
sum not in excess of $5,000, to equal: the 
amount paid to testator’s sister, as re- 
tired teacher. Another trust of $30,000 
is established with the Industrial Trust 
Co., the income of which is to be paid 
annually to Margaret S. Forrester, who 
for many years has been a trusted em- 
ploye in the office of Harvey & Otis. At 
her death, it is provided that a statue of 
Abraham Lincoln shall be erected in a 
suitable place in Roger Williams Park 
from this fund. 








Atlanta, Ga. 





Herbert Anderson of Maier & Berkele is 
back from a fishing trip to Florida. 

C. J. Knapp, Moultrie, Ga., stopped off 
in Atlanta last week, en route to New York. 

J. L. Halloway, the jeweler located at 
Ivy and Auburn Sts., was burned out Fri- 
day night. 

E. A. Kramp, formerly with the Gibson 
jewelry store at Valdosta, Ga. has ac- 
cepted a position with Maier & Berkele. 

Myron E. Freeman & Bro. have moved 
into their new store at 103 Peachtree St. 
and have a very handsome and inviting 
place. ; 

Mrs. J. M. Loftis, president of Loftis & 
Co., Chicago, accompanied by her sister, 
Mrs..Lepman, also of Chicago, was in At- 
lanta recently on a business trip. She was 
here making arrangements for extensive 
improvements in their Atlanta store. After 
a visit of a few days, during which she was 
entertained, she returned to her home in 
Chicago. 

The stock of the Atlanta Wholesale 
Jewelry Co., whose affairs have been in 
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the hands of the trustee, were recently 
shipped to New York for sale. Last week, 
with the consent of the creditors’ commit- 
tee, the trustee sold the stock on hand for 
$25,000, which will mean a payment of 
about .4 per cent. more to creditors, in 
addition to the 21 per cent. already paid. 
The accounts receivable of the concern are 
still to be disposed of. 
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representing the D. E. Makepeace Co. 
on the road. 

The fire department was called out 
last Saturday for a brush fire near the 
Watson factory. 

William Rohman, an engraver, was 
elected exalted ruler of the Attleboro 
lodge of Elks at a recent meeting held by 
the organization. ; 

Harold E. Sweet will preside at the 
annual banquet of the Attleboro Cham- 
ber of Commerce on March 31. Among 
the speakers will be Governor Channing 
Cox. 

Announcement was made last Wed- 
nesday of the merger of the W. S. 
Hough, Jr., Co. of Providence and the 
Horton-Angell Co. of Attleboro. The 
firms will continue their business as be- 
fore with plants in Providence and At- 
tleboro. 

E. A. Wiuilleumier, who has just re- 
turned from a six months’ trip through 
the South American countries, has writ- 
ten an article in the local papers regard- 
ing the jewelry situation in those coun- 
tries. The article was compiled for the 
benefit of the local manufacturers. 

The Attleboro Athletic Association, of 
which W. H. Saart is president, met last 
week and talked over the developing of 
the Hayward field. This field was given 
to the city by Harold E. Sweet and it 
is planned to expend a large amount of 
money in making it one of the best ath- 
letic fields in the State. 

All attempts to reorganize the Attle- 
boro local of the International Jewelry 
Workers’ Union will be given up as far 
as H. J. Murtagh, general organizer of 
the International Union is concerned. 
Although an open meeting was sched- 
uled for last Friday on the Common, it 
was called off because of the cold 
weather and the indoor meeting sched- 
uled to be held in the G. A. R. hall Sat- 
urday night was cancelled because of the 
refusal of the owners to let the hall. In 
an interview Mr. Murtagh said that from 
his observation, he was positive that 
there was no interest in the organization 
in Attleboro. A meeting held a week 
ago in the G. A. R. hall was attended by 
only a dozen workers, according to Mr. 
Murtagh, and no enthusiasm was shown. 
In discussing the general situation, Mr. 
Murtagh said that he would conclude his 
duties as a general organizer of the In- 
ternational Jewelry Workers’ Union on 
Saturday night of this week. He has 
been connected with the union since last 
November. 
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W. Davis, formerly of Tilton, N. H., now 
has a store in Sanford, Me. 

Mr. Alley, at one time with Carter Bros., 
is now with Charles D. Moses, Portland, 
Me. 

N. Lauziere, who is confined to his home 
with sickness, has entered the convalescent 
stage. 

W. K. Atwood is extending his business 
premises in anticipation of increased cus- 
tom. 

W. Parks of Thomas Long & Co., has 
returned from a two weeks’ vacation at the 
Cape. 

E. E. Hardy, of D. C. Percival & Co., 
visited New York last week on an extensive 
buying trip. 

W. E. Palmer, who had been on the sick 
list, has recovered his normal good health, 
and now is located with the A. G. Page 
Co., Bath, Me. 

Jewelers’ clerks of Boston have formed a 
bowling league. G. E. Fletcher of E. B. 
Horn Co., is the president, A. Steeves of 
A. Stowell & Co., vice-president; J. S. 
Geggis of Thomas Long & Co., secretary; 
C. A. Housman of C. W. Housman, treasur- 
er. J. Housman originated the move- 
ment and was most active in the formation 





of the league, which is known as the Boston . 


Jewelers’ Bowling League. A meeting will 
be held soon, when plans for the Fall pro- 
gram will be made. The following con- 
cerns have entered teams: Shreve Crump 


& Low Co.; Bigelow Kennard & Co.; A... 


Stowell & Co.; the E. B. Horn Co.; 
Thomas, Long Co.; Smith Patterson Co.; 
Hogdson & Kennard Co.; Ripley Howland 
Mfg. Co.; I. H. Percival & Co. The 
different team representatives will be noti- 
fied of the next meeting. 








George A. Whiting of Sturtevant & 
Whiting, gave a dinner party last Thursday 
evening at the tavern in Mansfield. 

E. E. Hale, New York representative of 
the O. M. Draper Co., has been spending 
the past week in town at the factory. 

Walter L. Rice of the Whiting & Davis 
Co., is a member of the party of business 
men from Massachusetts which is touring 
Mexico. 

The R. Blackinton Co. was reported last 
week in the honor division in postal sav- 
ings. The sum of $118 was deposited by 20 
employes. 

Charles E. Whiting of the L. E. Free- 
man Co. has been elected a member of the 
arbitration board of the National Jewelers 
Board of Trade. 


O. W. Clifford, H. Alton Hall and Harry . 


Fisher were elected selectmen last Monday 
at the annual town meeting. All three are 
well known jewelers. 

A number of North Attleboro friends of 
Charles H. Sherman of H. D. Merritt '& 
Co., received boxes of grapefruit last ‘week 
from Florida where Mr. Sherman has ‘beé 


spending the Winter. aren 
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Joseph Brimcomb, with Charles O’Bryon, 
735 Sansom St., is ill at his home 

J. Lardley, a casemaker of 727 Walnut 
St. is ill at his home with a severe at- 
tack of pneumonia. 

William H. Doebele, of 805 Sansom St., 
has been confined to his home since March 
by an attack of pleuro-pneumonia. 

Joseph B. Bechtel and Kenneth Hoff- 
man, of Joseph B. Bechtel & Co., 729 San- 
som St., have returned from a_ business 
trip to New York. 

T. Berkow, who formerly conducted a 
retail jewelry store at Easton, Pa., has 
opened a place of business in this city at 
2120 Columbia Ave. 

H. J. Andrews, of H. J. Andrews & Co., 
a manufacturing jeweler of 108 S. 8th St., 
is spending the week-end at Atlantic City 
and Somers Point, N. J. 

William C. Williams, with Charles 
O’Bryon, 735 Sansom St., is confined to 
his home with the grippe, the first time he 
has been absent from business through ill- 
ness in 38 years. 

Among the buyers in the city in the 
past few days have been noted Mrs. L. H. 
Levey, Chester; Harvey Trunk, Royers- 
ford, Pa.; and Mr. and Mrs. E. C. Mor- 
rison, Millville, N. J. 

Mr. and Mrs. Eugene Benyard, the for- 
mer for years a retail jeweler of Moores- 
town, Pa., on March 13 celebrated their 
63rd wedding anniversary. Mr. and Mrs. 
Benyard were married on March 13, 1858. 

A gold ring, valued at $55, and a $20 gold 
piece, were stolen last Monday night from 
the show window of Samuel Perlstein’s 
jewelry store at 838 South St. Shortly after- 
wards a suspect was placed under arrest by 
the police. 

Edward G. Frankel, a retail jeweler of 
Chester, Pa., has filed a voluntary petition 
in bankruptcy in the local district court, 
listing his liabilities as $34,319.61 and his 
assets of $5,300. George E. Darlington 
has been appointed referee. 

William J. McKee, a jeweler of 4086 
Lancaster Ave., died March 7 at his home. 
The funeral: was held Friday, March 11, 
at 2’ p. M., from his late residence, with 
interment in Greenmount Cemetery. Mr. 
McKee is survived by his widow, Mrs. 
Ethel E. McKee. 


George Bron, a retail jeweler of Darby, 
a borough adjacent to the southwestérn sec- 
tion of this city, has filed a voluntary peti- 
tion in bankruptcy. The petition lists his 
liabilities as $5,403 and his assets at $1,585. 
George E. Darlington has been appointed 
referee by the local District Court. 

Recent salesmen in the city include Louis 
Glick, of Hammel-Riglander & Co., New 
York; Arthur Mayer, of William Dixon, 
Inc., New York; Paul Gesswein, of P. H. 
Gesswein & Co., New York; William Lit- 
tle, of George H. Fuller & Son, Chicago; 
and George De Vries, of the Pennant 
Watch & Supply Corp., New York. 

J.-F. Cummins, formerly with the Bayles 
Department Store, Omaha, Nebr., has as- 
sumed his new position as manager of the 
jewelry department of Gimbel Bros., Phila- 
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delphia. Mr. Cummins, who took charge 
on Monday, March 7, succeeds Wilson A. 
Streeter, who resigned, effective March 1, 
to join the Hufnagel store at Mt. Vernon, 
N. Y. 

For the second time in three months a 
window in the jewelry store of Lewis M. 
Nelson, 1105 Broadway, Camden, was 
smashed early in the morning of March 15, 
and several watches were taken. Three 
months ago robbers made off with $600 in 
diamonds and other jewelry. The window 
was smashed with a brick a few minutes 
after Snow, a police sergeant, passed at 
5 A. M. 

Early in the morning of March 15, a 
window in the jewelry store of A. Stein, 
216 Market St., was smashed by a padded 
brick and several hundred dollars’ worth 
of jewelry taken. Murphy and Dillon, 
policemen, heard the crash of glass and 
hastened to the spot in time to see Seth 
Williams, colored, leaving the vicinity with 
a suitcase. He was arrested and the suit- 
case was found to be filled with jewelry. 
Williams, who was held for court, said he 
came from Baltimore. 

The muddled condition of the affairs of 
Samuel Z. Kopff, a manufacturing jeweler 
who disappeared early in March leaving 
behind him debts variously estimated at 
from $45,000 to $100,000, have been cleared 
up somewhat by the appointment of a re- 
ceiver. John F. MclIllvaine, a shoeman of 
323 Market St., has been named to take 
charge of the Kopff affairs, and the re- 
ceiver’s attorney is Maurice Sloane. The 
safe, in Kopft’s office at 130 S. 8th St., was 
opened in the presence of the receiver and 
a number of creditors and was found to 
contain between $7,000 and $8,000 worth of 
merchandise. An examination of the jewel- 
er’s books shows that he has some accounts 
outstanding which will increase the assets. 
Kopff is still listed among the missing. It 
is generally believed that relatives of the 
absent jeweler will come to his relief and 
that a settlement may yet be made outside 
of court, which will net the creditors con- 
siderably more on the dollar than should 
it be necessary to resort to a forced sale 
of the effects. 








Hartford, Conn. 


Fire starting in a waste paper bin in the 
main building of G. Fox & Co. early Fri- 
day morning was prevented from causing 
serious damage by the opening of sprinkler 
heads by the heat of the blaze. 

Fuller F. Barnes, secretary and treasurer 
of the Wallace Barnes Co., clock springs, 
Bristol, Conn., and Mrs. Barnes, who have 
been spending the past two weeks in North 
Carolina, will remain in Florida for a 
month before returning home. 

The silhouette of George H. Dyson, 
president of the Hartford District Jewelers’ 
Club, and of the Porter & Dyson Co., man- 
ufacturing jewelers, 54 Main St. New 
Britain, Conn., which appeared in the con- 
test column of a local paper last week was 
recognized by many. 

Foster E. Harvey of Harvey & Lewis, 
opticians and watch repairers, 865 Main 
St., and Mrs. Harvey returned from Sara- 
sota, Fla., last week where they had been 
for the past three weeks. During a’ fishing 
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trie with friends Mr. Harvey ca t" 
fisi. which weighed 14 pounds, aaah. 

One of the calendar clocks inventeg and 
made by the late Daniel J. Gale in 187} has 
been on exhibition in Bristol, Conn, the 
past week. The timepiece is owned by his 
granddaughter, Mrs. Walter R. Wade and 
it is in perfect running condition, The 
original drawings and letters patent have 
also been shown beside the clock. 

Michael C. LeWitt, a retail jeweler, 297 _ 
Main St, New Britain, Conn, and his — 
nephew, Attorney George LeWitt, have pur- 
chased the old Park Church property at the 
corner of Asylum and High Sts., in Hart. 
ford. The sale price is said to have been 
$225,000. The site is to be used for the 
erection of a theater and mercantile building 
some time this year. f 

John M: Starr, who since the age of 17 
years had been engaged in the manufacture 
of bells, some of which had been used in 
the making of clocks, and a member of 
Starr Bros. Mfg. Co., East Hampton, 
Conn., died suddenly at his home in that 
town last Wednesday evening of heart 
trouble. He was born in East Hampton 75 
years ago. He was a member of the local 
lodge of Masons, treasurer of the Pocoto- 
paug Water Power Co., and a director of 
the Middletown Trust Co. 

William S. Todd, head of the optical de- 
partment of Brown, Thomson & Co., will 
leave July 15 for Europe and in France will 
assist in forming an international opto- 
metrical association, the constitution and 
by-laws of which he is at work on. He 
will attend the annual convention of the 
American Optometric Association to be 
held in the Waldorf Astoria hotel in New 
York from June 27 to July 1, he being vice- 
president of the association and chairman of 
its board of education. Mr. Todd will 
visit England, Scotland, France and Bel- 
gium, 

A complicated and curious watch made 
by Uyterweer in Rotterdam about 1702 is 
being shown at the booth of P. C. Postma, 
watch repairer and importer of antique 
clocks, in the arcade of the Connecticut 
Mutual building, corner of Main and Pearl 
Sts. The watch keeps accurate time, telling 
the position of the sun and stars and the 
day of the month. The signs of the Zodiac 
are shown in bas relief in silver, the sky) 
being colored a deep blue and the planets: 
and moon in gold and silver. The works 
in the timepiece are run by a chain drive: 
and it has a pendulum. The back of the © 
case is chased silver. The designer of the 
watch was instrument maker at Leyden uni- 
versity, Holland. The heirloom is to be ~ 
loaned to the Morgan Memorial in this city: ~ 
in a short time. 








A new manufacturing jewelry shop has 
been opened up at 280° S. Main St. Fall 
River, Mass., under the style of the Uni- 
versal Jewelry Mfg. Co., by Louis Brown, 
David Cluck, and Charles Zaslavsky. The 
concern will manufacture fine platinum and 
gold jewelry, do diamond setting and re- 
pairing and also furnish designs and esti- 
mates for the trade. The members of the 
new firm are men who worked for: the 
trade for a number of years in Boston 
and started in Fall River because they 
thought there was a particular demand for 
this kind of business in that city. 











The Business Crisis Has Passed— 


The Dawn of Prosperity Is Near 


This is the verdict of our leading statesmen, financiers, captains of industry and govern- 
ment officials, whose opinions and messages of cheer appear on the following pages. 

Let the Jeweler, whose position is better than those of the merchants in other lines of 
industry take courage from the facts presented and prepare to enjoy his share of a normal 
business which is confidently expected as a feature of the year 1921. 
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President-elect and Mrs. Warren G. Harding 


From a Recent Photograph 


His message of confidence appears on the opposite page. 
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‘Good Times Coming, Say 
Big Men of the Nation 


President-Elect Harding, Governors of Great States, Noted U. S. 
Senators, Eminent Bankers and Presidents of Powerful 
Commercial Organizations, Analyze the Economic 
Situation and See Prosperity Ahead. 








Over Their Signatures They Present Facts That Will Arrest the Attention of America. 
All Danger of Panic Is Past and Return to Normal Conditions Has Already Begun 














Note.—The following expressions 
of opinion have been obtained by THE 
JewELERS’ CIRCULAR in connection 
with a few of the leading trade papers 
of the country, in order that the mer- 
chants at large may understand the 
real conditions that confront us and 
not be misled by the pessimism of 
afew which naturally follows any de- 
pression in business such as that which 
we have just gone through. 


We are glad to feel that the posi- 
tion of the retail jeweler is distinctly 
different from that of other merchants 
inasmuch as the bottom did not drop 
out of his business as a result of the 
recent depression, despite the fact he 
felt it-to a certain extent; that the 
fundamental conditions of his trade 
have remained solid ; that replacement 
prices have NoT gone down to any- 
thing like the extent that they have 
in other trades and that generally his 
customers realize that nothing is to be 
gained by holding off purchases any 
longer. 

Much of the depression that has ex- 
isted among our merchants has been 
more psychological than basic and has 
been produced by the general condi- 
tion of business in other lines in their 
towns. We feel that a perusal of the 
following letters from our statesmen, 
our officials, our captains of industry, 
our heads of great trade organizations 
as well as the leading members of the 
institutions of the jewelry trade in 


particular, will be sufficient to con- 
wince every retail jeweler that the 
dawn of prosperity is here; that Now 
is the time for him to go after business 
as never before and to put himself in 
a position to reap the advantages of 
the return to normal conditions which 
every sign indicates will occur during 
the year —THE EpITor, 





President-elect Harding 


The chief trouble to-day is that the 
world war wrought the destruction of 
healthful competition, left our storehouses 
empty, and there is a minimum produc- 
tion when our need is maximum. Maxi- 
mums, not minimums, is the call of Amer- 
ica. 

Normal men and back to normalcy will 
steady a civilization which has been fev- 
ered by the supreme upheaval of all the 
world. . 

I believe Federal departments should be 
made more businesslike and send back to 
productive effort thousands of Federal 
employees who are either duplicating 


work or are not essential at all. 

I believe the budget system will effect a 
necessary, helpful reformation and reveal 
business methods to Government business. 

I believe in the protective tariff policy 
and know we shall be calling for its Amer- 
icanism again. 

Given the assurance of that rugged sim- 
plicity of American life which marked the 
first century of amazing development and 
this generation may underwrite a second 
century of surpassing accomplishment. 

We will attempt intelligent and cour- 
ageous deflation, and strike at Govern- 
ment borrowing which enlarges the evil 
and we will attack high cost of. Govern- 
ment. 

Have confidence in the Republic! 
America will go on! 


WARREN G. HARDING. 


E. H. Gary 


The present tendency is toward im- 
proved business conditions. 

This does not necessarily mean that 
there is a decided increase in volume, but 
it does mean that the general aspect, in- 
cluding the temper of business men, is 
better. We are certain to have decided 
improvement within a comparatively short 
time. 

I do not believe in misrepresentation of 
facts, but I would always rather emphasize 
the many good features in sight than dwell 
upon the unsatisfactory features, if there 
are any. The facts and figures are still 
in favor of progress and prosperity. 

E. H. GARY, 
Chairman United States Steel Corporation 


Charles M. Schwab 


I am an optimist on the situation. The 
great body of American business will soon 
emerge with a vigor and an energy the 
world has never known before. 


CHARLES M. SCHWAB. 
U. S. Senator Edge 


National confidence. is what we need 
above all things. Let solid, not emotional 
optimism be the keynote of 1921. Good 
times are on the way. 


WALTER E. EDGF, 


ie U. S. Senator. 
National Association of Manu- 
facturers 


Mr. A. W. Douglas, who heads the com- 
mittee on statistics of the United States 
Chamber of Commerce, in a report based 
on investigation throughout the country, 
makes the encouraging declaration that 
‘“‘we are near the bottom of the depres- 
sion.” In a forecast prepared for Forbes, 
the banking and brokerage firm of Horn- 
blower & Weeks asserts its belief “that 
the current industrial depression will end 
in February.”” Mr. E. G. Cattell, Phila- 
delphia statistician, predicted at a recent 
luncheon in New York that the end of the 
business depression will come in February 
or March, that from then on for a period 
of two or three months business would im- 
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“Today the country is in very fair shape— \ : : / “We 

soon everybody will be talking prosperity.” : 
ARTER GLASS, 

U. S. Senator. 


should all help restore national con- 
fidence by being optimistic.” 

WM. C. SPROUL, 
Governor of Pennsylvania. 


NARRQOT 


“Let solid, not emotional optimism be the 
keynote of 1921. Good times are on the way.”’ 
WALTER E. EDGE, 
U. S. Senator. 
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ty ae are illimitable. I am strong- ‘Me enum whe «& weed te 
WILLIAM M. CALDER, i. proved business conditions.” 
U. S. Senator. e : ; ; E. H. GARY, 
. Chairman United States Steel Corporation. 


“Think of business conditions in terms of 
something to be overcome. not something to 
Photos © Underwood & Underwood. sit down under.” 
HARRY S. NEW, 


U. §S. Senator, 
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owly, and by October should be 
“en ed os full speed. ; 
5° orty-one of forty-three Fall River cor- 
rations operating eighty-odd mills and 
loying 20,000 operatives have just 
~~ on full time after a period of stag- 
‘on which began in the late summer. 
The other two corporations resume next 
week. News like this is coming in on 
hand. Good times are here already 
in certain sections and the producing and 
buying movement now under way will 
soon bring national prosperity. 
STEPHEN C. MASON, 
President National Association of 
Manufacturers. 
s 8 & 


Governor Miller 


[ am convinced that business improve- 
ment will be much more rapid t per- 
the more conservative among us ex- 
Certainly, every factor of discour- 
agement has been discounted, and a sur- 
of the situation seems to indicate 
strongly that the many encouraging signs 
of the times have not been given their full 

measure of value. 

NATHAN L. MILLER, 
Governor of New York. 
* 8 &@ 


Former Secretary of the Interior 


Frank F. Porter, chairman of the Fi- 
nance Committee of the National Indus- 
trial Council, last month ‘predicted better 
business conditions within ninety days. 
The Harvard economic committee holds 
to its forecast that “the recession of busi- 
ness now in progress will terminate by 
April, 1921.”” John Moody, the authority 
on securities, is convinced “that a busi- 
ness revival will occur during 1921, and 
especially after the end of the first quar- 
ter; for such a revival is definitely fore- 
thdowed by the present abundance of 
material and labor, and by the abundance 
of capital which we will probably soon 


we. 
JOHN BARTON PAYNE, 
Former Secretary of the Interior. 


*% * % 
Governor Sansouci 


The reopening of mills and factories 
throughout the country is a most encour- 
aging sign of an early revival of business. 
I believe 1921 will be a prosperous year 
for the whole nation. 


EMERY J. SANSOUCI, 
Governor of Rhode Island. 


* % * 
Merchants Association 


The United States is more fortunate in 
most respects than any other great country 
on the face of the earth. Our energy is 
scarcely diminished; our natural resources 
are still abundant; our optimism and de- 
termination are hardly abated. 

It is a time for mutual helpfulness and 
confidence. While special causes have 
brought about a temporary halt in indus- 

and commercial activity, nobody be- 
lieves that the interruption is more than 
temporary. The business_man who shapes 
is course in accordance with this belief, 
| am confident, will not find himself 
nistaken. 


WILLIAM FELLOWES MORGAN, 


ident, Merchants Association of New 


York. 
x * & 


The Chemical National Bank 

We have had “typhoid fever,” and in 
view of the way that we were drifting in 
the early part of 1920, we should be grate- 
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ful that we did not have a worse attack. 
We are convalescing and shall be better 
than ever, ‘efore many months. A 
country with our resources and with the 
ability of its business leaders cannot be 


kept down. 
H. K. TWITCHELL, 
Chairman, The Chemical National Bank. 


* * * 
Samuel Gompers 


National confidence can be restored 
when the people are assured that our 
democratic institutions will be  safe- 
guarded; that the rights of minorities will 
be given full protection, that the further 
development of the equality of opportu- 
nity will be preserved, and that all pro- 
posals intended to coerce and unjustly 
restrict those who work from seeking by 
legitimate means to obtain the chance to 
be better men and women shall be de- 
feated. The failure of Congress to enact 
constructive legislation and its evident in- 
tention to pass repressive measures have 
had a tendency to destroy confidence. 
This has created a pessimistic feeling in 
the minds of the people. Remove these 
obstacles and the pessimists will disappear. 

SAMUEL GOMPERS, 
President of the American Federation of 
Labor. eRe oak 


Corn .Exchange Bank 


To-day this country is in a strong posi- 
tion. Wholesale prices have declined and 
retail business is rapidly adjusting itself to 
these prices. While the people should 
work hard and be thrifty, they must also 
realize they must spend money, for if they 
don’t buy what others produce, others 
cannot buy what they produce. 

Let sane optimism be the keynote of 


1921. 
WALTER E. FREW, 


President Corn Exchange Bank. 
* * #* 


National Association of Clothiers 


Readjustment in many industries has al- 
ready been drastic, prices in not a few in- 
stances being back to pre-war levels. In 
other lines deflation is proceeding at such 
a pace that bottom ought to be reached 
within a month or two. In the view of 
most authorities, the worst of the un- 
settlement incidental to price-cutting has 
already been experienced, and they look 
for early symptoms of steadiness. 


IRVING CRANE, 


Secretary, 
National Association of Clothiers. 
* * & 


James W. Gerard 


The December letter of the Alexander 
Hamilton Institute contains a careful sur- 
vey of the prospects of business revival. 
In the first place, it is asserted that the 
banking crisis was really passed in No- 
vember, a statement supported in part by 
the drop in the interest rates on call loans 
and time loans. The prediction that 
money rates will be much easier in 1921 
is based on the certainty that both the 
farmer and retailer will have to pay off 
loans in large amounts during the coming 
months and that loan requirements in 
1921 will be conspicuously smaller. 


JAMES W. GERARD. 


* * a 
Governor Allen 
Men like Herbert Hoover, E. H. Gary, 
J. Ogden Armour, Francis H. Sisson, B. 


C. Forbes and Guy Emerson state that the 
worst is over and that recovery may be 
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expected very soon. Mr. Forbes, in an 
analysis of the views of financial leaders 
in his magazine, comes to the conclusion 
that the situation contains more favorable 
than unfavorable features, and indications 
point not to disaster, but to early better- 
ment and to the setting in of genuine pros- 
perity early in 1921. 

HENRY J. ALLEN, 

Governor of Kansas. 
ok * aS 


U. S. Senator Harreld 


The Government reports that harvesting 
weather has been ideal, and our 1920 
crops were, on the whole, the most bounti- 
ful ever garnered, thus insuring ample 
supplies of foodstuffs for both man and 


beast. : 
J. W. HARRELD, 
U. S. Senator. 
x * #* 


U. S. Senator Glass 


Today the country is in very fair shape. 
The trouble exists mostly in the minds of 
the public. That they are beginning to 
realize this is indicated in a thousand and 
one hopeful ways and soon c~erybody will 
be talking prosperity. 

CARTER GLASS, 
U. S. Senator. 


eo oe * 
Governor Parker 


Trade, the ‘“‘calm health of nations,” is 
rapidly returning to normal channels. The 
depression will be over within a few weeks 
the best authorities agree. The business 
men of Louisiana are optimistic. 

JOHN M. PARKER, 
Governor of Louisiana. 
* * &* 


Real Estate Exchange 


Let all unite in sustaining public con- 
fidence. This Spring will see a big im- 


provement. 
JAMES L. WELLS, 
President, Real Estate Exchange. 
* * & 


Governor Morgan 
State-wide reports encourage a feeling 


of optimism. 
E. F. MORGAN, 
Governor of West Virginia. 
* * * 


U. S. Senator Wadsworth, Jr. 


We are in the midst of a readjustment. 
It hurts a little while it is going on, but it 
won’t last long and we shall all be 
for it. The country is really in good 
shape; and it is getting better. Patience, 
thrift in both public and private expendi- 
tures, and intelligent optimism are bring- 
ing us around. We have efficient labor, 
capital, railroad facilities, and untold re- 
sources. We can do business at home 
and will do more and more abroad. 
J. W. WADSWORTH, JR., 
U. S. Senator. 


* * * 


Mayor of Boston 


The trouble with the present domestic 
retail market is vividly brought out by a 
comparison of wholesale price average 
with retail price averages. According to 
figures made public by the Bureau ‘of 
Labor Statistics, the average cost of liv- 
ing in eight cities in December, 1920, was 
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“National confidence can be restored when 
the people are assured that our democratic 
institutions will be safeguarded.” 

SAMUEL GOMPERS, 
President of the American 
Federation of Labor. 





“The rising sun of prosperity is made ev; 

dent by mills and factories starti € evi- 

over the land.” Starting up all 
JOSEPH S. FRELINGHUYSEN, 


- S. Senator. 






“Business may take a slightly different 
form, but very soon there will be business 
in very good volume.” 

IRVINE L. LENROOT, 
U. S. Senator. 
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(Center) “Business improvement will be 
more rapid than the more _ conservative ex- 
pect.” NATHAN L. MILLER, 
Governor of New York. 
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“I have no doubt at all we are at the 
beginning of an era of great prosperity for 
the United States.’ 

MILES POINDEXTER. 
U. S. Senator. 
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“When mass readjustment of prices to the 
consumer which is taking place finishes, you 
will see a return of prosperity.” 

B. M. 
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“The great body of American business will 
soon emerge with a vigor and energy the 
world has never known before.” 

CHARLES M. SCHWAB. 

















by an index number of 199.2 
— the 99.2 per cent above the 
st in 1914—and the average cost of 
fiving in June, 1920, by an index number 
r 215.1. The actual decrease in the 
ane of the average family was, therefore, 
15.9 points, or a little less than 8 per 
ent. Housing, fuel, light, furniture and 
household furnishings all increased in 
rice. Food and clothing decreased con- 
Fderably. But the decline in wholesale 
prices during the year has been 35 per 
“Obviously retail prices have not yet 
caught up—or down—with wholesale 
rices. It is obvious, also, that the price 
cal will not be completed - until they 
have done so. But this is rapidly coming 
to pass and the outlook is bright. 
: ANDREW J. PETERS, 
Mayor of Boston. 


* * ok 
Governor Davis 


‘ “Good times are ahead.” Let us keep 
that: picture in our minds and let the 
thought be reflected in our speech. Con- 
fidence will speed the time when business 
will function normally. It is close at 
hand, and to-day America’s opportunity 
for economic success is greater than ever 


before in its history. D. W, DAVIS, 


Governor of Idaho. 
ok 


U. S. Senator McNary 


Faith in the outlook for 1921 is so 
strong in the highest financial and indus- 
trial circles that ambitious plans are being 
made for the launching of new enterprises 
and the expansion of existing ones. 

CHARLES L. McNARY, 
U. S. Senator. 
* * * 


Governor Frazier 


The present business depression in the 
United States has occurred in the face of 
bumper crops, abundant raw materials of 
all kinds, the best equipped manufacturing 
establishments in the world, the most effi- 
cient and intelligent workers in any nation, 
and the strongest foreign demand for our 
products that has ever existed. . 

The depression therefore is 


artificial. 
4 LYNN J. FRAZIER, 
Governor of North Dakota. 
x * * 


Guaranty Trust Company 


A new period of conservative optimism, 
renewed courage and restored confidence 
is at hand. There is every assurance of 
a return to normal business conditions, 
stabilized prices, easier money and larger 
business opportunities. 

CHARLES H. SABIN, 

President, Guaranty Trust Company. 

* * * 


Governor Morrow 


There is no real reason for continued 
depression and I believe things will im- 
prove from now on. 

EDWIN P. MORROW, 
Governor of Kentucky. 


* * & 
Governor Brown 
Ring in prosperity. A careful analysis 
of the situation justifies optimism. 
ALBERT O. BROWN, 


Governor of New Hampshire. 


wholly 
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Governor Shoup 


From now on conditions will improve. 
OLIVER H. SHOUP, 
Governor of Colorado. 
* * * 


Governor Stephens 


The people of the State of California 
realize the bottom has been reached and 
the upward climb is starting. 

WILLIAM D. STEPHENS, 
Governor of California. 
* * * 


American Automobile Association 


We all feel the next few weeks will see 
a great change in business conditions. 
DAVID JAMESON, 
President, 
American Automobile Association. 
e =@ * 
National Association of Book 
Publishers 


The great mass of people still have the 
government bonds which they bought dur- 
ing the war. Until these are sold, there 
will remain a big reserve-buying power. 


G. W. HILLMAN, 


President, 
National Association of Book Publishers. 
* * & 


The Cotton Exchange 


The banking system of the United 
States is more flexible than it ever has 
been during any preceding period of finan- 
cial stress. 

An impetus has been given to foreign 
trade which will continue for many years, 
especially as we now have a great mer- 
chant marine. 

LEOPOLD S. BACHE, 
President, Cotton Exchange. 
* * & 


Governor Ritchie 


A reduction in taxation may be ex- 
pected. This especially applies to business 
and profits taxation. 

The war made the United States the 
richest country, potentially, in the world. 

ALBERT C. RITCHIE, 
Governor of Maryland. 
* * «& 


U. S. Senator Harrison 


A distinct upward trend of business con- 
fidence is noticeable, but like the thirst for 
grape juice in Scotland, it is only in its 
infancy. Soon it will gather momentum 
and a tidal wave of prosperity will hit us. 

PAT HARRISON, 
U. S. Senator. 
xk * 


U. S. Senator Frelinghuysen 


The rising sun of prosperity is made evi- 
dent by mills and factories starting up all 
over the land. 

JOSEPH S. FRELINGHUYSEN, 
U. S. Senator. 


U. S. Senator Watson 


As day follows night, and flood-tide 
follows ebb, so inevitably must the exist- 
ing business depression come to an end 
and the inflooding tides of prosperity 
begin to rise. This spring will mark the 


turning point. 
JAMES E. WATSON, 


U. S. Senator. 
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U. S. Senator Fletcher 


The Federal Reserve monthly bulletin, 
The Annalist, the current report of the 
Harvard Committee on Economic Re- 
search, the review of the National City 
Bank, all agree in a general expectation 
that the industrial depression accompany- 
ing the process of deflation will last into 
the spring, but that a revival is due to 
begin by March or April. 

DUNCAN U. FLETCHER, 
U. S. Senator. 
* * & 


U. S. Senator Keyes 


Already there are signs of improve- 
ment, and a definite recovery is to be ex- 
pected, some say by the end of the present 
month; others put the date anywhere from 
one to three months in the future. 

HENRY W. KEYES, 
U. S. Senator. 


* a“ * 
National Dairy Union 


It’s time to wake up. Buy now and 
buy all you can that prosperity may con- 
tinue to reign in the land we love. Ex- 
tinue to reign in the land we love. 

N. P. HULL, 
President National Dairy Union. 
* * & 


U. S. Senator McKinley 


We must accept the expert testimony 
of financial leaders that an immediate re- 
vival of good times is due. 

WILLIAM B. McKINLEY, 
U. S. Senator. 


* © © 


U. S. Senator McCumber 


We have the people, we have the capi- 
tal, what we need is to start them all to 
work and at once. We want a hundred 
per cent labor efficiency in every field of 
production that will give us plenty. We 
want every manufacturer and merchant to 
sell the products of this labor for the low- 
est reasonable price. We want the public 
then to resume buying. That will start 
every industrial wheel into action. Let 
optimism be the slogan of 1921. Let that 
optimism be evidenced by action. 

P. J. McCUMBER, 
U. S. Senator. 


* * * 
U. S. Senator Spencer 


Buy now—put your shoulder to the 
wheel, for Industry is but a big wheel. 
Let the screen instil confidence. 

S. P. SPENCER, 


U. S. Senator. 
* * * 


U. S. Senator Overman 


I am in hearty accord with those emi- 
nent Americans who predict prosperity. 

Industry is but a big wheel and when 
it revolves without strain it grinds out 
prosperity and prosperity means happi- 


ness, cheerful homes and_ contented 
families, 
LEE S. OVERMAN, 
U. S. Senator. 
* * & 


The Crockery Board of Trade 


There is a better understanding between 
capital and labor. The effect will shortly 
be felt in all branches of trade. Buying 
will be stimulated everywhere. The 
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money held back for lower prices is being 
liberated. 
KENNARD L. WEDGWOOD, 
President, Crockery Board of Trade. 
* * 


Iron and Steel Board of Trade 


Let optimism be the watchword of 
1921. Signs of returning prosperity 
justify it. The country is in good shape. 

E. A. HOBBS, 
President, Iron and Steel Board of Trade. 
* * * 


New York Fruit Exchange 
There is a decided optimistic feeling in 
our trade. WM. A. CAMP, 
President, New York Fruit Exchange. 
* * * 
American Paper and Pulp Asso- 
ciation 


I take a decidedly optimistic view and 
agree with those recognized authorities 
who state good times are coming. They 
know whereof they speak. 

G. W. SISSON, JR., 
President, 
American Paper and Pulp Association. 
* 


The Consolidated Stock 
Exchange 


After studying the situation I endorse 
the valued views of those who believe 
that good times are only a short way off. 

W. S. SILKWORTH, 
President, Consolidated Stock Exchange. 
* 


The New York Metal Exchange 


Retailers are reducing and the public 
buying power is reviving. Obstinate 
‘dealers who persist in their refusal to join 
‘tthe fair play procession may find their 
mames on the commercial casualty list. 
The dollar of our daddies, as has been 
truthfully observed, is bound back to the 
good old days when it used to buy one 
hundred cents worth of things to eat and 
things to wear. Every day come en- 
couraging reports of mills starting up 
again and restored confidence. 

CHARLES J. MARSH, 

President, The N. Y. Metal Exchange. 


National Jewelers Board of 
Trade 


The financial condition of the jewelry 
trade is strong, and particularly is this 
apparent in comparison with other 
industries. ; 

The records of insolvencies indicate 
that the merchants and manufacturers of 
our industry have nothing to complain of, 
but are to be congratulated on the finan- 
cial position of the jewelers as a whole. 
The good business of the last two years 
reflects itself in the present condition and 
puts the members of the jewelry and 
kindred industries in a position to meet 
the reaction through which we are pass- 
ing, and to take advantage of the return 
of business under normal conditions, which 
is clearly about to begin. 

The fact that jewelers were not the first 
to feel the depression, and that they will 
not be the last to feel the resumption of 
business, as has been the rule in the past, 
augurs well for our industry, indicating 
the change in its relative position with 
others that we have long wanted. 

As a trade we have every reason to be 
satisfied with the showing we have made, 
and to be optimistic for the future. 

ARTHUR LORSCH, 
President, The National Jewelers Board of 
Trade. 
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New England Manufacturing 
Jewelers’ and Silversmiths’ 
Association 


I am confident that the process of read- 
justment through which we are now pass- 
ing will have made such progress that the 
latter half of the year will witness a return 
of general business activity and prosperity 
in which the jewelry trade will share. 


THEODORE B. PIERCE, 
President, New England Manufacturing 
Jewelers’ and Silversmiths’ Association. 
a 


Chicago Jewelers’ Association 


America, through her ability to absorb 
the views and activities of all nationalities 
making up the population and mold it into 
a composite plan of action, is going for- 
ward—forward with an unconscious forti- 
tude which has always and will now sur- 
mount any of the seeming difficulties 
ahead. 

America, already having passed from 
the horse-drawn into the electric and gaso- 
line age is preparing for higher voltage 
and more cylinders. 

America, with her aptness in drawing 
on the past only to impartially appraise 
the value of her mistakes and successes 
that she may more surely gauge the 
present and future, has a firm grip on her 
own bootstraps. 

As it is with America the nation, so it 
is with the national heart’s blood—Busi- 
ness, in all its complexities and functions. 

Co-ordination is unconsciously pre- 
dominating. This in itself is a guarantee 
for greater future stability — already 
marked at this the sunrise of a greater 
business nation. 

Co-ordination—which is merely a 
keener appreciation of business interde- 
pendency—is manifest in the attitude of 
manufacturer, wholesaler, retailer—the 
public itself. 

The American jewelry industry can 
rightly include itself in this present mar- 
shaling of the American business common 
sense for the steady march toward a 
greater national confidence through 
keener appreciation of co-ordination. 

From a viewpoint by way of the watch- 
maker’s bench and the magnifying glass, 
American jewelers have found themselves 
in the position of accepted merchandisers 
of goods that are demanded by all classes 
as necessities that go to make up in large 
measure one of the principal ingredients 
of the mixture when compounded is called 
realization of individual and_ collective 
ambition. 

As America increases her demands for 
all the things that go into better living 
standards, so can the American jeweler 
look forward to the future for still greater 
rewards. 

Throwing off the old theory that the 
jeweler was a smithy of precious metals 
and adopting the practices of sound mer- 
chandising proves the jewelers’ apprecia- 
tion of this abounding co-ordination—the 
guarantee for America’s future—national 
—international. 

Having already realized this the Ameri- 
can jeweler can face in only one direction 
—Forward. 

And, finding themselves facing in the 
right direction, it is but natural to presume 
that they will follow the line of least re- 
sistance by keeping step with this Ameri- 
can procession which knows where it is 


going. 
JOHN H. HARDIN, 


President, Chicago Jewelers’ Association. 
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American National Retail Jewel. 
ers’ Association 


For the jeweler with faith, co 
brains, 1921 offers a reasonably profitable 
return for his efforts; but his store his 
sales people, his windows and his adver. 
tisements must fairly radiate optimism, 

His windows must attract and compel a 
desire to possess; every looker must be 
entertained and made hungry for watches 
that make efficiency, for jewels that make 
friends, for pearls that make youthful. 
ness, for silver that makes homes happier. 
and for gifts that make love. ; 

With an Almighty Father above us, and 
the most marvelous land under heaven be. 
neath our feet, and such a helpful mer. 
chandising program within our grasp 
these make the jewelry business look 
mighty good to me for 1921, compared 
with other fellows. It also makes me 
sorry for any jeweler who might fail to 
arise to the occasion with a smile on his 
face and a determination in his heart to 
get his share against all odds this year, 

ARTHUR A. EVERTS, 

President of the American National Retail 

Jewelers’ Association. 

* * * 


The National Jewelers’ Mutual 
Fire Ins. Co. 


I know nothing about the future, there. 
fore do not venture to predict; but I have 
certain facts before me that give me a 
good reason to believe that just as soon as 
a little more confidence returns business 
will improve at once. Now is the time for 
every business man to give himself and 
his business a good “once over,” get 
everything in good shape so that when 
business returns he can get the full benefit. 

Don’t worry but work and take the limit 
in “Our” National Jewelers Mutual Fire 


‘ Insurance Co. and save 33 1/3% on the 


premium. 
Sincerely yours, 


W. H. UPMEYER, 
President, National Jewelers’ Mutual Fire 
Insurance Co. 
* * & 


The National Wholesale Jewel- 
ers’ Association 


Fundamental conditions in America are 
sound. 

There are two major and very neces- 
sary things to be accomplished as a basis 
for returning prosperity. First: Confi- 
dence in the stability of prices must be 
re-established in the mind of the buying 
public. The urgent need for cash with 
which to liquidate bank and overdue in- 
debtedness has forced many concerns to 
“dump” merchandise on the market at 
much below replacement values. A very 
confused, uncertain and hesitant attitude 
on the part of the buyer is the result. All 
this will gradually clear up as a true esti- 
mate of the present condition dawns upon 
us. 

Second: Arrangements must be made 
with respect to our foreign relations to 
the end that countries badly in need of 
our raw materials and surplus products 
may obtain credit from the United States 
with which to buy. 

In the adjustment of these two condi- 
tions will be found a barometer for plan- 
ning our business policies. 

NOBLE R. FULLER, 
President, the National Wholesale 
Jewelers’ Association. 
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U. S. Senator New 


Think of business conditions in terms 
f something to be overcome, not some- 
thing to sit down under. The business 
men who are optimistic to-day are those 
who did not permit themselves to de- 
enerate into order takers in the recent 
llers’ market, nor undertakers in the 
resent buyers’ market. Consequently 
ioe are still producing sales. Every day 
finds new adherents to their ranks and 
we will soon experience the benefit. 
HARRY S. NEW, 
U. S. Senator. 


* * * 


B. M. Baruch 


When mass readjustment of prices to 
the consumer which is taking place fin- 
jshes, you will see a return of prosperity 
in a constantly increasing demand for 
goods and a lessening amount of unem- 
ployment. The mere consideration of facts 
such as our illimitable resources, and the 
great work that was stopped during the 
war and left undone, must convince every- 
one that the future is bright for honest 
effort. By work and by saving we will 
be able to pay off the debt which we 
incurred to free ourselves from militar- 
ism. Remember, economy is not synony- 
mous with penuriousness: economy is 
oftentimes money well spent. 


B. M. BARUCH. 


* * * 


Governor Sproul 


We should all help restore national con- 
fidence by being optimistic. 

Today the country is all right. The 
trouble exists mostly in the mental attitude 
of the people. Buy what you need and 
can afford, start doing it ,today. 

WM. C. SPROUL, 
Governor of Pennsylvania. 
* a * 


U. S. Senator Page 


’Tis a time for individual effort to re- 
store national confidence. We should not 
look to the government for support, but 
we should contribute our best endeavors 
to support the government. 


Cc. S. PAGE, 
, U. S. Senator. 
* * * 


Governor Campbell 


The country is in good shape. The 
trouble exists mostly in the minds of the 
people. 

Let optimism be our guiding spirit in 
1921. Our resources are illimitable. 

THOMAS E. CAMPBELL, 
Governor of Arizona. 
* 8 & 


National Board of Marine Un- 
derwriters 


We have come to a point in our sailing 
where a new tack must be made to take 
advantage of the changed currents and 
winds. Good times are coming as a result. 

HARRY BIRD, 
National Board of Marine Underwriters. 
a * * 


U. S. Senator Phipps 


A period of readjustment contains ele- 
ments of danger, but our American people 
can be depended upon to meet the present 
situation. 

Our business men will lead this country 
into a period of great prosperity. 

During the war we had a seller’s mar- 
ket; to-day we have a buyer’s market. 
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Therefore, we should not hesitate to pur- 
chase for present needs. 

American people will conduct business 
courageously, repeating successes of past 
years. 

Employers are rapidly adopting the wise 
policy of sharing surplus profits with their 
employees. : 

Efficiency of labor is returning to nor- 
mal and profit sharing will increase it. 

LAWRENCE C. PHIPPS, 
U. S. Senator. 
* * & 
U. S. Senator Trammell 


A recent treasury statement said that on 
Jan. 1st there was more money in circula- 
tion than last year. On that date there 
was $6,340,436,718 in circulation, or 
$59.12 per capita as compared with $5,- 
960,382,866, or $55.89 per capita on 
Jan. 1, 1920. 

The figures speak for themselves. 

PARK TRAMMELL, 
U. S. Senator. 
* * &* 
Governor Olcott 


Good times are coming. 
BEN W. OLCOTT, 


Governor of Oregon. 
* * * 


Governor Kilby 


I believe as all right thinking men do in 
saying the upward swing is due. 
THOS. E. KILBY, 
Governor of Alabama. 
* * * 


Mayor of Minneapolis 


Good times coming. To continue the 
national confidence that has always been 
ours, let us be sane and not become. 
stampeded. Buying helps to keep ours as 
well as the other fellow’s products in cir- 
culation. Optimism for 1921 will go 
further than pessimism. 

J. E. MEYERS, 


Mayor of Minneapolis. 
-“.e = 


Federal Reserve Board 


Not only has all danger of a great finan- 
cial crisis or money panic been passed, 
but business generally, is safely over the 
most critical and trying stage of the read- 
justment period. 

W. P. G. HARDING, 
Federal Reserve Board. 


* * * 


U. S. Senator Ball 


The deadlock in buying, which has been 
extremely acute, is expected to break in 
the very near future, as a vast number of 
concerns have been operating from hand 
to mouth, and the public, as a rule, have 
been rigidly using up their old supplies in 
the sure belief that they will be able to fill 
their needs at much lower prices. These 


lower prices are rapidly being made 
available. 
L. HEISLER BALL, 
U. S. Senator. 
* * * 


Thomas W. Hardwick 


The country and its financial conditions 
are fundamentally sound. I have every 
confidence in a speedy return to normal 
prosperity and feel certain the year 1921 
will be a most prosperous one. It is the 
duty of every American citizen to face the 
New Year in a spirit of confidence and 
energy and to help make it a prosperous 
and successful one. 

THOS. W. HARDWICK, 


Governor of Georgia. 
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U. S. Senator Owen 


Buy what the other fellow produces if 
his prices are fair and decent, and when 
you sell be satisfied with a fair profit 


yourself. 
ROBERT L. OWEN, 
r U. S. Senator. 
* * 


U. S. Senator Curtis 


Business slumps, prices fall, and men 
are rushed into panic by their fears. 
Those that have built merely on the greed 
for things suffer the destruction of their 
hopes. 

But underneath, the fundamentals re- 
main unshaken. 

Faith in overruling justice, faith in the 
nation, faith in each other and ourselves 
—that faith speaks confidence in times 
like these. It knows that conditions will 
right themselves, and all that is fit to sur- 
vive will emerge stronger than before. 
Good times are coming. 

CHARLES CURTIS, 
U. S. Senator. 
* * * 


U. S. Senator Calder 


Savings deposits are increasing both in 
number of depositors and in average size 
of deposit. Sound securities are finding a. 
ready market among real investors. Labor 
is becoming stabilized; the workman is. 
sticking to his job and saving part of his 
pay. Our resources are illimitable. I am 
strongly optimistic. 

WILLIAM M. CALDER, 
U. S. Senator. 
* * * 


Briscoe Motor Corporation 


Basically, all prosperity is founded on 
the soil and its products. And farm con- 
ditions today, while unsettled, are sound. 
This fact is already being reflected in the 
general industrial situation. Our factories 
are running on an average of 75 per cent. 
of their present capacity, but do not for- 
get that this is 50 per cent. above the 
pre-war normal. 

L. B. PATTERSON, 
Chicago Banker and Director 
in Briscoe Motor Corporation. 

* * # 


U. S. Senator Lenroot 


Business may take a slightly different 
form, but very soon there will be business 
in very good volume. The men who are 
pessimistic about our country as a whole 
—and particularly about the great Centra} 
West—may have a small local following 
here and there, but their estates will pay 
no large inheritance taxes when they die. 

IRVINE L. LENROOT, 
U. S. Senator. 


* * x 
U. S. Senator Sterling 


We have vast resources and are within 
sight of an immediate improvement. 
THOMAS STERLING, 
U. S. Senator. 


* * * 


U. S. Senator Capper 


In the West we already feel the upward 
trend of renewed business activity. Our 
leading merchants have been steadily de- 
pleting their stocks, until in many cases 
their inventories are already below nor- 
mal. There is consequently a growingly 
favorable attitude toward replacement, 
and they are beginning to refill their 
shelves with seasonable goods. The lead- 
ing trade journals have performed a 
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REED CRAFT 


Our line consists of over one hundred 
numbers of Ladies’ Purses, Men’s Pocket 
Books and Bill Folds, Manicure Sets, 
Diaries, Address Books, Cigar and Cig- 
arette Cases, Etc. 


All made of Calf and Steer Hides, Laced 
Edges and Hand Tooled—Some Leather 
and some Silk Lined. 


Send for Catalogue 





371—$288 per Doz. 
Size 814 in. x 6 in. 


£,Reg Seo 


= hors of Ret of. Craft “ Leather Goods 


Also~CA Qenera Reed ( of Leather Novelties 
HEDARONO-gue' Dee. 373 Fifth Ave.C 7— New York 


Size 8 in. x 8 in. 























“WEARITE CHAINS" 


Extreme care and skill in every detail of manu- 
facture combined with noticeable smartness, 
dependability and advanced ideas in style, 
characterize Wearite chains. 

The possessor of a Wearite Chain has the com- 
fortable assurance that his is of guaranteed 
quality. 

Increasing in demand and popularity, Wearite 
Chain is a splendid buy. 

Eye Glass, Neck and all qualities of machine 
made chain. 


Ask your jobber to supply you. 


WINNSTOCK CO. 


54 Union Street - ATTLEBORO, MASS. 
NEW YORK OFFICE - 9 Maiden Lane 


Represented by Polak & Leddy, Room 805 
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blic service in collating the facts o: re- 
re 


surnité prosperity. 


ngs ARTHUR CAPPER, 
U. S. Senator. 
ok eo * “ 
U. S. Senator McLean 
It is very important that the American 


ople should keep up their courage, as 
there is no occasion for losing it. The re- 
to a normal state of mind will greatly 
at et return to normal industrial condi- 
aa Optimism should be the key-note 
ie 1921, and, while it is well to econo- 
‘ze, we must remember that if we do 
oe buy what our neighbor produces he 

cannot buy what we produce, 

GEORGE P. McLEAN, 
U. S. Senator. 
* * 


U. S. Senator Harris 


There are excellent prospects for an 
excellent business year. There is much 
however, yet to be done in the matter of 
reconstruction following the great war. 
Everyone has a task, and each must share 
an equal part of the burden. The load 
must be equalized if we are to get any- 
where, especially reach the goal which 
this country has in its limitless possi- 


bilities. 
WM. J. HARRIS, 
U. S. Senator. 
* * * 


U. S. Senator McKellar 


Our export trade is enormous, but we 
need more of it. We should do nothing 


to restrict it. We should offer every facil- 
ity for increasing it. 


ecg, We 


“Indications point 
terment.”’ 


to early bet- 


HENRY J. ALLEN, 
Governor of Kansas. 
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Be an optimist. 
for a pessimist. 
Nineteen twenty-one will be the best 
year America ever had. 
KENNETH McKELLAR, 
U. S. Senator. 


R. S. Hawes 


Loose talk is the most dangerous factor 
in the present condition. To restore na- 
tional confidence gossip must be dis- 
couraged and plain facts encouraged. The 
fundamentals underlying the country are 
in good shape. We should continue to do 
business, being conservative in our policy, 
yet firm in our belief in the future pros- 
perity of America. Our resources are un- 
limited, adequate capital is in sight, labor 
efficiency increased, railroad facilities im- 
proved, and the world’s demand for our 
supplies becoming more evident during the 


year 1921. 
R. S. HAWES, 
President of the American Bank- 
ers’ Association during 1920. 
*” * * 


U. S. Senator Sutherland 


Optimism should be the keynote cf our 
conversation and of the press during the 
present year. Our resources zre unlimited, 
and with the restoration of confidence in 
our financial situation ample capital will 
be forthcoming to develop them. Labor 
conditions will improve and all factors 
tend to a thorough rehabilitation of trade 
and commerce in all lines. 

HOWARD SUTHERLAND, 
U. S. Senator. 


America is no place 


“Nobody believes the interruption is more 


than temporary.” 
WM. F. MORGAN, 
President Merchants’ Association 
of New York. 
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U. S. Senator Poindexter 


I have no doubt at all we are at the 
beginning of an era of great prosperity 
for the United States. The country is 
richer today than it has ever been and in 
a very short while an era of construction, 
to make up for the long period of time 
in which construction has been at a stand- 
still, will bring increased business activity. 
in almost every line. Fair wages, honest 
work, observance of the law, and general 
good will, will make good times. 

MILES POINDEXTER, 
U. S. Senator. 


* * * 


Title Guarantee and Trust Co. 


Today the country is righting itself. 
The trouble is largely one of attempting 
too much. The. housecleaning is progress- 
ing and will soon be over. 

Our resources are without I!mit. 

CLARENCE _.H. KELSEY, 
President, Title Guarantee & Trust Co. 


* * * 


U. S. Senator Jones 


All should work together to intensify 
and maintain national confidence. Today 
the country is in fine shape and far better 
than any other great country in the world. 
Everyone should stop gouging, do an hon- 
est day’s work, pay a just wage and give 
good value in goods or effort for every 
dollar received. 

W. L. JONES, 
U. S. Senator. 





a 


“This spring will mark the turning point.” 
JAMES E, WATSON, 
U. S. Senator. 
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Retail Jewelers 


It was not our intention to make any manufacturers “WEEP” when we advertised 
our cases 





READ ’EM AND WEEP 


Before making this box we thoroughly investigated the matter and found that Dice 
Boxes had been on the market for over 15 years. 

Why not buy a nicely made, hand engraved case thru your jobber that has never 
been advertised and sold direct to the public at $1.00 each? 

When you handle our case you do not have the profit figured out for you and you 


are at liberty to set your own price and make a good legitimate profit. The cases 
illustrated are the cases we ship and not a machine made case that is much inferior 


in looks. 





Again we say 


READ ’EM AND WEEP 
To jobbers exclusively. Order thru your jobber. 


7 Maiden Lane A. L, LINDROTH CO. north’ Atticboro, Mass. 
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PERFECTION 


—That goal so constantly striven for yet rarely attained is most 
happily realized in the jewels from the House of Michaelson. 


Perfection in design 

Perfection in execution and 

Perfection in setting all unite in producing 
a finished piece impossible to excel 


The Six Michaelson Bros. Co. 


512 Race Street Cincinnati, Ohio 
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International Silver Co. 


We are very strong in our belief that 
industry cannot help having a very 
a business in the almost immediate 
§ Everything seems to point that 
" fundamentals are sound, stocks are 
— deflation has been effected without 
pro tl trouble; we have escaped panic; 
one employment conditions are ap- 
nt throughout the country, especially 
eee England; confidence is being re- 
ple What more do we need, or can 
we want to make good business? 
GEO. H. WILCOX, 


President, International Silver Co. 


Gorham Mfg. Co. 

With the return to normalcy which we 
now have every reason to expect within 
a short time for business in general, the 
‘ewelry trade may hope to emerge from 
the shell of quietude that has settled over 
it, and I believe that by the latter part of 
the year the improvement will be so 
marked that we will need all the pre- 

ness the intervening time affords to 
reach the upward pitch. 
FRANKLIN A. TAYLOR, 
Vice-President Gorham Mfg. Co. 
* 


Joseph Fahys & Co. 


I believe that the increased manufac- 
ture and sale of merchandise in our trade 
during the past years was undoubtedly 
abnormal, and in the process of changing 
to more normal conditions we suffer the 
penalty of having a large accumulation of 
stock in the hands of the manufacturer, 
wholesaler and retailer. The absorption 
of this over-stock through the channels of 
trade has been going on, and will probably 
continue throughout this Spring. It would 
be foolhardy to attempt any methods of 
forcing merchandise beyond the actual 
needs of the market. After the over-stock 
has been absorbed our business will be in 
avery healthy condition, with undoubtedly 
good prospects ahead. The situation re- 
quires a little patience, but is by no 
means a severe one. We have had a few 
good years—let us now be satisfied to wait 
until matters can adjust themselves. 


GEORGE E. FAHYS, 
President, Joseph Fahys & Co. 


Handy & Harman 


We believe that business conditions 
actually warrant an optimistic outlook 
and the sooner an atmosphere of confi- 
dence is established, the more rapid will 
be the improvement in trade. 

While it is generally conceded that the 
pendulum has nearly, if not already, 
reached the limit of its backward swing, 
too many people are still waiting for lower 
prices, 

In the case of manufacturing jewelers 
and silversmiths, the price of raw ma- 
terials has returned to pre-war levels— 
silver has dropped to a point where pro- 
duction is already being affected; platinum 
is once more comparatively cheap, while 
the price of gold is of course stable. 

The trend of labor cost is certainly 
downward, and labor has become more 
proficient and productive. Liquidation of 
stocks, credit contraction and adjustments 

ve been accomplished more easily than 
anticipated. 

These factors in the situation seem to 
us to warrant confidence in the future, 
provided business men will recognize the 
necessity of meeting the new conditions 
and hustling for business. 
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We are pleased to note a decided im- 
provement in trade demand the past 
month, so that we at least see a silver lin- 
ing to the cloud of business depression. 

PARKER D. HANDY, 
Handy & Harman. 


* 


R. Wallace & Sons Mfg. Co. 


I know of nothing which I may say 
which would add anything to the message 
of optimism you will receive better than 
to quote from the article in the American 
Magazine for March—an interview with 
Cardinal Gibbons as reported by Bruce 
Barton, wherein this grand old man says: 
“Young man, expect great things of 
America! For, no matter how the periods 
of action and reaction may follow one 
another, the trend of American life is 
steadily upward. The people deserve to 
be trusted, and no man will go far in a 
democracy who does not have faith in it.” 

This message to the jewelers of America 
I am sure will be inspiring at this time. 

H. A. NORTON, 
Sales Manager, 


R. Wallace & Sons Mfg. Co. 


& % * 
Rogers, Lunt & Bowlen Co. 


We have been forced to journey over 
an chartered mountain. Those with 
good vision could see the steep declivities 
of deflation ahead and have feared them. 

Today we are well down toward a level 
plain of safety. 

The remaining difficulties will be over- 
come with the rapidly returning strength 
and confidence of the business man backed 
by a constructive administration. 

This country has the brains, the energy, 
the money and the machinery, and a little 
optimism is all that is needed to set them 
all moving and when they move the 
country prospers. 

Let every single one of us pull together 
now and do his bit, and the future is 
secure. 

Yours truly, 


GEORGE C. LUNT, 
Treas., Rogers, Lunt & Bowlen Company. 
es 8 & 


Jewelers’ War Revenue Tax 
Committee 


I am glad to say that I believe that the 
jewelry business in all its branches is in 
an exceedingly sound condition. 

Our industry did not unduly advance 
prices during the war and therefore, when 
the reaction came in the early part of 
1920, the effect on finished goods was 
very slight as compared to reaction on 
finished goods in many other industries. 

Of our basic raw materials, gold, of 
course, has not fluctuated at all in price. 
Platinum has decreased somewhat, but the 
labor costs of manufacturing platinum 
jewelry are so much greater than the 
value of the raw materials, that these de- 
creases did not make very much differ- 
ence. Diamonds, as we all know, are 
firmly held and absolutely controlled by 
probably one of the most intelligent busi- 
ness groups in the world. The industry 
feels perfectly safe in counting upon 
fairly constant prices for this important 
feature of our business. 

In short, I think that the jewelry indus- 
try in all its branches may look forward 
from now on to a steady increase in busi- 
ness and eventually to reaching a point 
which, while it probably will not come up 
to the extraordinary business done in the 


Fall of 1919 and the Spring of 1920, will 
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nevertheless be a much more substantial 
business than we have ever had. 
MEYER D. ROTHSCHILD, 
Chairman of the Jewelers’ War Revenue 
Tax Committee. 
ae 


Elgin National Watch Company 


Our Federal Reserve Bank System has 
shown' that it can bring this country 
through a rather drastic readjustment 
without the old extreme money crises that 
we used to experience. Instead of having 
a severe panic it looks now as though there 
would be a period of slow readjustment 
which will take time to work itself 
through, but which will be perhaps less 
hard on most of us. 

Speaking of the watch and jewelry trade 
in general, we feel quite hopeful because 
it does seem that there is a growing ap- 
preciation throughout this country of the 
real part which jewelry plays in the busi- 
ness of the country, and also the real 
necessity for people to own high grade 
timepieces. The war did a good deal to 
show the tremendous importance of accu- 
rate watches and the effect of this is going 
to last, with the result that there will be a 
gradually increasing demand for high 
grade watches, more so we think than ever 
occurred in the past. 

Another encouragement is the fact that 
business has not been so terribly bad this 
Spring as many had anticipated, and be- 
fore very long now will come the season 
of graduations and weddings. This will 
mean a little spurt in business for the re- 
tailer, and then before he knows it the Fall 
buying period will start. 

On the whole we believe that the 
jewelers will have a reasonably good year, 
though nothing to compare with the two 
years just past. We do not, however, feel 
that this country is due for another period 
of prosperity until it has passed through 
considerable more readjustment and liqui- 
dation. There can be no real foundation 
for a steady, long period of enthusiastic 
buying and prosperity until there is a large 
class of labor ready to work and ready to 
work hard to their full capacity at moder- 
ate wages. This condition has by no 
means been reached as yet, particularly 
in the building trades, and until it has been 
reached we cannot see how people can 
expect anything more than a more or less 
gradual period of business development 
such as we are experiencing now. 

Very truly yours, 
DeFOREST HULBURD, 


Vice President, 
Elgin National Watch Company. 
* * 


Stern Bros. & Co. 


I believe we have passed through the 
worst period of the present depression, 
and that the process of liquidation has 
been safely accomplished. While prices 
have somewhat receded from those of a 
year ago, this has been partly due to the 
condition of the foreign exchange markets, 
some of which are today considerably 
below that of a year ago, but present 
indications point to a steady rise, which I 
think will have its ultimate effect upon 
prices of diamonds. 

My opinion concerning the policy of the 
London Diamond Syndicate coincides en- 
tirely with the assurances that you, your- 
relf, have received and published from 
time to time in The Jewelers’ Circular that 
the prices of “rough” would continue to 
be firmly maintained. This policy is now 
being strictly adhered to. 

Merchants who have been conservative 
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IMPERIAL IMPERIAL IMPERIAL 





Mr. Jeweler: 


Your one and only foundation for the start, present and future 
of your business is your WATCH LINE. The Public knows you 
best by the WATCH you have sold them. NOW is the time to sell 
reliable WATCHES ONLY. 


You may now confine your BRACELET WATCH lines to the 
long-felt want, namely, one make. ‘IMPERIAL’ BRACELET 
WATCHES can be had in 8, 9 and 10 lignes, all from one WATCH 
factory, one Importer. Therefore, they must be reliable—therefore, 
they must be backed by absolute proper service—therefore, absolute, 
interchangeable material and a supply always at your demand. 


‘IMPERIAL’ WATCHES are also made in 0, 12 and 16 size, 7 
to 23 Jewels, and are strongly featured with beautiful Fancy Dials. 


NICOLEY 
AWTOOIN 


MR. JEWELER, insist upon your Jobber showing you the 
‘IMPERIAL’ line of WATCHES. Compare them, buy: them, sell 
them, and the foundation and future of your business is assured and 
the complete success of your business is assured. 


‘IMPERIAL’ WATCHES sold through the Jobber only, also the 
high grade 12 and 16 size ‘VAUCHAY’ and ‘NICOLEY,’ thin model 
WATCHES, beautifully cased and most attractive with beautiful 
high grade fancy dials. 


If your Jobber does not show you the ‘IMPERIAL,’ ‘VAUCHAY’ 
and ‘NICOLEY’ lines of WATCHES, write for information. 


We are the sole agents for the ‘IMPERIAL,’ ‘VAUCHAY’ and 
‘NICOLEY’ WATCHES. 


NICOLEY 
ADTOOIN 


Bayer, Pretzfelder & Mills, Inc. 


15 MAIDEN LANE NEW YORK CITY 











VAUCHAY VAUCHAY VAUCHAY 
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‘ +. liquidating period are now in a 
-—_ vot to replenish their stocks 
— they would have been otherwise. 
Or ak that the outlook is encouraging 

that there will be a steady improve- 
wards increased activity. 
LEOPOLD STERN, 
Stern Bros. & Co. 


Goldsmith, Stern & Co. 


] believe that we have safely passed the 
economic crisis resulting from the war and 
its aftermath. This is especially so in the 
r welry trade where liquidation has taken 
- with the hearty co operation of the 
Panufacturers, importers, jobbers and re- 
= jewelry trade enjoys a distinct 
advantage owing to the custom of the 
of purchasing jewelry for celebra- 
f engagements, weddings and anni- 


ment to 


people 
tions © 


ies. 
ay age as peace will have been def- 


initely made, foreign nations will become 
large purchasers of our raw material, of 
which they are badly in need. 

This will gradually open the channels 
of all trades, and bring re-employment of 
“ financial condition of the United 
States is absolutely sound. 

We may look with confidence toward a 
satisfactory Fall trade. 

Very truly yours, 
AUGUST GOLDSMITH, 
Goldsmith, Stern & Co. 
* bd * 
R. F. Simmons Co. 


While our own situation is somewhat 
unusual in that we are still enabled to 
operate our plant on full time with a force 
larger even than we had last year, we are 
not disposed to be other than sanely hope- 
ful with regard to future business. 

Unquestionably, some of the predictions 
relative to trade revival are altogether too 
optimistic, and it appears to be the belief 
in reliable and responsible quarters that 
the return to normal business activity 
must be slow and orderly. We feel that 
prosperity is coming back and that a 
marked industrial revival may be looked 
for by the Fall of the year. In prepara- 
tion for this we advise our customers to 
buy, but buy carefully, as they are telling 
them across the line in Canada. 

H. E. SWEET, 
R. F. Simmons Co. 
* 8 % 


Theodore W. Foster & Bro. Co. 


In my opinion, judging from reports of 
salesmen and mail that comes to us from 
our customers, there is a tendency among 
the trade to look upon the past as a night- 
mare after a debauch and with restora- 
tives to be applied by the new administra- 
tion business health will be restored and 
the dark brown taste and headache will 
slowly disappear. 

Viewed from another standpoint,—a 
few big whales got into the lake, thrashed 
around and stirred up the mud, driving 
all other living things to the shore. Fish- 
ermen caught no fish and by combined 
effort of common sense the whales were 
harpooned and pulled out. The lake is 
settling fast; business is out for fish and 
with a lot of nibbles and some strong bites 
the business is reviving. 

People are beginning to buy their needs 
and slowly but surely normal times are re- 
turning. 

This is the richest country on earth; the 
wealth is here and will be spent for such 
things as a good free people require, and 
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not the least among the things needed is 
silverware, jewelry and kindred articles. 
Jewelry business always keeps pace with 
other industries. It always has and always 
will, for our people are human and must 
have something in the way of adornment 
to act as seasoning. 


THEODORE W. FOSTER, 
Theodore W. Foster & Bro. Co. 


*, & * 
Ostby & Barton Co. 


The fact that jewelry is a seasonal line 
makes depressions in the business more 
pronounced. But there never was a Fall 
season yet when people did not buy, and 
they will buy this year. Meanwhile the 
jewelers are ordering staple goods to 
sweeten up. their present stock and are 
also selling what they have on hand so as 
to be ready for the opportunities to buy 
that the Fall will afford. 


HAROLD W. OSTBY, 
President, Ostby & Barton Co. 


+ * + 
E. L. Spencer Co. 


While the last two months have been 
quiet ones for the manufacturer, we must 
not lose sight of the fact that there are 
many contributory causes for this condi- 
tion. Wholesalers have been purchasing 
liberally and in many instances became 
overstocked. Naturally with recession in 
the trade they could not continue to buy 
as they did previously, but it would, be 
folly for any of us to feel that the future 
did not look bright or that the prospects 
for increased business were not good. 

We already have some signs that there 
is an additional demand for jewelry and 
the future holds out strong hopes for a 
revival if not a boom for the industry. 


E. L. SPENCER, 
E. L. Spencer Co. 
* * 


* 


Charles E. Hancock Co. 


“Gifts that last,” as well as necessary 
jewelry, to supply the wants of fashion 
and useful needs will keep our factory up 
to normal sales this year, we firmly be- 
lieve. The United States is prosperous 
and the jewelry industry must succeed if 
we are awake to our opportunities. 

CHARLES E. HANCOCK 


* * * 
L. Heller & Son 


I cannot do better than quote the 
authority of the monthly review of the 
Second Federal Reserve District for March 
1st, which states under the caption, “Re- 
tail Trade,” as follows: 

‘Supplementary data submitted by 

15 stores, (representative department 
stores) show that there were 7.1 per 
cent. more transactions than in Janu- 
ary, 1920. The actual increase in 
volume of sales may be even greater 
than is indicated by the number of 
transactions as there is a tendency on 
the part of the public to buy more 
articles at each purchase as prices 
become lower Re 

We have almost passed the time of read- 
justment and are entering now an era of 
resumption of work. 

The jewelry trade as a whole has suf- 
fered less than any other trade for the 
reason of the intrinsic value of the jewelry 
and the constantly increasing demand of 
our people for articles of adornment. 
From all indications there is good reason 
to expect a revival of business in the near 


future. 
SAMUEL HELLER 


(125; 
The Karpeles Co. 


You ask me for a mesage-of cheer— 
Nothing is so cheering to the man of af- 
fairs as an inventory which shows 100 per 
cent. perfect convertible merchandise and 
an unlimited market. What does our Na- 
tion’s inventory show—zmillions of tons of 
coal in the ground waiting to be dug out 
and turned into priceless energy, thou- 
sands of carloads of iron ore, in mother 
earth, to be mined and converted into lo- ' 
comotives and rails; to be spread over 
countless square miles of virgin, unde- 
veloped land, that will produce the pro- 
verbial “‘milk and honey”’—acres of forests 
to be made into lumber to relieve the ap- 
palling scarcity of homes—thousands of 
immigrants coming to our shores daily, 
whose labor adds to our wealth—a bank- 
ing system of proven strength—an en- 
lightened proletariat that can be counted 
upon under any stress—a world market, 
hungry and ready to buy—an army of 
300,000 commercial travelers, better men 
than whom exist nowhere, impatient for 
the word of command to go out and get 
the business that will start the machinery 
of industry going full blast—we don’t 
need a message of cheer—what we do 
need is a lesson in patience—and the will 
to put forth as much energy now to land 
one order as would formerly land two. 

Shame on the old veteran business cam- 
paigners of 1893-1907 and 1914 who get 
the “‘blue flunks” now—1920-21 is not a 
campaign—why, boys, it is only a skirmish 
and the army of Hard Times is already in 


retreat. 
THE KARPELES CO. 


Maurice J. Karpeles, President. 
* 8 & 


J. R. Wood & Sons 


During our 70 years of business we 
have never experienced a more healthy 
reaction than the one we are now passing 
through. 

We have been preaching to our host of 
friends, “Improve your turnover.” ‘“Or- 
der only what you need but order often.” 

Many who have seen the wisdom of 
keeping their stocks reduced as low as 
possible but still complete in every detail, 
through daily ordering, are now making 
larger returns on the money invested in 
their business than ever before. 

Before very long, we expect a resump- 
tion of business on a bigger, broader, and 
more prosperous scale than has ever be- 
fore been witnessed by America. 


RAMSON L. WOOD 
J. R. Wood & Sons 


* * * 
Aisenstein-Woronock & Sons, 
Inc. 


There is a misconceived idea in the 
minds of many economists who reason 
that the jewelry trade is a longer way off 
to the road of recovery than many of the 
other trades. 

These economists, however, fail to take 
into consideration the fact that the jew- 
elers, as a group, have done little or no 
profiteering, whereas those engaged in 
many other industries were just cutting 
the throat of the buying public. 

Most of the items handled by jewelers 
have already reached their lowest levels 
and with the change of administration, 
backed by the enormous natural resources 
of this country, business is bound to come 
back to a state of normalcy in the near 
future. 


AISENSTEIN-WORONOCK & SONS, Inc. 


Louis Aisenstein 
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THE JEWELERS’ CIRCULAR 
is with a great 
deal of pleasure 
that we publish in 
this issue a series of 
.expressions of opinion from the great men 
of the nation, as well as the leaders of the 
jewelry trade, upon business conditions at 
the present time, and we are particularly 
pleased to note throughout the entire series 
a_ distinct that 
should encourage every business man, and 
particularly jewelers. From this it is clear 
that our national officials, our leaders in 


, [? 
National Leaders 
Optimistic on the 
Business Outlook 


expression of optimism 


banking and commercial circles, our cap- 
tains of industry, and even our State gov- 
ernors, are agreed in the idea that the re- 
adjustment period through which this coun- 
try has been going has come or is coming 
to an end; that the business crisis has 
passed; that the dawn of prosperity is 
breaking, and that we are about to see nor- 
mal conditions in the business world that 
will put an end. to the trials, tribulations 
and the worries that our merchants and 
manufacturers have suffered. 

The fact that these leaders agree that 
the crisis is over and normal times are 
coming ought to be of special interest to 
the jeweler who has suffered less in this 
period of readjustment than have the mem- 
bers of any other trade or industry, and 
the return of business will, therefore, find 
him in a better position to take advantage 
of the new conditions (or more properly 
the return of the old) than will his brother 
merchants. Financially his trade has held 
up well, for in no sense has the bottom 
dropped out of the demand for his goods. 
Future conditions, as far as prices are con- 
cerned, can in great part be discounted, 
and altogether he is in a position to pre- 
pare for this business resumption, and in 
fact go after business under conditions that 
he has never before enjoyed after a finan- 
cial depression. 

We think that a perusal of these ex- 
pressions of opinion from men who are in 
a position to know, both in and out of our 
trade, cannot fail to make even the most 
pessimistic take heart and realize that now 
is the time to put forth their best efforts, 
go after the business that is coming and 
make the public realize that they have the 


stocks and assortments in everything in the 
way of “gifts that last,” that will be wanted 
during the Fall and holiday season. 

As many leaders of industry point out, 
the depression in business has been in- 
creased in large part by fear of what was 
to come, more than by actual conditions, 
and now that this fear has been removed, 
there is no reason why our merchants 
should not take heart and start out to get 
the full benefit of the business resumption 
that is universally predicted to be on the 
way. 

The expressions of opinion issued here- 
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with from the leaders of the jewelry trade 
have been exclusively obtained by THE 
JEWELERS’ CIRCULAR, while those of Presi- 
dent Harding, the various senators and 
governors and other leading lights of the 
financial world have been collected jointly, 
with a few other leading trade journals, 
which have felt that now is the time to let 
the business world know what the true 
condition of the country is and will be, 
so that they may act accordingly. 





N speaking of the 

misinformation 
that was being pub- 
lished on the subject 
of gems, an editorial in the last issue re- 
ferred specifically to an article that ap- 
peared in the New York Herald under a 
London date line, stating that the prices 
of rea! gems had “broken” so far that they 
would soon cdst no more than imitation, 
we criticizing the Herald severely not only 
for the foolishness of the statement made 
but for the fact that the head line was not 
borne out by the statements that appeared 
in the body of the article. In justice to the 
New York Herald it should be stated that 
the protest made by the jeweler against 
the appearance of the article caused an in- 
vestigation by the management of that paper 
with the result that they found that the 
jewelers’ protest was well grounded and 
in a conspicious place, March 13, the same 
paper published a correction in practically 
the same form that the original article 
appeared, the correction appearing in an 
“island” space in the top of the second 
column on page 3 as follows: 


Where Proper Pro- | 
test Brought Full 
Correction 





No Shupiatie. | 
of First Class Gems 


Special Cable to THe New York Huparo. 
Copyright, 1921, by Tum Nsw York Hymap. 

New York Herald Bureau, } 

Londen, March 12. | 
[N the .despatches sent to The. 
New York Herald last week 
telling of the slump in the prices 
of precious stones it .was not 
brought out that the fall applies 
only to inferior stones of indif- 
ferent color and. bad skape. A 
few months ago: these stones 
were eagerly bought up by young 





munitions workers and others 
who had made big profits 


through the war. 

But now that this class is no 
longer so plentifully ——— 
with money the demand for 
cheap stones has dropped so that 
the shops of cheap jewellers 
along the Strand are filled .with 
stones of poor quality mark 
down to half the price they were 
last year, the new prices naaee 
all the way from £2 to £100. 
One man who bought an inferior 
diamond for £250 last year now 
finds that its value is only £100. 
The better class jewellers say 
there is no slump in the price of 
| frst class 











When the first article appeared, THE 
JEWELERS’ CIRCULAR took the matter up at 
a special meeting of the Good & Welfare 
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DIAMOND RINGS 


nd , 


BAR PINS 


Proved everything we said of them 
last year. We will be glad to send 
memo. selection to show that par- 
ticular customer. 


Just one price; one just price 


CROSS & BEGUELIN 


Established 1863 


Entire third floor 


21-23 Maiden Lane New York City 














March 23, 1921. 


Committee of the National Jewelers’ Board 
of Trade and asked that a special committee 
be appointed to wait upon the Herald, ex. 
plain the facts and demand a correction 
This committee was appointed and supplied 
with the general facts in regard to the gem 
situation with the original copies of the 
cable sent by the Diamond Syndicate of 
London, Sept. 6, last, to THE JEWELERS’ 
CIRCULAR, announcing that it had no in. 
tention to depart from its policy of main. 
taining prices and also the cable sent to a 
prominent diamond cutting house last month 
(and published in our issue of Feb. 16), 
confirming the previous cable to Tue 
JEWELERS’ CIRCULAR. These were all laid 
before the managing editor of the Heralg 
who was loath to believe that the paper 
could have made a mistake or could have 
been misinformed by its London office, but 
he promised to cable immediately to Lon- 
don to get the true facts and publish them 
and this the paper has done. 

The result in this instance has borne out 
the statement made editorially last week 
that the only way the jewelry trade can 
protect itself against the publication of mis- 
information of this kind is by immediate 
action on the part of the individuals of the 
trade and the members of the trade or- 
ganizations. If we protest every time in- 
justice is done us and at the same time 
offer our co-operation to the newspapers 
and magazines in verifying facts relating 
to the gem and jewelry trade we can get 
results and often stop, before they appear 
in print, the use of silly articles which are 
constantly submitted by correspondents who 
have an idea that gem prices must break 
and any article based on such an assump- 
tion is interesting news to the public at 
large. Even where we cannot stop the 
publication or have the article corrected 
hefore they appear, we can at least have a 
correction made later as was done in the 
case of the Herald. It lies with us in- 
dividually to feel a personal responsibility 
at the appearance of any. such article in 
local papers and to do that which we in- 
dividually can to stop the dissemination 
of such misinformation in the future. 





Repeal of Daylight [7 is deeply to be 
Saving Creates Con. regretted that the 
: : agricultural and busi- 
fusion as to Time 
ness elements of our 
population are not agreed in regard to the 
question of daylight saving and that feel- 
ing on both sides has run so high as to 
make agreement at this time almost im- 
possible. Whether justified or not there 
seems to be a very strong sentiment in 
agricultural communities against the idea 
of putting the hands of the clock back- 
ward during the Summer months, whereas 
in all the large business and manufacturing 
centers of the country, the universal opinion 
among employers and employes alike is that 
this extra hour of daylight should be saved 
to the: population as it benefits them both 
on the sides of health, of recreation and 
economic living. The saving to the popu- 
lation through the decrease in bills for 
illumination from 25 to 33 per cent., the 
saving that comes from the opportunity it 
gives to hundreds of thousands of people 
to work on vegetable and fruit gardens that 
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H. Stadlen recently established himself 
in the manufacturing jewelry business at 
91 Canal St. 

J. Polakoff, manufacturer of jewelry and 
latinum mounting and repairer, has started 
in business at 78 Forsyth St. 

Osman Bros. have established themselves 
in the business of manufacturing platinum 
and gold mounting at 17 Eldridge St. 

J. Epstein, for many years engaged in the 
jobbing business at 49 Maiden Lane, will 


move into new quarters at 64 Nassau St.,. 


on or about April 15. 

H. Greenfeld, of Greenfeld & Berkner, 
manufacturers of platinum jewelry, 102 Ful- 
ton St. is visiting the trade in Philadelphia 
and reports satisfactory business. 

Segman & Abrahams, manufacturing 
jewelers now located at 45 John St. will 
move their business about the middle of 
April to new quarters at 102 Fulton St. 

The Gorham Co., Fifth Ave. and 36th 
St, announced to the trade last week that 
Francis X. Moffitt has been appointed man- 
ager of the concern’s ecclesiastical depart- 
ment. 

At Albany, N. Y., last week, articles of 
incorporation were granted to the Terminal 
Plating Works, Brooklyn. The capital is 
$30,000 and the incorporators are C. A. and 
W. J. and E. A. Cook, 561 Sth St., Brook- 
lyn. 

The Leshan Jewelry Co., this city, has a 
capital of $10,000 according to a charter of 
incorporation issued at Albany, N. Y., last 
week. The incorporators are C. Lerner, 
A. J. Donn and S. Kahn, 241 Bedford Ave., 
Brooklyn. 

The jewelry business of Alphonse W. 
Weiner, Bronx, was incorporated at Al- 
bany, N. Y., last week with a capital of 
$50,000. The incorporators are A. E. and 
A. R. and A. W. Weiner, all of New Ro- 
chelle, N. Y. 

Word from Stephen Varni, of the Ex- 
positer, Varni Co., received last week from 
London, stated that the assortments in the 
gem markets of Europe were not ‘very 
satisfactory and that there were practically 
no bargains to be found. 

The Keller Mfg. Co. now located at 45 
John St., but whose business will be moved 
on April 1 to new quarters at 15 W. 36th 
St, are manufacturing jewelers and not im- 
porting jewelers, as erroneously mentioned 
in these columns last week. 

John W. Sherwood, president of the 
Solidarity Watch Case Co., who has been 
on a trip to the Pacific Coast, is on his way 
home and left Denver for the east, March 
14. He expects to return to New York 
before the end of the month. ‘ 

The business of H. Zwygart, Inc., im- 
porters and Swiss watch manufacturers’ 
agent, 71, Nassau St., was incorporated at 
Albany, N. Y., last week with a capital of 
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$10,000. The incorporators are R. B. Sey- 
mour, A. E. Graser and H. Zwygart. 

James L. Hand, auctioneer, 14 Maiden 
Lane, has sold out the store of A. O. 
Amsden & Son, at Ashtabula. O. This bus- 
iness was established more than 50 years 
ago. Mr. Hand has also just successfully 
conducted a reduction sale for the Stelfox 
Co., Austin, Texas. 

The trade was notified last week that the 
firms of Kroner, Hyman & Co., Inc., deal- 
ers in precious and imitation stones and 
Kroner & Hyman, stone seal engravers, en- 
crusters and gem cutters, are now per- 
manently located in their new quarters in 
Room 809 at 51 Maiden Lane. 

M. Goldstein of M. & I. Goldstein, 71 
Nassau St., will sail for Europe Saturday, 
March 26, on the Nieuw Amsterdam. Mr. 
Goldstein is going on a buying trip which 
will take him to London, Amsterdam, Ant- 
werp and Paris and expects to return to 
this country in about eight weeks. 

Jaffe & Krakower have sued the Jewelers’ 
Safety Fund Society in the Supreme Court 
for $2,601, as the value of jewelry lost’ on 
April 12 last which the plantiffs allege was 
covered by a $20,000 policy in the defendant. 
A. A. Mayper is the attorney. No answer 
has as yet been filed. 

J. Warren Alford, of C. G. Alford & 
Co., wholesale jewelers, 192 Broadway, ac- 
companied by his wife and daughter, sailed 
for Jacksonville, Fla., Saturday, last. Mr. 
Alford and family sailed on the steamship 
Arapahoe of the Clyde Line, and expect 
to return by the same boat at the end of 
the month. 

According to an announcement made last 
week, Nathan Stillman has sold his interest 
in the concern of Schreier, Haberman & 
Stillman, Inc., manufacturing jewelers at 25 
Canal St., and has severed his connection 
with that concern. The business will be 
conducted by the remaining partners at the 
same address. 

The Deman Chain Mfg. Co., 16 W. 34th 
St., announced last week that during the 
absence of Mr. Deman, who is abroad, the 
factory and office of the concern is in charge 
of Walter Lampl, a traveling representa- 
tive of the house, and for this reason, Mr. 
Lampl will be unable to start on his visit 
to the trade until the latter part of April. 

On Tuesday, March 22, after THE JEWEL- 
ERS’ CIRCULAR had gone to press, it was 
planned to move the business of Benjamin 
F. Levy, Inc., importers of watches, from 
65 Nassau St. to new and larger quarters 
at 15 W. 37th St. Recently the concern en- 
gaged the services of J. L. Miller formerly 
with Meyer & Weinschenk, to cover the 
Pacific Coast territory. The following 
salesmen representing the Levy house are 
now visiting their respective territories: 
M. S. Greenwald, east and middle west; 
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A. J. Goode, south; F. W. Bruns, middle 
west; A. F. Meade, southwest, and N. M. 
Morris, this city. 

The will of Benjamin F. Rees, member 
of Zimmern, Rees & Co., diamond mer- 
chants, was filed in the Supreme Court Sat- 
urday. He leaves his entire estate to his 
widow, Dora Rees, with the exception of 
his interest in Zimmern Rees & Co. He 
directs that the income from his interest 
in the firm shall be paid to his wife during 
her lifetime and upon her death the prin- 
cipal is to go to two sisters and to nephews 
and nieces. His brother, Joseph Rees, and 
his widow are named executors. 


A jury before City Court Justice Schmuck 
gave a verdict for $1,983 in a suit of the 
Premier Diamond Co. against Rothkrug 
Bros. for a balance due on goods bought 
amounting to $6,944. The defendant con- 
tended that the plaintiff had agreed that a 
claim for $1,500 against the plaintiff was to 
be applied as part payment and also alleged 
that the plaintiff delivered a diamond 
brooch represented to contain 103 diamonds 
weighing 10% carats at $150 a carat but 
that the brooch weighed only nine carats 
and was worth $252 less than represented. 
According to information given out at the 
office of S. Fried, attorney for the Rothkrug 
concern, the verdict has been satisfied. 

D. Davis of the Mendes Cutting Factor- 
ies, 12 John St., returned to this country 
recently on the Imperator, after visiting the 
European diamond markets. In a statement 
issued by Mr. Davis, upon his return, he re- 
ports that the supply of rough stones is lim- 


‘ited and that in London the diamond syndi- 


cate refuses to lower prices but curtails 
production. Mr. Davis said: ‘In Amster- 
dam the supply of rough is very limited as 
very few sights are taken from the London 
Syndicate, hence, a depleted rough market, 
except rubbish which is always plentiful, 
but good mechanical stones are very scarce 
and very high priced. It is amusing to note 
that every diamond man in Holland who 
has a few stones that are too flawed, 
cracked, or unfit to cut, labels them ‘In- 
dustrial Diamonds’ and believes that any- 
thing will sell for mechanical diamonds.” 
The Mendes Cutting Factories will move 
on May 1 to 105 W. 40th St., after being 
located for 40 odd years in the downtown 
district. On June 2, D. De Sola Mendes 
of the concern will leave for his 130th round 
trip to the European diamond markets. 

M. Hirsch, of Leon Hirsch, Inc., im- 
porters of watches, 37 Maiden Lane, re- 
turned to this city last week after visiting 
the trade in Pittsburgh, Cincinnati, Chi- 
cago and St. Louis. Jesse King, Pacific 
Coast representative for the Hirsch con- 
cern, was a visitor in this city and last 
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SOLID ARITY;: “The Case That Courts 


Mr. Retailer: 


Discriminating jewelers have featured Solidarity 


Gold Cases for OVER THIRTY YEARS— 
Could any higher tribute be paid our product? 
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Representative Watch Jobbeis 
are Solidarity Jobbers 
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Saturday left for New Orleans, from which 
place he will go direct to the Coast. 
Ferdinand Kehrhahu, a prominent jobber 
from San Juan, P. R., is visiting in this 
OY uite & Epstein, wholesale jewelers, 
have moved to new quarters in 35 Maiden 


Lane. 

Maybaum Bros., Inc., manufacturers of 
diamond mountings, are now located in 
quarters at 2 W. 47th St. 

Harry J. Dibney of Kane & Dibney, 
manufacturers of rings, 64 Fulton St., left 
fast week for the south in the interests of 
his firm. ; 

Goodfriend Bros., importers of pearls and 
precious stones, now located at 9 Maiden 
Lane, will move on or ahout May 1 to 542 
Fifth Ave. 

Harry J. Hipp, formerly eastern repre- 
sentative for Maurice Tishman, manufac- 
turer of mountings and diamond importer, 
15 John St., has severed his connections 
with that firm. 

Creditors of the Pearlfield Jewelry Man- 
ufacturing Co., adjudicated bankrupt, will 
hold a meeting at 11.30 a. mM. on Thursday, 
March 31, in the office of Peter B. Olney, 
referee in bankruptcy, 68 William St. At 
the meeting creditors may prove their 
claims, appoint a trustee, examine the bank- 
rupt and transact such other business as 
may be necessary. 

At a regular meeting of the Jewelers 24 
Karat Club of New York city held last 
Wednesday afternoon at 15 Maiden -Lane, 
Jan W. Paris and F. H. Osterwald were 
elected members. They fill the vacancies 
caused by the death of Colonel John L. 
Shepherd and Benjamin F. Rees. It was 
decided to hold the annual beefsteak dinner 
at Healy’s on Wednesday, April 13. 

Samuel Schonfeld, a manufacturing 

jeweler, 71 Nassau St., who was found 
guilty last month of perjury and concealing 
assets and sentenced to serve four years in 
the Federal Penitentiary at Atlanta, Ga., 
has taken an appeal from the sentence and 
is now out on $15,000 bail. Argument on 
the bill of exception will be heard before 
Judge. Howe next Saturday morning at 11 
o'clock. 

The business of the Joseph Frackman 
Co, manufacturing jeweler, was moved on 
Monday from 217 Broadway to new and 
larger quarters in the Seventh Avenue 
building, 333 Seventh Ave., where the con- 
cern occupies the 20th and 21st floors. The 
20th floor will be devoted entirely to the 
concern’s offices and show rooms, while a 
new and modern equipped factory will oc- 
cupy the 21st floor. The concern now has 
one of the largest and best equipped shops 
in the city. 

A man describing himself as Theodore 
Maass, 32 years old, was arrested last Tues- 
day night charged with stealing a diamond 
ring valued at $150 from David Spencer, a 
jeweler, 874 Ninth Ave. It is claimed that 
the man entered the store and requested to 
be shown some diamond mounted rings. 
While examining several rings, Maass, it is 
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alleged, looked toward a rear room in the 
store and exclaimed there was something 
burning. As the jeweler looked around, 
the man, it is maintained, grabbed one of 
the rings and ran from the store. The 
jeweler followed the man up Ninth Ave. to 
46th St., where Policeman Klune and 100 
men and boys joined in the chase. The 
policeman overtook Maass at Broadway. 
The policeman, it is said, found the diamond 
ring in Maass’s pocket. 

A certificate of reasonable doubt was 
recently issued by Judge Bijur in Special 
Term, Part I, of the Supreme Court in 
favor of Jacob Horn, who last month was 
found guilty of grand larceny in the second 
degree by a jury sitting in Fart VI, Court 
of General Sessions. Horn was sentenced 
to serve from one year and two months to 
three years in Sing Sing prison by Judge 
Tompkins, but immediately after sentence 
was imposed the certificate of reasonable 
doubt was granted and the execution of the 
sentence was stayed. Shortly after being 
found guilty of the larceny of diamonds 
from Benjamin Levy, 108 Fulton St., Horn 
pleaded guilty to another indictment charg- 
ing him with the larceny of $990.50 worth 
of diamonds from L. & M. Kahn & Co., 
170 Broadway. Horn has been released 
under $3,000 bail to await the question of 
an appeal. 

A regular monthly meeting of the Retail 
Jewelers’ Association of the Bronx was 
held on Tuesday evening, March 15, after 
THE JEWELERS’ CiRCULAR had gone to press. 
The meeting was called to order at 8:15 
Pp. M. and was presided over by M. Kor- 
sunsky. Among the pleasant features of 
the meeting was the presence of several 
representatives of the Omega Watch Co., 
who, during the evening, addressed the 
members on the qualities and methods of 
making the products of the Omega concern. 
Another speaker was ex-president Hugo 
Falkenstein, who took as a subject “How to 
handle the watch repair trade successfully.” 
In a resolution adopted the association will 
make two awards to members making the 
most attractive window displays during the 
month of April. At the meeting Tuesday 
night, the plans were also discussed for the 
holding of a theatre party on Friday eve- 
ning, March 25, at the Bronx Opera House. 


Business Troubles. 











George Saulis, Piqua, O., has assigned for 
the benefit of creditors. 

An involuntary petition in bankruptcy has 
been filed against M. & H. Silver, Norfolk, 
Va. 

The store of Adelaide DuQuette, Chicopee 
Falls, Mass., has been closed by attach- 
ments. 








The office in the United States of a 
publishing house in Spain, which plans to 
increase its circulation by giving of pre- 
minums, desires to be placed in touch with 
manufacturers of goods suitable for this 
purpose, such as phonographs, watches, 
fountain pens, penknives, office appliances, 
cameras, and advertising novelties. Pur- 
chases to be made on a cash basis. Refer- 
ences. For further information write to 
the Bureau of Foreign and Domestic Com- 
merce at Washington, D. C., or any of its 
branches and refer to file number 34471. 


135 


Trade Gossip. 





The Oneida Community, Ltd., have just 
brought out a new design in Community 
Plate—the Grosvenor. It is a raised design 
of the Adam period, in bright platinum fin- 
ish, and is attracting much favorable atten- 
tion from the trade. Aside from the style 
of finish, the feature that is attracting most 
interest, perhaps, is the knife blade, which 
is of the French style. Most aggressive 
dealers are stocking this line. 

* * * 


Pierrepont B. Noyes, president of the 
Oneida Community, Ltd., Oneida, N. Y., 
is the author of a book entitled “While 
Europe Waits for Peace,” recently pub- 
lished by the MacMillian Co., New York. 
The struggles of Europe during the past 
two years are explained frankly and 
clearly by Mr. Noyes, who was the 
American member of the Rhineland Com- 
mission to which the Allies gave supreme 
authority in the occupied territory of 
Germany, and who was personally and 
officially concerned in the matters in 
question. The book is intensely interest- 
ing and offers a chance to the American 
people to know the truth about present 
conditions in Europe. 

* * * 

C. W. Butts, Inc., which was organized 
only about a year ago, have recently 
moved into a new concrete building in 
Sag Harbor, N. Y. The new building 
gives them considerably larger facilities 
for manufacturing their watch crowns 
and will enable them to make prompt 
deliveries and to cope with every demand. 
The watch case trade has appreciated 
the quality and fine workmanship of the 
crowns made by C. W. Butts, Inc., who 
have originated many new styles and 
kept their product up-to-date. The offi-. 
cers of the company are C. W. Butts, 
president; H. W. Butts, vice-president; 
William Ferguson, secretary, and E. P. 
Eaton, treasurer and general manager. 








New Enterprises. 





S. B. Smith has engaged in the jewelry 
business at Eli, Minn. 

H. Bloom has opened a new store at 
Maricopa, Cal. 

D. L. Page has engaged in business at 
Litchfield, Minn. 

S. W. Nichols will conduct a new store 
at La Crosse, Wis. 

T. Berkow has started in business at 
2120 Columbia Ave., Philadelphia, Pa. 

A new jewelry store has been opened in 
Welch, W. Va., by the H. Einsohn Co. 

La Netta Pearl Co. is the name of a new 
concern at 502 Gillette building, San Fran- 
cisco, Cal. 








Adam L. Doberneck has purchased the 
jewelry business of George Eckert, 413 Clay 
Ave., Jeannette, Pa., according to an an- 
nouncement made last week. Mr. Dober- 
neck was formerly employed as the man- 
ager of the Eckert store. The business will 
be continued at the same address. Mr. 
Eckert is retiring from the jewelry busi- 
ness. 
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. Forsell, diamond setter, is now 


aa ee the third floor of 475 Washing- 





t. 
Goldstein & Lefkowitz, lappers and manu- 


facturers of gold and platinum jewelry, are 
now located at 23 Marshall St. 

C. J. Bioren has returned from a trip 
through the New England States in the 
interest of his concern, Bioren Bros., manu- 
facturing jewelers at 475 Washington St. 

The lower branch of the New Jersey 
Legislature has passed a bill compelling 
pawn brokers to make daily reports to po- 
lice authorities ot all articles pawned dur- 
ing the day. 

Herbert M. Huger is visiting the trade 
this week in Boston and other New Eng- 
land cities in the interest of his concern, 
William Huger & Co., manufacturing jewel- 
ers at 46 Marshall St. 

The Art Cut Glass Co. is the trade name 
fled for the cut glass manufacturing busi- 
ness conducted at 43 Blum St. by Anthony 
Scarpone of 193 S. 9th St., and Joseph 
J. Pallittee of 173 Elm St. 

F, C. D. Bonnor, of the manufacturing 
jewelry firm of F. & F. Felger, 46 Mar- 
shall St., is on a combined business and 
pleasure trip to Europe. He sailed on the 
Imperator and will be gone six weeks. 

Curtis R. Burnett, of the America Oil & 

Supply Co., was among those who sat on 
the platform at the memorial exercises in 
Proctor’s Palace Theater for the 14 mem- 
bers of the Newark Police Department who 
died during the past year. 
’ Bowlers from the Newark factory of 
Tiffany & Co., at Forest Hill, recently won 
three games from a team from the com- 
pany’s New York store. The factory totals 
were 942, 947 and 971. The store totals 
were 885, 746 and 738. The second half 
of the match will be rolled in Newark on 
the evening of March 29. 

William J. Allsopp is on a six weeks’ 
trip in the interest of his company, Allsopp 
& Son., Inc., manufacturing jewelers at 475 
Washington St. His first visits are on the 
trade in Philadelphia, Baltimore and Wash- 
ington. From the latter place he goes 
through the middle west. On his way back 
he will call on the trade. through New York 
State and in Boston. 

Ground will be broken within a few days 
for a two-story and basement factory at 
Governor St. and Marion PI., which will be 
occupied by Barrasso & Blasi, Inc., jewelry 
manufacturers, now located at 112 Arling- 
ton St. The factory will be of mill con- 
struction, 56x 80 feet, and will be provided 
with three fire-proof vaults. It will have 
steam heat and electric lights. The build- 
ing will cost $35,000. 








Minneapolis. 





Miss Bertha Diacon, of the firm of L. 
Diacon & Co., paid a business visit to this 
city recently. 

Ben Held, retail jeweler of Billings, 
Mont., returned to Billings a few days ago 
after a short visit in this city. 

M. Jeffery, father of D. C. Jeffery of the 
firm of Jeffery & Harris, wholesale jewelers 
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of this city, died of pneumonia March 12, 
at the age of 63. 

Among the retail jewelers of the State 
who visited Minneapolis the past week were 
the following: J. L. Frank, New Prague; 
W. D. Haynes, Mora; O. E. Oslund, Mi- 
laca, and Tom Brattvet, Kenyon. 








Lancaster, Pa, 





TRADE CONDITIONS. 


While most of the Lancaster jewelers lately 
reported trade as not being what it should be, 
it is nevertheless a fact that nearly all of them 
find their March receipts to date as being some- 
what larger than during the corresponding period 
of last year, and this in the face of the existing 
general business depression, which has also hit 
Lancaster hard. While the jewelers are not Jook- 
ing for any early marked improvement in busi- 
ness they helieve conditions from now on will 
slowly improve, especially in view of the fact 
that a number of local industrial plants are either 
putting more people to work or are extending 
working periods. 





B. Willis Moyer, of the Non-Retailing Co., 
spent part of last week on a business trip 
to New York city. 

Amos Stauffer, engraver and jeweler, late 
with the Best Jewelry Co., Greenville, N.C., 
has returned to Lancaster. 

J. C. Hahn, of the H. S. Meiskey Co., 
spent last week in the Cumberland Valley 
of Pennsylvania and Maryland. 

Harry Hart, of Ezra F. Bowman’s Sons, 
and wife, last week entertained a number 
of friends at a St. Patrick’s Day party. 

J. L. Straub and J. C. Budding have 
returned from an extended visit to Augusta, 
Ga., a popular resort for Lancastrians the 
past season. 

Dr. Ezra E. Sieber, 20 W. King St., will, 
after April 4, have associated with him at 
the Sieber Optical Parlors, his son, Harry 
I. Sieber. A graduate nurse will also be 
on duty at the office. 

Dr. E. Edwin Hauf, 68 years of age, and 
hlind, promotor of “The Human. -\id So- 
ciety,” has prosecuted two men, both of Lan- 
caster, who recently entered his service, on 
a charge of stealing $300 worth of sup- 
plies from him, which, according to his 
claim, included an optical cabinet and con- 
tents, and gold eyeglasses. 

Joseph Schiesler, Altoona, Pa., who has 
just finished a course in watchmaking at 
the Bowman Technical School, has taken 
a position with C. G. Rhoads, Lewistown, 
Pa., E. Ralston, of the firm of James Rals- 
ton & Son, Weston, W. Va., has entered 
the school for a special course. William A. 
Weisenbach, Columbia, Pa., has enrolled as 
a student in watchmaking and engraving. 








Columbus, 0. 





Walter Yaco has leased the building at 
4.N. High St. for 18 years. Mr. Yaco will 
handle jewelry and haberdashery. 

Earnest E. Love, held at the city prison, 
together with Otto Schick, 36, Toledo, and 
Fred Firges, 24, Corning, for alleged con- 
spiracy to rob many places in Columbus, 
confessed that he and his companions were 
planning the holdup of the Loftis Bros.’ 
jewelry store, when arrested by detectives. 
Detectives working on the burglary of the 
residence of William M. James, 1846 Sum- 
mit St., in which thieves carried away a 
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jewelry loot valued at $270, say there may 
be some connection between the men who. 
robbed this residence and the three men 
now held at the city prison. Mr. James 
was told Thursday by detectives that his 
name had been mentioned as one of the 
proposed victims. 


EDITORIALS 


(Continued from page 132.) 








they must otherwise give up, the opportunity 
given for open air recreation during the 
hours of early evening never before avail- 
able, have all. been deeply appreciated by 
our urban population at least, whose in- 
sistent demand for the continuation of these 
benefits will result in daylight saving being 
continued or advocated for many years to 
come in certain particular centers of the 
country. 

Unfortunately, however, unless daylight 
saving is universal, it means two time sys- 
tems for our railroads and for a large ele- 
ment of our population. The question of 
double time is one that deeply affects the 
jeweler and will, to some extent, increase 
his work without correspondingly increas- 
ing his compensation as well as increase in- 
auiries and controversies as to what is the 
“exact time.” 

The railroads of the country in certain 
sections (for instance around New York 
city) which will have daylight saving time, 
will also be upset for in fixing schedules that 
will permit proper train service for the 
workers in the daylight saving zone they 
will have trouble in giving adequate train 
service to those living outside the zone. The 
working hour schedule of communities like 
New York will, of course, force a similar 
schedule in the lives of the suburban popu- 
lation that works within that community, 
even though that suburban population be 
under a different time, thus causing two 
times in many homes. 

THE JEWELERS’ CIRCULAR has _ always 
been a believer in the standard time sys- 
tem and believes in the necessity of one 
standard time in every community for the 
benefit of all concerned. For this reason 
and from the standpoint of the. greatest 
good to the greatest number, we deplore 
the fact that the various elements in our 
population could not get together in this 
question of daylight saving and agree to 
save the hour of daylight, at least in the 
eastern time zone of the country where 
most of the population are in the thickly 
settled cities and towns which almost as a 
unit demand the daylight saving time. We 
sincerely hope that in view of the unfor- 
tunate condition existing in many’ of the 
eastern States that the members of Congress 
will see their way clear to straighten out 
the matter by passing either the Edge Bill 
now in the Senate or the Ackerman Bill, 
which was introduced in the House last 
session, both of which seek to give a uni- 
form time system to the population in the 
eastern time zone of this country. 








The Elgin Engine-Turning & Engrav- 
ing Co. has moved its plant from Elgin, 
Ill., to Pittsfield. The concern is now’ 
settled in its new quarters and has the 
facilities to take care of a large business. 
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- Oplex Signs 
Have Personality | 


T is a certain air of distinction, a suggestion of personality 

which makes Oplex Electric Signs particularly suited to the | 
needs of the jeweler. With their raised, snow-white glass a 
letters on a dark background Oplex Signs are perfect day signs 
as well as night signs. They have greatest reading distance, 
lowest upkeep cost, most artistic designs. 


Let us send you a sketch showing 
an Oplex Sign for your store. 


FLEXLUME SIGN COMPANY | 
a4 Kail Street | Buffalo, N.Y. fj 
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A t FF t! — | enol — - eresnggent ance wa i 1 100% 
the dressy style of any sti collar. 
Be eis Tavicble LINK dors what ( ear yY 1/0 


all other cords, pins, links and buttons fail to do. Eliminates e 
all buttons that constantly come off in washing and hides out y Pr ] 
of sight under the necktie knot. 


It is the first and only practical link ever designed for soft 
collars—a pair of hooks, linked together, to clutch the 
lapels on their under side and hold them firmly without 
creasing or crumpling the collar and without pushing the tie 
out of place. 

Our Newspaper ADVERTISING in your own local papers 
sells them. All you need is a display rack containing one 
dozen ‘sets of Bobbie’s Invisible Links on your counter. A 
new display rack with every dozen free to you. 

Jewelers sell them for gifts. Haberdashers multiply their soft collar 


sales by featuring Bobbie’s LINKS. Sold only in sets of 3 sizes (or 
lengths) to fit soft collars of every style and model. 


THREE LINKS TO A SET Gold Plate retails for 50c. per set. 
Cost to you, per dozen sets $3.50. 
Your profit per dozen $2.50. 
Sterling Silver retails for $1.00 per set. 
Cost to you, per dozen sets $6.00. Your 
profit per dozen $6.00. 
Mail your order direct to us to be shipped 


through your jobber. ’ : a 7 For Sort CoLLars 
Bobbie’s Invisible Link Co. 
614 S. Dearborn St. CHICAGO 














THE BUYERS’ DIRECTORY 


Price $1.00 
Jewelers’ Circular, 11 John St., New York 
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Evansville, Ind. 





TRADE CONDITIONS 


wholesale and retail jewelry dealers of 
e report that the month of March thus 
brought in a very nice volume of trade 

d that they have no room to complain. While 
a has not been on the boom order, it has been 
pews good, especially during the past two months. 
enone have improved some. The jewelers be- 
¥ that the first of April will see a marked im- 
covet in trade in all lines and that by the 
4 of May things ought to be nearly at the 
fir mal stage. The out of town trade is improving 
Se ouiy and it is believed this trade during the 
me year will be as good as if not better than 
it was during the past year. 


The 
Evansvill 
far has 





Arthur Bitterman, of A. Bitterman & 
Son, wholesale jewelers, who has _ been 
spending the Winter in Florida with his 
wife and little daughter, is expected home 
in a short time. Mr. Bitterman says that 
the Florida weather has greatly improved 
his health. 

A daylight saving ordinance was de- 
feated by the city council at Bellefontaine, 
0., a few nights ago by a vote of five to 
two. Business men and professional men 
were in favor of the ordinance, while the 
working people of the city are said to have 
been against its passage. 

News has been received at Mt. Vernon, 
Ind, of the death of Andrew J. Clark, a 
retail jeweler at Clarksville, Tenn. About 
25 years ago Mr. Clark was the leading 
jeweler at Mt. Vernon and, after selling 
his store in that city, moved to Clarks- 
ville. where he re-entered the jewelry busi- 
ness. Being an expert jeweler, he soon 
built up a big trade. His widow and son, 
who survive him, have taken over his busi- 
ness, which they will continue to conduct. 
Local jewelers will take part in the 
style show that will be given at the sol- 
ders’ and sailors’ memorial coliseum, here, 
fom April 12 to 16, under the auspices 
of the American Legion. Twelve young 
women will be brought here from Chicago 
to act as models and they will be assisted 
by a number of Evansville girls in display- 
ing the goods of local merchants. There 
will be a number of interesting schemes 
carried out at the style show, and it is 
expected that a number of out-of-town 
shoppers will be attracted here for the 
event. 

The city council at Goshen, Ind., a few 
nights ago, acted favorably on a petition 
signed by 27 Goshen manufacturers, ask- 
ing that daylight saving become effective 
in that town on April 3. <A _ similar peti- 
tion was filed with the city board of edu- 
cation of Goshen. Unless surrounding 
cities adopt fast time, however, it is not 
probable that clocks will be turned ahead 
one hour. Last Summer, South Bend and 
Mishawaka were on fast time, while 
Goshen and Elkhart were on slow time, 
and as a result of this much confusion 
resulted. 

There have been a good many robberies 
of stores and business houses in towns and 
cities in southern Indiana, southern Illinois 
and western and northern Kentucky dur- 
ing the past two or three weeks, and in 
many instances jewelry, watches, clocks, 
etc, were taken, and in some cases glass- 
ware and queensware were stolen. In al- 
most every instance the robbers made 
good their escape. The police in Evans- 
ville say that the great number of rob- 
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beries probably is due to the fact that so 
many men are out of employment at the 
present time. 

Business men, manufacturers and pro- 
fessional men of Evansville conducted a 
drive for one week, ending Saturday, 
March 19, for the purpose of getting 
pledges amounting to $250,000, to be known 
as a factory fund and to be used in paying 
a bonus to new factories locating in 
Evansville. The drive was under the di- 
rection of the Chamber of Commerce. 
Among the jewelers who took an active 
part in the drive were: Theodore Bitter- 
man, of Bitterman Bros.; Oscar Esslinger 
and Mark Salm, of Esslinger & Salm; 
David Cohn, of Kruckemeyer & Cohn; J. 
M. Boner; Charles F. Artes, of the 
Charles F. Artes Co., Inc., and others. It 
is expected that the raising of this fund 
will mean several new industries for the 
city during the coming year. 

An unknown burglar threw a_ stone 
through a plate glass window in the store 
of Bitterman Bros., 204-206 Main St., here, 
early Sunday morning, March 13, in an 
attempt to take a case of watches that was 
in the show window. He failed to secure 
any jewelry. He evidently heaved the 
stone from some distance, as it hit the 
plate glass about six feet above the side- 
walk. With a Jong stick, which he broke 
and left in the show window when he de- 
parted, he tried to “fish” the case of 15 
watches from the window. He succeeded 
in getting the stick hooked in the wire 
that supported the case. The police were 
notified by telephone from an unknown 
source and were on the ground in a short 
time. J. A. Bitterman, a member of the 
firm, was notified and came down to the 
store, but was unable to find that anything 
was stolen. The window in the rear of 
the front glass also was broken by the 
stone. From the appearance of the glasses, 
after they were broken, it appeared that 
the man who hurled the stone must have 
been standing on something high, like an 
auto truck, in the street. Had the stone 
gone lower, the unknown thief would have 
gotten away with a nice lot of booty. He 
evidently was frightened away by someone 
passing. It was a bold attempt for any- 
one to make. Taxicabs and automobiles 
were passing the Bitterman store every 
minute and a good-sized crowd soon gath- 
ered. The plate glass was valued at about 
$200 and this has been replaced by a new 
one. 








Market Prices for Silver Bars 


The following are the quotations for sil- 
ver bars in London and New York as 
reported for the past week: 

Domestic 
Selling Price Silver 








London U.'S. Govt. Standard 
Date. Oficial. Assay Bars. Price. 
rare US ic s000 33% 59% 99% 
Maten: 160....i60%<0 32% 583% 99Y 
March 17........ 32% 581% 99% 
Mareh 185.5:06:<00 325% 5834 99% 
Match 19. sccsces 334 6014 991 
Nath 21 sic ccniere 33% 6014 991% 

The Jewelers’ Products Corporation, 


Pawtucket, R. I., has been succeeded by the 
American Standard Watch Case Co., Inc. 
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C. L. Partin, Meridian, Miss., was in 
New Orleans recently and while here pur- 
chased stock. 

M. C. McEvoy, interested in the New Or- 
leans Optical Co., arrived from Boston re- 
cently for a short business trip. 

O. Gomez, of Leonard Krower & Son, is 
now in Mexico after making a previous at- 
tempt to get there. On his first trip he went 
as far as Laredo and had to return because 
of some trouble in getting his sample cases 
through. 

W. E. Taylor is now en route home 
from a sad trip. He was called to the 
bedside of his thother, who was seriously 
ill and who died soon after Mr. Taylor’s 
arrival, in Belmont, Mass. Sympathy of 
many friends has been extended to Mr. 
Taylor. 

William Fine, of the Fine Bros. Jewelry 
Shop, recently purchased the interest of his 
brother Charles and will continue under 
the name of the Fine Jewelry Co. in the 
same location, 906 Canal St. Mr. Fine 
says that he will shortly remodel the store. 

Peter Copland & Co., wholesale jewelers, 
are now established in the Beer building at 
Canal and Baronne Sts., and have begun 
business. The son, Albert Irwin Copland, 
is now on the road and Mr. Copland’s son- 
in-law, Harry Goldman, is also associated 
with him. Three safes have been installed 
and the office is outfitted in a thoroughly 
modern manner. 

Alfred Krower and A. L. Judice will 
leave about the end of the month for New 
York and other points to purchase stock. 
Mr. Krower reports that in- spite of un- 
favorable conditions elsewhere that his 
house is doing the biggest business in its 
history. B. Mattes, also of the Krower 
house, will leave March 20 for the east to 
purchase stocks for his department, fancy 
goods. J. T. Kirtland and M. Borenfield 
are now in to replenish their sample cases. 

Louis Hausmann, head of the firm of 
Hausmann, Inc., has left for Mexico with 
a party of 100 prominent New Orleans busi- 
ness men. They carry greetings from Gov- 
ernor Parker of Louisiana to President 
Obregon. Louis and Gakhe Hausmann were 
recently awarded the distinction of being 
appointed and sworn in as special officers 
by Guy Maloney, Superintendent of Police. 
They are now ready to arrest any jewelry 
thieves or suspects without the need of 
calling a policeman. 

Another wholesale jeweler and supply 
house has been added to the New Orleans 
trade. S. Rosenwiesen, for many years 
watchmaker and jeweler, has opened an 
establishment in Beer building, formerly the 
old Chess Club building, 109 Baronne St. 
Mr. Rosenwiesen was for many years in 
business in New Orleans repairing watches 
for the trade and general watchmaking. He 
was established in the Macheca building. 
For the past year and a half he has been 
in the watch, diamond and jewelry business 
in Dallas, Tex. He will handle watch ma- 
terial and jewelers’ supplies and will have 
a representative on the road. The building 
in which he is located at Canal and Baronne 
Sts., is one of the most prominent located in 
the city. 
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E cannot make all 

the watches that are 
sold so we make only 
the best. 


Illinois Watch Company 
Springfield 
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Chicago Notes. 


Henry Klaas has left for his Wisconsin 
territory. Ke Mier Bal 

O. H. Heun will start for his trip through 
Illinois and Indiana. ‘al 

George H. Thomas, Heyworth building, 
has left on a short business trip. 

Mr. Treulich is again at his desk after 
a few days’ absence due to illness. 

Maury Mayer, of Mayer & Weinshenk, 
San Francisco, Cal., stopped here for a day 
on his way home from the east. 

M. E. O’Donnell, identified with the Roy 
Watch Case Co., New York, spent last week 
in Chicago calling on the trade here. 

Hugh E. King and his wife have just 
returned from a trip to the Coast, where 
they combined business and pleasure. 

Berny Drach cut his last trip short and 
came in last week, only to pack up a few 
more samples and go out on the road again. 

A. H. Lewis has returned from northern 
Nebraska and South Dakota, and will leave 
next week for western Nebraska and 
Wyoming. 

A. F. Eisenbeiss, of the Eisenstadt Mfg. 
Co., St. Louis, Mo., spent a few days in 
the city during the past week calling on the 
trade here. 

P. J. Eppenstein, of the Elgin American 
Mfg. Co., has just returned to the home 
office after terminating a three week’s trip 
through the south. 

O. F. Samuelson, salesman for the Towle 
Mfg. Co., leaves the city next week for the 
Pacific Coast territory where he will spend 
the next six weeks. 

Harry B. Forbes, associated with H. D. 
Vognild for a great many years, has bought 
out the business of the late Paul J. Loberg 
2556 Milwaukee Ave. 

F. J. Spellman, of the Towle Mfg. Co., 
leaves this week for the south. He will 
spend the next six weeks visiting members 
of the trade in that territory. 

Ben M. Kay, formerly in business for 
himself in the south, is now identified with 
Goldsmith Bros.’ Smelting & Refining Co., 
calling on the Chicago city trade. 

J. W. Tice, representing Adolphe Schwob 
Inc., in Chicago and the west, has just re- 
turned to the city after terminating a busi- 
hess trip to St. Paul and Minneapolis. 

Every mail brings letters of sympathy to 
the firm of R. J. Hillinger & Co., from 
friends of the late John Hillinger, who are 
scattered far and wide through the country. 

S. H. Bridges of Despres, Bridges & 
Noel, has departed from the city on a 
much needed rest trip to French Lick. He 
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will stay at the resort for about two 
weeks. 

C. A. Bartling, salesman for the Towle 
Mfg. Co.’s, Chicago office, was called in off 


the road last week, when his wife was 


taken ill. Mrs. Bartling is reported to be 
doing nicely. 
H. L. Becker, identified with the Bay 


State Optical Co., as a member of that com- 
pany’s sale staff, has just returned to the 
city after terminating a successful three 
week’s trip through southern territory. 

Frank Hillinger will shortly start out on 
the road as a sales representative of the 
firm of R. J. Hillinger & Co. Mr. Hillinger 
will cover the trade from Buffalo to Salt 
Lake City. He expects to make his initial 
trip within two weeks. 

Word has been received here from M. C. 
Eppenstein, president, of the Illinois Watch 
Case Co., who is in California with Mrs. 
Eppenstein, saying that they are having a 
very nice trip. They are expected to return 
to the city in about six weeks. 


C. Reed, buyers of the optical depart- 
ment for Marshall Field & Co., here, has 
been confined to his home, ill, for the past 
week. He is reported feeling much better, 
and friends in the trade hope for his early 
appearance again in the Loop. 

John M. Mather, secretary of the Illinois 
corporation, of George H. Fuller & Son, 
Co., is spending several weeks with Mrs. 
Mather in St. Petersburgh, Fla. He wrote 
to Chicago last week saying that he is en- 
joying some of the best of weather. 

Charles H. Slemons, of the Norris, Al- 
ister-Ball Co., has returned to the city after 
terminating a six week trip through the 
south. “I found business fair in that sec- 
tion,” he said. W. A. Breckenridge, of the 
concern, has left for a short business trip 
through the Iowa territory. 

Changes are being made in the diamond 
department and the shipping department at 
Despres, Bridges & Noel. The changes are 
being made to add more space to these de- 
partments. These enlargements are said 
to be in anticipation of the good busi- 
ness which this firm looks forward to later 
in the year. 

Since the J. H. Stouffer Co., importer 
and decorator of fine china, has moved into 
its new studio at 2619 Prairie Ave., there 
has been several changes in the officers of 
the company. C. P. Stouffer is president; 
J. F. Kennedy, vice-president, and Grace L. 
Stouffer, secretary and treasurer. J. Kiefus 
is not now associated with the company. 

Buyers in the citv during the past week 
included: W. A. Howard, Rochester, Ind.; 
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Mr. Plain, of Trask & Plain, Aurora,; J. 
M. Custer, Aurora; H. Schneff of Schneff 
Bros., Elgin; J. Smith, Smith & McGuire, 
Joliet; Sam Silver, Hammond, Ind.; Jim 


Armstrong, Hammond, Ind.; E. Odell, 
Hobart, Ind.; M. Schroeter, Hammond, 
Ind. 


Work on the new home of Benj. Allen & 
Co., is progressing more slowly than this 
company had hoped for. They expected at 
first to be able to move the first of April. 
Due to the manner in which the alterations 
on the second and third floors of the Silver- 
smiths’ building where the firm will later 
be located, have been progressing, it now 
seems impossible for this move to be made 
earlier than late April. 

William Becker, a retail jeweler of Chi- 
cago, and his two brothers were thrown 
from their automobile here last week, when 
a taxi cab collided into them and turned 
their car over. William Becker was driv- 
ing the car when it was hit. He suffered a 
broken nose. One of his brothers sustained 
a broken shoulder, while the other had his 
leg broken. Mr. Becker was the first to 
climb out of the wreckage and he chased 
the taxi cab, and got the driver’s name and 
license number. 

John Walsh, identified to the trade as a 
sales representative of Depres, Bridges & 
Noel, has been covering the territory form- 
erly traveled by Max Noel. Mr. Noel and 
Mr. Walsh were in the habit of traveling 
this territory together, but due to the 
former’s illness, Mr. Walsh has been forced 
to go out on the road by himself. Mr. 
Noel is again at his desk, in the firm’s 
office, but has not felt well enough thus far 
to do any traveling. He is convalescing at 
the office, and hopes to be able to start out 
again before long. 

Two men who gained entrance to the 
apartment of Joseph Shaddock, a partner in 
the retail jewelry firm at 58 W. Madison 
St., by saying they were bailiffs and had a 
subpeona to serve on Mr. Shaddock, robbed 
the flat of close to $4,000 in jewelry and 
money, and escaped after beating Mrs. Shad- 
dock. While the bandits were demanding 
money and jewelry from Mr. Shaddock in 
a rear room, Mrs. Shaddock, who over- 
heard the demands, called the police. One 
of the bandits, hearing her make the call, 
rushed in and struck her several times to 
make her drop the telephone. 





The house of Lafayette’s, Inc., Seattle, 
Wash., was visited by window smashers re- 
cently and articles valued at approximately 
$500 stolen. 











J. J. Davis, Jacksen, O., was a visitor 
at Frohman & Co.’s Thursday. 

Joseph Noterman, who has been ill at 
his home, is reported improving. 


Aaron Plaut has written that he ex- 
pects to return from California about 
March 26. 

Gus Peck has returned from a trip that 
proved prosperous to his firm, Peck, 
Selmeier & Peck. 

Casper Fenzel, Middletown, O., was a 
well-known visitor in the city on a buy- 
ing trip during the week. 

G. M. Brehm returned home from the 
road Sunday and is already preparing 
for a trip the first of April to buy Fall 
goods for A. & J. Plaut. 

C. W. Schoenig did not remain in 
Klein Bros. Co. office after returning 
from a six weeks’ trip, as he went right 
out again to other territory. 

Joe Rosenbaum had to abandon his 
road trip while in Arkansas because of 
illness and returned home, where he will 
be confined for some time. A. & J. Plaut 
do not expect he will be able to resume 
his trip within several weeks. 

Walter Mayer lost his niece, Anna 
Heinsheimer, in an automobile accident 
Tuesday night, when she was killed. The 
automobile in which she was riding over- 
turned and she was crushed beneath it. 
She was dietician at the General Hos- 
pital. 

J. D. and E. B. Jacobs will represent 
the D. Jacobs’ Sons Co. in the buying 
market in the east. They are planning 
to leave very soon to purchase Fall 
goods. A. C. Jacobs and Gus Spiegel 
have left for road trips in their respec- 
tive territories. 

John Becker, Wheeling, W. Va., came 
to Cincinnati to meet his wife, who was 
on her way home after several weeks at 
West Palm Beach, Florida. He went to 
Dayton, O., for a short visit, and then 
returned here for a day while en route 
home. While here he was the guest of 
Peck, Selmeier & Peck. 

August Nuernberger has returned to 
the Dorst Co. after a very satisfactory 
southern trip. He found enough business to 
create a large smile on the face of Arno 
Dorst when he turned in his final report 
Tuesday, March 15. William Silver, 
Johnson City, Tenn., was a caller upon 
Mr. Dorst two days later. 

Little trouble was experienced with 
the change in working hours put into 
effect March 1 by manufacturers when 
they changed their working week from 
44 to 48 hours. The workers evidently 
appreciated the fact that the day of high 
prices as well as exceptional wages was 
receding and took the reduction in the 
proper spirit. 

Committees for the ensuing year were 
appointed Thursday by President Julius 
Hahn of the Wholesale Jewelers’ & Man- 
ufacturers’ Association. H. Stegman, re- 
tiring president, was named chairman of 
the Manufacturers’ Group committee. 
Others with him are Victor Gebhardt, 
Ed. Croninger and L. Mecklenberg. On 
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the attendance and program committee 


Eli Gutman is chairman, and Herbert 
Schwab, Clarence Loeb and Emil A. 
Bose, members. The finance committee 


is composed of Joseph Noterman, chair- 
man, George Gruen, Julius Jacobs and 
Hugo Lindenberg. The wholesalers 
committee is Walter Mayer, chairman, 
David Gutman, Sol Wetstein and August 
Newstedt. The entertainment commit- 
tee is again headed by Eli Gutman, who 
is already planning for a big outing this 
Summer. Others on the same committee. 
are Arno Dorst, Joseph Noterman and 
George Opie. General plans for the 
year’s work was discussed but no definite 
action taken. 











TRADE CONDITIONS 


Business with the Louisville retailers is good, 
and there is very little complaint being heard. 
The jobbers have been very busy, due to the fact 
that it is Spring buying time, and merchants—that 
is, general merchants—have been pouring in 
freely, there having been over 500 in attendance 
at the annual banquet of the Louisville Traveling 
Salesmen’s Asscciation. 


At Elizabethtown, Ky., R. L. Marshall 
has sold a half interest in his jewelry busi- 
ness to J. Wardlow Berry, of New Haven, 
Ky., who takes up active connection with 
the store. 

Announcement has been made at Paducah, 
Ky., of the purchase of a site there, and 
prospects for early installing of a button 
plant by McKee & Blevin Button Co., who 
are establishing a branch for the Musca- 
tine, Ia., plant. 

W. C. Kendrick, who is spending a few 
weeks at Miami, Fla., in a recent letter 
stated that a bar of soap on a tile bath- 
room floor was responsible for a very badly 
sprained thumb, he taking a bad tumble 
and catching most of his weight on an ex- 
tended digit. 

Miss Ida Hotopp, operating a jewelry 
store at 303 E. Market St., has reported 
the mysterious disappearance of an $800 
diamond and platinum necklace from her 
stock. Apparently the article was taken 
from the stock several days before its loss 
was discovered. Detectives are working on 
the case, but have very slim clews. 

The Louisville Retail Jewelers Associa- 
tion held a meeting in the Retail Mer- 
chants Association rooms last Wednesday 
afternoon at which it was reported that 
all but three retailers had agreed to charge 
for engraving, and that one of these would 
come in if one of the others would, which 
makes it look as though the agreement will 
be adopted. 

A man drawing bogus checks on the 
Greenwich Bank, of New York, totaling 
$97, is wanted in Louisville, he having 
passed these checks on Levi & LeJeune 
Co., and William Sales, two concerns ope- 
rating prominent pawnbrokers’ and jewelers’ 
stores. That the stranger was clever can 
not be denied in view of the fact that both 
houses are ably managed by men who have 
had long experience. 

Announcement of the recent death of Col. 
John L. Shepherd, of New York, in Cali- 
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fornia, had been expected in 
trade for a year or so, and it is with ri 

that members of the State aseoeia 
heard the news. Colonel Shepherd was pes 
strumental in organizing the State body 
and attended several of its meetings while 
he never failed to send a telegram or wren 
a long letter when it was impossible fos 
him to attend. William Irion, of Matt 
Irion & Sons, Louisville; Fred J. Heint 

Lexington, Ky., and others who served . 
officers of the State association, and wh 
were close to “The Jewelers’ Friend.” 
that there is not another man in the oie 

who can or would take up the work whesg 
the Colonel left off, and who could handle , 
in s way even approaching what he did. 

n connection with recent announ 

that William Irion, secretary of in 2 
tucky Retail Jewelers’ Association had 
called a meeting of the executive committee 
of the association for Lexington on March 
22, a Lexington paper stated that an effort 
would be made to hold the convention 
there. Secretary Irion, in discussing this 
statement said: “It can’t be done this year 
as our constitution and by-laws call for all 
meetings to be held in Louisville, and a 
change could not be made except at 4 
regular meeting. The convention will be 
held in Louisville. The reason for this rule 
is that western Kentucky jewelers have to 
come through Louisville to reach all other 
points of eastern or central Kentucky, 
which makes Louisville the more central 
point, and only a night’s ride from any one 
district, whereas going to any eastern or 
western Kentucky section means changing 
trains at Louisville and a greater loss of 
time.” 


the local 


claim 








Omaha. 





William Metzger, Manning, Ia., sold his 
business recently to Louis & Reinhold of 
Manning. The two stocks are thus consol- 
idated. 

George F. Taylor, of the T. J. Bruner 
Co., made a business trip to Sioux City 
last week. C. H. Thompsen of the concern, 
is on a month’s vacation along the beaches 
on the Pacific Coast. 

Coleman & Anderson, formerly of Nor- 
folk, Nebr., have moved to Haywarden, 
Ia.; where they bought out a jewelry store, 
which they will operate at that place in con- 
nection with their optical business. 


C. B. Brown, Omaha jeweler, was called 
to De Witte, Ia., last week by the death of 
his father, L. F. Brown of that place. The 
father was 87 years of age. Mr. Brown 
will remain at DeWitte and Colfax, Ia., for 
a few weeks. 

Among the jewelers who visited Omaha 
jobbers last week were: John Morris and 
wife, Carson, Ia.; J. H. Riffe, Hastings; 
Gus Linder, Oakland, Ia.; H. G. Ander- 
son, Fremont; George Kohles, Earling, Ia.; 
O. C. Larsen and wife, Neola, Ia.; Herman 
Heitzman and wife, West Point; Carl Jen- 
sen, Elkhorn, Ia.; Henry Noll, Portsmouth; 
Harry Martin, Lyons; Banks _ Lerew, 
Gretna. 








The Brun-Mill Co., Pittsfield, I1l., has 
erected an addition to its present plant. 
This company manufactures jewelry 
novelties of all descriptions. 


























Felix Bloch, Portland, Ore., jeweler, is 
visiting the trade. . ; 
 - Hammond is leaving for a trip to 
southern California. ; 

Julius Wise, 704 Market St., is leaving 
for the eastern factories. j 

Robert Myers, of R. & L. Myers Co., is 
expected back from Honolulu about 

il 5. 
oe Sherwood, president of the Soli- 
darity Watch Case Co., New York, is in 
the city. F 

William Fulton, manufacturers’ repre- 
sentative of 704 Market St., is visiting the 
eastern factories. 

Louis Melenbach, traveling for J. H. 
Spiro, is sending back very favorable re- 
ports from southern California. 

Ralph Beland, formerly of Willows, Cal., 
has ptirchased the store of A. E. Spring- 
borg in Fresno and is now operating it. 

H. H. Stockder, general manager of the 
International Silver Co., is in San Fran- 
cisco, on a tour through Coast territory. 

A. C. Madsen, old-time jeweler of Cottage 
Grove, Ore., passed away a few days ago. 
The deceased was well-known to the trade 
in Oregon. 

Mr. and Mrs, A. F. Ciauss, Portland, 
Ore., who have been enjoying a short stay 
in Los Angeles, stopped a few days in San 
Francisco, en route for home. 

Samuel Riskin, retail jeweler of 900 
Broadway, Oakland, advertised the sale of 
his business and stock to Benjamin Shane. 
The sale took place on March 10. 

Albert Hansen is returning to his home 
in Seattle. W. J. Wintermantle, Elko, 
Nevada, is visiting the trade. John Pollard, 
of St. Louis, is a San Francisco visitor. 

Claude C. Moon, formerly in the retail 
jewelry business at Coquille, Ore., sold out 
last August, but has now returned to 
Coquille, on account of his mother’s health. 

Y. Allen of the Bohm-Allen Jewelry Co., 
of Denver, Colo., has been visiting San 
Francisco. He drove up from southern 
California and is returning by the northern 
‘route. 

S. Wurkheim, who underwent a very seri- 
ous operation some six weeks ago, is re- 
ported to be progressing favorably, to the 
satisfaction of his many friends in the trade 
who have missed him from his office at 
717 Market St. 

I. A. Aronson, Portland, Ore. who has 
returned from a trip to Mexico, has been 
telling his friends here of the southern 
journey. He was one of the representatives 
of the Chamber of Commerce, and visited 
this city, en route for home. ~ 

A. G. Bernard, formerly sales manager 
for A. I. Hall & Son, is going east about 
March 28. It is understood that he will 
make connections with new lines, which he 
will handle for himself. His office is ex- 
pected to be in the Mutual Bank building. 

The annual meeting of the California 
State Gold and Silversmiths’ Association 
will be held in San Francisco, April 8, 9 
and 10, Friday, Saturday and Sunday. Fri- 
day and Saturday will be devoted to busi- 
ness and Sunday will be given to an outing 
and other recreation. 

A thief recently broke into the store of 
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Harry Jacoby, Oroville, Cal. at 5 a. M., 
using a baseball bat to smash the glass. 
A Chinese porter, coming to work across 
the street, yelled and alarmed the would-be 
burglar who escaped without any loot, but 
also without being caught. 

California jewelers visiting the trade last 
week included: Jos. Cohn, Marysville; 
J. B. Gardner, Stockton; Ernest Mueller, 
Eureka; A. G. Prouty, Napa; Ralph Beland 
and Mrs. Beland, Willows; Edward Giant, 
Vallejo; E. W. Reynolds, of Los Angeles, 
who came on optical matters; George 
Dupen, Sacramento; J. D. Bennett, San 
Rafael; Thos. G. Patton, Placerville, with 
Mrs. Patton; Carl Noack, Sacramento; P. 
Cloudsley and Raymond Haas, of Stockton. 

A jewelry establishment that looks like 
an exquisite little boudoir has been opened 
at 502 Gillette building, by the La Netta 
Pearl Co. It is both wholesale and retail, 
and deals in novelty jewelry, specializing 
in “La Netta” pearls. Miss M. Heininger, 
formerly with Edward G. Morris, is the 
manager, and she has exercised her in- 
genuity in the fittings which are semi- 
oriental in design. Curtains, shaded lamps, 
vases with fresh flowers, etc., give an air 
of luxury. In the showcases, rings, etc., 
are displayed on little tasselled cushions, of 
satin, which the manager made herself, be- 
cause what she wanted could not be found 
on the: market. 








H. Bloom, formerly with the Reider, Taft, 
Kern Co., has opened a new store in Mari- 
copa, another oil center near Taft. 

G. A, Lochman, a retail jeweler and op- 
tometrist of Springfield, Ill, accompanied 
by his wife, is here on a pleasure tour. 

Peter Borisoff, E. 1st St., has opened a 


new store at 224 S. Western Ave. He will 
continue his business on E. Ist St. for the 
present at least. 

Maurice Rudman, who has just made a 
business trip through southern California 
for the E. Bastheim Co., reports that he 
found business conditions generally encour- 
aging. 

William M. Kinney, 615 S. Broadway, 
who is prominent in the affairs of optometry, 
was one of three from Los Angeles who 
addressed a mass meeting of optometrists 
recently at Long Beach on the importance 
of the conservation of vision. 

Max Hammerslack, after an absence of 
several weeks, is again with B. T. Williams, 
225 W. 5th St. A. Duncan, recently with 
C. E. Perham, San Pedro, and previously 
in business in the San Joaquin Valley for 
15 years, has taken a position with Mr. 
Williams as watchmaker. 

E. A. George, wholesaler in the Title 
Guarantee building, has added to his sales 
force the services of Nathan Blank. Mr. 
Blank is now making his first business trip 
through southern California. H. Holstein 
and J. Murwitz, Mr. George’s other sales- 
men, are also out on the road. All report 
satisfactory business. 

All the members of the firm of Koke, 
Slaudt & Livermore, and also their two 
traveling salesmen, Fred Cannon and Roger 
Cannon, are out on the road after business. 
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Mr. Koke and Mr. Slaudt have just left 
San Francisco en route east. Fred Cannon 
is still in San Francisco and the others are 
in Nevada. Mr. Slaudt will be back about 
May 1], and the others at various dates later. 
H. A. Wood is taking care of the local 
business. 


George L. Bannister, who has been in Los 
Angeles for 30 years and in business on his 
own account for 26 years, has sold out his 
stock and good-will to Harry Gross, who 
came here recently from Ogden, Utah. Mr. 
Bannister intends to take a rest from busi- 
ness cares for perhaps six months or a 
year and will probably devote much of this 
time to visiting various parts of the State 
by motor car. He has not decided when 
or at what place he will again engage in 
business. 

Among the jewelers from other towns 
who have been in Los Angeles recently are: 
J. H. Blanchard, Ocean Park; Mr. Baker, 
of Baker & Davis, Oxnard; Mr. and Mrs. 
George L. Dietrich, Fullerton; Wallace 
Hauk, Long Beach; Mr. Hoffman, of the 
J. H. Padgham & Sons Co., Santa Ana; C. 
E. Miiler, Van Nuys; John F. Vondey, San 
Bernardino; R. F. Winslow, San Pedro; 
George W. Burzell, Sawtelle; H. E. Will- 
man, Alhambra; and Mrs. C. E. Rozell, 
Compton. 


Arturo De Caro, proprietor of the Italian 
Jewelry Co., 205 N. Spring St., was the 
innocent cause of the discharge from office 
of the secretary of the Municipal Art Com- 
mission of Los Angeles. Mr. De Caro 
wished to install a handsome street clock in 
front of his store and sought the services 
of the secretary who designed a clock for 
him and assured him that it would pass the 
necessary inspection of the commission. 
The secretary was paid a considerable fee. 
When the facts became known to Mayor 
Snyder he promptly discharged the secre- 
tary. 

Thirty-three persons were present at the 
last meeting and banquet of the sales force 
of Brock & Co. The meeting was held in 
the Brock Shops and was declared one of 
the best and most enjoyable ever held. Be- 
sides the business proceedings a brief enter- 
tainment was presented by talent from the 
store. H. Victor Wright presided at the 
piano while three songs were rendered by 
George Kronmiller, of the diamond depart- 
ment. Both these gentlemen are excellent 
musicians. Mr. Glass led in “community 
singing” and Mr. Brock made a short ad- 
dress. 

Mrs. E. W. Reynolds, wife of the presi- 
dent and manager of the E. W. Reynolds 
Co., died at the family residence in this 
city on March 11. She had been in failing 
health for a long time, but was not thought 
to be critically ill until about two days be- 
fore she passed away. She left to mourn 
her departure, besides her husband, two 
daughters, Mrs. A. B. Ebner and Mrs. Wal- 
ter Butler. She had been a resident of Los 
Angeles, with her husband, many years and 
had many friends outside her family circle. 
Mr. Reynolds and the mourning relatives 
have the deep sympathy of all who know 
them. The two sons-in-law are both mem- 
bers of the E. W. Reynolds Co., Mr. Ebner 
being its secretary and Mr. Butler its de- 
partment manager. The store was closed 
in all departments Monday afternoon, when 
the funeral was held. 
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TRADE CONDITIONS 
ces being received from manufacturers 
City wholesalers show very slight varia- 
from the bases upon which prices were estab- 


New pri 
by Kansas 
tions 


lished by the wholesalers for Spring trade. In a 


few items, new prices are lower, but also in a 
few, prices are higher. Merchandise bought dur- 
ing the past few months by retailers is therefore 
owned at levels from which but little departure 
need he made in setting costs to the public. 





I. D. Simmons has taken a position with 
A. G. Madston, Ottawa, Kans. 

FE. A. Kiger, of the C. A. Kiger Co. 
spent a few days in Wichita, recently, on 
business, and combined a pleasure element 
with the trip. 

August H: Halback and John Wolf, Ed- 
wards-Ludwig-Fuller Jewelry Co. sales- 
men, were in the house a few days about 
the middle of March, returning to their 
territories. 

J. W. Trowbridge, manager of the 
Wichita store of the Harris-Goar Jewelry 
Co, spent Sunday, March 13, in Kansas 
City, with his mother, having used part of 
Saturday for a business visit to the Kansas 
City headquarters. 

Charles Hoefer, retired, writes from 
Miami, Fla., where he is spending the 
Winter, that airplanes are thick and that 
the oranges and grapefruit are fine. Sev- 
eral relatives are in Miami, also, and quite 
a family reunion is being enjoyed. 

Among the recent visitors in Kansas City 
were A. G. Madston, Ottawa, Kans.; J. A. 
Zimmerman, Warensburg; E. R. Kennedy, 
La Crosse, Kans.; C. W. Frodsham, Sa- 
vannah; J. O. Stott, Paola, Kans.; D. D. 
Williams, Emporia, Kans.; A. M. Sidwell, 
Liberal; Mrs. W. T. Roach, Carthage. 

R W. Pryor, for many years with large 
retail establishments in Kansas City, has 
been added to the force of the Porter & 
Wiser Jewelry Co., as stock superintendent. 
This title does not cover all his activities, 
as he is in effect an “efficiency man,” han- 
dling the routing of work as well as the 
distribution of materials. 

Benjamin Stiffelman, of Stiffelman & 
Cohen, has returned from his Texas trip, 
and Gilbert Cohen of the firm has departed 
on his northwestern trip, into Nebraska and 
Iowa. E. W. Graves, a recent addition to 
the traveling force of the company, after 
a week with city trade, has gone into his 
Kansas and Missouri territory. 

J. H. Whiteside, a jeweler of Liberty, 
Mc., well known in Kansas City, died Mon- 
day evening, March 14. He had been ill 
several months, part of that time in a Kan- 
sas City hospital. Mrs. Whiteside had 

been running the store during his illness, 
together with his daughter, whose home is 
in Kansas City. Mr. Whiteside had been 
in the jewelry business in Liberty for 
more than 25 years; he was well liked by 
the trade, and his death is deeply regretted. 

“Mrs. Harding Blue” has been widely 
exploited in Kansas City by dry goods and 
women’s wear stores; in millinery displays, 
more or less of pins have been shown with 
“Mrs. Harding Blue” stones; and in many 
windows displaying garments of this tint, 
have been separate jewel items indicating 
the manner in which adornments may be 
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used in carrying out the color . scheme. 


Emery, Bird, Thayer Dry Goods Co., which - 


has a large jewelry department, has par- 
ticularly exploited this feature. 

Walter M. Jaccard of the Jaccard 
Jewelry Co., former president of the Mer- 
chants’ Association, and active in many 
civic projects, is vice chairman of the 
“Get It Done” Committee, consisting of 
representatives from many business men’s 
organizations, which is investigating proj- 
ects that have lain dormant too long. The 
committee has already stimulated activity 
in many affairs; and by reporting the rea- 
sons for delay in others, has materially 
lessened the complaints against lack of 
progress in Kansas City. 

Alex Fuhrman, pioneer jeweler of Kansas 
City, Kans., is holding a clearance sale, 
to reduce stock—because he will have to 
move this Spring. The building in which 
he has conducted his store for many years 
is to be remodeled for a tenant taking most 
of it, and Mr. Fuhrman will have to give 
up his present unusually large rooms. He 
can find no suitable location on Minnesota 
Ave.; and in any event it is said that any 
desirable store quarters would be much 
smaller than that now occupied, and he 
will not be able to carry as much stock as 
now. 

The use of house organs by wholesalers 
is increasing in Kansas City, the booklets 
issued this year being of an advanced type 
over those of the past. The Edwards- 
Ludwig-Fuller Jewelry Co. is now getting 
out a 16-page booklet, monthly, under the 
title of “The Elf,” a clever picture of an 
elf forming part of the drawing of the title, 
and the elf being a conspicious element in 
the illustrations. The issue for March con- 
tains portraits of officers and heads of de- 
partments, with remarks from them on busi- 
ness subjects with which each is particu- 
larly familiar. The Knaull-Cuthbert-Munn 
Jewelry Co. is also issuing a house organ 
now, an attractive booklet, with snappy 
sayings and interesting comments on mer- 
chandise; personalities of the officers are a 
feature. Both of these house organs are 
prepared by the Besack-Sands Advertising 
Co. 

The Kansas City wholesalers and larger 
retailers made prompt response to the call 
for funds from the Vigilance Committee 
in preparation for fighting the 50 per cent 
gold tax and other jewelry taxes. Leo Lud- 
wig, president of the Kansas City: Whole- 
salers’ Association of Jewelers and Opti- 
cians, received wofd that Kansas City’s 
quota was $800; he immediately appointed 
Ward M. Lewis of the C. B. Norton Co. 
and C. P. Woodbury of the Cady & Olm- 
stead Co. to assist him.in raising the quota. 
The committee went over the names of 
Kansas City houses, distributing the 
amount; and in two days an amount ex- 
ceeding the quota was, raised. Contribu- 
tions ranged from $2.50 to $100. The 
Kansas City association held its March 
meeting Tuesday evening, March 8, at the 
Hotel Baltimore, with 22 present; a good 
banquet and pleasant social evening were 
enjoyed. 





Burglars entered the store of James M. 
Fream, Monroe, La., recently and obtained 
miscellaneous jewelry valued at $800. 
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K. C. Cosley has been appointed official 
watch inspector for the Denver & Salt Lake 
Railroad Co. Mr. Cosley reports a heavy 
increase in his watchmakers’ material busi- 
ness, 

Mrs. Carolina Campbell, of the Charles 
Wathen & Co., left several days ago for 
northern Colorado, Wyoming and out 
through the Inland empire territory of the 
northwest. 

Leonard Hoffman and his brother will 
continue the jewelry business heretofore 
conducted by their mother, Mrs. J. I. 
Hoffman, at Fort Collins, Colo., who died 
about 10 days ago. 

Among jewelers from outside points who 
have recently visited Denver jobbers were 
Ralph S. Adamsky, Cheyenne, Wyo.; G. T. 
Meloy, Fort Lupton, and Mr. and Mrs, J. 
C. Nelson, of Greeley, Colo. 

W. W. Murcott, Pueblo, has purchased 
the jewelry stock and fixtures of Henry 
Auling at Grand Junction, Colo., and will 
continue the business at the same location. 
Mr. Auling is retiring from business. 

P. J. Morris, of the Edward Lehman 
Jewelry Co., is covering western Colorado, 
Utah and Wyoming, and S. J. Rinds, also 
with the Lehman company, is out on a 
trip covering eastern Colorado and Kansas. 

J. C. Johnson, for several years with the 
Joseph I. Schwartz store and until recently 
traveling salesman for the W. W. Hamil- 
ton Jewelry Co.,. has accepted a position 
with the Norris-Alister-Ball -Co., with 
headquarters in Los Angeles. 








Weiss & Fassett, who were formerly lo- 
cated in the Globe Democrat building, are 
now on the sixth floor of the Arcade build- 
ing. 

Among the visiting jewelers who have 
been in the city recently, are: George Tet- 
ley, Farmington, Mo.; Mr. Copeland, of the 
Paragould Jewelry Co., Paragould, Ark., 
and Mr. and Mrs. Fred Lentz, Anna, Ills. 

The Sartor & Kroeger Jewelry Co., a 
wholesale concern, formerly in the Globe 
Democrat building is now located in two 
handsome offices at 624-625 Arcade building. 
The place has not yet been finished, but 
work is progressing rapidly. The concern 
moved to their new place on March 1. 

George Kovacevich, a jeweler at 1726 
S. 9th St, is holding a $20 bill which 
was left behind one day last week 
by a boy customer. The lad, clad in brown 
sweater and knee breeches, looked over 
Kovacevich’s stock of knives, selected one 
for $4 and laid down the bill. The jeweler 
was suspicious and asked the boy where he 
got it. Then Kovacevich went out ostensi- 
bly to get change. In his absence the boy 
fled, leaving the bill. 





The Rich Jewelry Co., New Castle, Pa., 
has reported that a window in its store was 
smashed recently and several articles taken. 
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Solid Gold Emblem Button Solid Gold Emblem o_o 





No. 7J130. Masonic, No. 7J131. K. of P., No. 7J135. Elk, bright 


bright finish, raised bright finish, raised finish, raised enameled 
enameled emblem. enameled emblem. emblem. 
PER viscekex kanes $3.00 MONG. kaneauses BBD MAO. << 6cisseuns $3.06 


Same as above 
No 7J132. Odd Fel- 





ow. 
DM vawecsesvene $3.00 
2 133. se. 
No. 87J55. Solid Gold Emblem Button Assortment, a 
consisting of 12 of the best selling emblems, namely, 
Masonic, I. O. O. F., Knights of Pythias and Knights No. 7J134. Eagle 
of Columbus. On fancy velvet display pad. MND ss cacaceedas $3.00 
AO. 5s 355h ons bERNSS ROSAS SANDS OS'S 00s oc een eed $4.25 








N. SHURE =. Franklin Ste Chicago, IIL. 









Inc. 






5 ROGERS HLVER CO., 


MANUFACTURERS 


Silver Plated Hollowware 
Jobbing Trade Only Solicited 
13-15 LAIGHT STREET NEW YORK 


TRADE MARK 

















Ww, H. Hofmann, of Heeren Bros. & Co., 
together with Mrs. Hofmann, are spending 
the month at Hot Springs, Ark. 

C. L. Snyder, New Castle, Pa., recently 
held an auction which was very successful, 
He has since been buying new stock. 

Abe Levinson, Charleroi, is figuring on 
installing some new fixtures in his estab- 
jishment and otherwise making the place 
more attractive. 

Many of the jewelry establishments have 
their windows and stores decorated in 
keeping with the Easter period and some 
extra business has been done in that con- 
nection. 

Adam Fisher has knocked down a parti- 
tion in his store at Greensburg, Pa., and 
added about 30 feet more space to the es- 
tablishment to provide for his growing 
business. 

Nearly all of the leading jewelers have 
been added to the rolls of the Retail Credit 
Men’s Association, the merchants who do 
a credit business desiring to obtain posses- 
sion of the unsatisfactory account list being 
sent out and considered very valuable. 

Oil City has gone on record there, 
through the Retail Merchants’ Association, 
as favoring the daylight saving plan. Pitts- 
burgh has an ordinance covering the sub- 
ject but it looks as though there will be 
no State law on it for the House of Rep- 
resentatives voted against the idea last 
week. Merchants are not elated over it, 
because stores generally favor moving the 
clocks forward one hour during the Spring 
and Summer season. 


Fire in Beaver Ave. last week caused a 
loss of $15,000, devided between the jewelry 
store of S. H. Meyer at 1810 Beaver Ave. 
and David Bodkin, a men’s furnishing estab- 
lishment at 1808, the blaze starting in the 
latter store. Two alarms were sounded, 
the flames spreading quickly to the jewelry 
store. Both structures burned were of 
frame construction and proved an easy prey 
to the flames. Bodkin was ill in bed and 
was assisted from the burning structure. A 
restaurant at 1812 Beaver Ave. also sus- 
tained some damage. 

All arrangements for the annual dinner 
of the Jewelers’ 24-Karat Club of Pitts- 
burgh have been completed and the speak- 
ers’ list will be unquestionably the strongest 
ever presented by this Pittsburgh organiza- 
tion. The crowd will be more than twice 
as large as any affair ever given by the 
club, as jewelers are coming not only from 
western Pennsylvania, Ohio and West Vir- 
ginia, but invitations have been sent out 
from Chicago to Boston to prominent jewel- 
ers within that radius, and the guest list 
outside of the tri-States will be large. Fol- 
lowing are the speakers: Harry C. Larter, 
chairman of the Jewelers’ Vigilance Com- 
mittee, New York; Bartley J. Doyle, presi- 
dent of the Jewelers’ 24-Karat Club of 
Philadelphia; James Francis Burke, a for- 
mer members of Congress who was director 
of the war savings stamp campaign in Penn- 
sylvania during the war and the silver- 
tongued orator of the State, and Dr. W. J. 
Holland, director of the Carnegie Museum, 
Carnegie Institute of Technology and a most 


THE JEWELERS’ CIRCULAR > 


brilliant talker—a man who has been deco- 
rated by kings and other potentates and a 
close friend of Andrew Carnegie, deceased. 
President Samuel F. Sipe, of the Pittsburgh 
24-Karat Club will be the toastmaster. 
Each man attending the banquet will be 
presented with a handsome souvenir of 
sterling silver. There will be a special mu- 
sical program and special features and a 
lively night is promised at the William Penn 
Hotel, April 5, where the spread will be 
held. 








Mr. and Mrs. M. L. Heaton, of Manilla, 
Ind., were in Indianapolis this week. 

W. A. Buhrma, a retailer of Newcastle, 
Ind., was a caller in Indianapolis this week. 

N. L. Highsmith, a retailer of Bicknell, 
was in Indianapolis this week. Mr. High- 
smith is a devotee of classical music and 
with Kreisler in town, it was impossible 
to keep him away. 

The Baldwin-Miller Co. has received a 
large stock of holiday goods, novelties, 
which is being checked and put up prepara- 
tory to a sales trip throughout the district. 
Fred W. Fromm will look after this line. 

A window in the front of the Swope & 
Nehf jewelry store at 524 Wabash Ave., 
Terre Haute, Ind., was smashed by a bur- 
glar shortly before 2 o’clock the morning of 
March 13. An investigation by the police 
disclosed that the loss would not be large. 
Two men standing opposite the store heard 
the crash and saw the robber run west to 
the alley east of Joseph’s store, where he 
turned north. A ring was picked up by 
the police on the sidewalk, near the store. 
Several watches and chains were in the 
window, but were not molested. The ap- 
pearance of the men who heard the crash 
frightened the robber away before he had 
time to secure any loot of value. 

One of the most daring and cleverly ex- 
ecuted robberies in the downtown district 
in the last few months was committed at 
the jewelry establishment of R. H. Jones, 
at 337 N. Pennsylvania St., recently. Re- 
ports at police headquarters show that en- 
trance was gained by crawling through a 
manhole in the street in front of the place, 
which leads to a coal bin in the basement. 
From there the burglars took an elevator 
to the second floor of the building, where 
the jewelry business is located. The front 
door was forced and it is said $266.50 worth 
of jewelry was taken. Among the missing 
articles reported were the 26 high school 
emblems, valued at $185; five rings en- 
graved with the emblem of the University 
of Tennessee, valued at $55; gold alloy, 
valued at $10, and some minor jewelry, 
valued at $16. 

Distributors in Indianapolis are much con- 
cerned over the new passenger and freight 
rates now in effect for intra-State ship- 
ments. The Interstate Commerce Commis- 
sion beat the Indiana public service com- 
mission in a recent suit in Federal court 
here and has tacked on another increase 
amounting to about seven per cent. Last 
year the Indiana commission reiused to 
grant the railroads the full 40 per cent in- 
crease in freight and passenger rates and 
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the case was appealed to the Interstate 
Commission, which decided in favor of the 
railroads. The State Commission then 
sought a restraining order in Federal Court 
here, but were beaten. The case will go 
to the United States Supreme Court, but 
in the meanwhile the distributors are pay- 
ing the increase. Transportation charges 
have not increased alone in railway service. 


-Where once a box of clocks cost the dis- 


tributor 15 cents to find their way from 
the freight house to the distributors, the 
cost now is 75 cents. Add a similar amount 
when the goods leave again for the re- 
tailer, and the distributors say they can 
make any sane business man realize why 
their overhead has not dropped. 





Canada Notes. 





W. H. Stephenson, jeweler of Burlington, 
Ont., is selling out. 

J. T. Boyd, jeweler of Ottawa, Ont., is 
retiring from business. 

Connor Bros., jewelers of Hamilton, Ont., 
have dissolved partnership. 

C. Dufort, jeweler of Montreal, died sud- 
denly on March 13, while on a visit to 
Quebec. 

R. L. Bourdon, jeweler of Sudbury, Ont., 
has given a chattel mortgage to A. O. Bour- 
don for $700, 

The Mexican Diamond Co., Mexican Gem 
Co., and Union Watch Co., mail order con- 
cerns, are registered at Montreal by James 


“W. Walker. 


The jewelry store of Rosario Lanthierm, 
753 Mount Royal Ave. B., Montreal, was 
robbed on the night of March 10. The 
thieves broke a hole of about seven inches 
diameter in the window, where a number 
of watches were displayed, and abstracted 40 
gold-filled watches. The merchandise stolen 
is valued at $500. 

The death of J. J. F. Houghton, a for- 
mer resident of Toronto, where he was for 
many years engaged in the jewelry business 
in connection with P. W. Ellis & Co., Ltd., 
and Ryrie Bros., occurred at De Ramsay, 
Que., on March 13. He had been an in- 
valid for some years. Mr. Houghton was 
at one time chief time inspector of the Can- 
adian Pacific Railway. The deceased is 
survived by a widow, six daughters and 
one son. 

A gang of six motor bandits were re- 
cently arrested by the Toronto police, and 
include Arthur Conley and Jack Conley, 
charged with assaulting Ammon Davis, 
jeweler, with intent to rob him on March 7, 
Conley is also held on the charge of being 
implicated in the murder of Leonard C. 
Sabine, druggist, in his store on March 5. 
Daniel Danielson is accused of receiving 
stolen goods, the proceeds of recent jewelry 
robberies. 








Association Notes. 





The members of the Vermont Retail 
Jewelers’ Association will hold their annual 
meeting at Rutland on May 26. 

x * x 

The New Hampshire retail jewelers’ con- 
vention will be held in Manchester, at the 
Manchester Hotel, on May 22-23. The 
banquet will be held on the evening of 
the 23rd. 
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PACKAGES 
SENT 


EX PRESS 
PREPAID 
TO RETAIL 
JEWELERS 


EZ aa, 
DIRECT FROM 
AMSTERDAM 


“Vv. 7. F” WHOLESALE ' 
Watch Glasses Diamonds, Watches, Jewelry Mar tin Gluck & Sons 


66 C R O W N 99 Watchmakers’ and Jewelers’ Supplies 718 Penn Ave. Pittsburgh, Pa. 























ESTABLISHED 1877 


THE SAMUEL WEINHAUS COMPANY 


WHOLESALE 
WATCHES 
DIAMONDS 


JEWELRY 


720-722 Penn Ave. PITTSBURGH, PA. 


WRITE FOR OUR SPECIAL CIRCULAR 








ESTABLISHED 1888 


GRAFNER BROS. 


| WHOLESALE JEWELERS 


DIAMONDS 


ASSORTMENT AND VALUES 
811 Liberty Ave. | PITTSBURGH, PA. 
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That this department skall prove mutually bene- 
ficial to our readers, it is desirable that the mem- 
bers of the trade generally communicate with THe 
Jewe.ers’ Circular regarding any advantageous 
device or Vy which they are utilizing in con- 
their business. 
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Stage a Special | Week for Mothers 





Written Expressly for The Jewelers’ Circular 

















M THERS’ DAY comes this year on 
Sunday, May 8. As is the usual cus- 
tom, jewelers will observe the event by 
placing flowers in their show windows and 
by putting catds in their windows calling 
attention to the event. And, of course, this 
will be good business. But it is possible 
for jewelers to cash in on this event in an 
ever. more comprehensive manner and to 
make Mothers’ Day a real booster for the 
store’s business. 

Let the store stage a Mothers’ Week and 
during the week place articles in the win- 
dow which will especially appeal to the 
mothers of the city and vicinity and push 
the sale of these articles by means of 
newspaper advertisements and other pro- 
motion stunts. 

The event ought to be announced in a pre- 
liminary advertisement reading about as 
follows : 


This Store Dedicates 
Next Week to Mothers 


SINGLE day isn’t enough in which 

to do something kind and thought- 
ful and serviceable for the mothers of 
this city and vicinity. A week, even, 
is all too short a time for doing all 
this. So all next week this store is 
going to do its bit toward making the 
mothers happier and their housework 
lighter. 


FOR the purpose of doing this we 

have selected from our stock of 
goods all those articles which will ap- 
peal particularly to mothers. Among 
these articles are chests of silver, 
coffee percolators and other electrical 
appliances for the dinner table, vases 
and bowls for the library table. We 
have placed these articles on a special 
counter near the main entrance to our 
store and we have called this a 
“Mothers’ Counter.” 

This counter will be a feature of our 
store next week only. So you will 
want to come to the store next week 
and see this counter and the articles on 
it which will appeal to YOUR mother. 


Special gift cards might be on hand to go 
with mother’s gift. Attention might be 
called to the gifts and cards thus: 


Think of Your Mother 
During Mother’s Week 


N interesting feature of this store’s 

observance of Mothers’ Week is 
the fact that we have had a large 
quantity of special gift cards printed 
up to be sent by sons and daughters 
to their mothers with the articles pur- 
chased from this store. These gift 
cards are beautiful little cards and 
each contains a sentiment appropriate 
to the occasion, together with space 
for the name and address of the 
mother to whom the gift is to be sent 
and the name of the donor. The use 
of these gift cards will add distinctive- 
ness to the sending of a _ gift to 
mother. 

Be sure and come to our store next 
week. You will find the store special- 
ly decorated for the event and you 
will be interested in the special 
Mothers’ counter. Come whether you 
intend to purchase anything or not, 
as we will be glad to see you. 


The Up-to-Date 
Jewelry Shop 


Such an announcement would be sure 
to attract a lot of attention as, in most 
cities, the event would be something en- 
tirely new in local retail merchandising 
and because of the additional fact that it 
would be just the sort of a thing to make 
folks talk and to make them feel that the 
store was doing a mighty good thing. 
\nd of course when the announcement 
attracted a great amount of attention it 
would be certain that a great many people 
would come to the store and that the 
store’s business would show a decided gain 
as the result of putting on this stunt. 

The store might put on the event in 
some such simple manner as_ that indi- 


cated above, or it might go more deeply 
into the affair and do a_ considerable 
amount of extra exploitation for it. 

For instance, the store might make a 
special appeal to the men of the city to 
come to the store and purchase something 
for their mothers during the week. The 
store might make this appeal by means of 
a card placed in the show window which 
might read about like this: 


Do something for vour mother during 
Mothers’ Week. 


In addition to this sort of promotion 
work for the affair the store might also 
see to it that all the salespeople behind the 
special Mothers’ Counter were mothers 
themselves and you might then play up 
this fact in the newspaper advertisements 
and in cards placed in its show windows. 

Then, too, the store might link up its 
special mothers’ event with Mothers’ Day 
in a closer manner so that the folks of the 
city would feel that the special week for 
mothers was in the way of being simply a 
continuation of Mothers’ Day. The store 
might do this by playing up in its show 
windows some information regarding the 
way in which Mothers’ Day happened to 
be started. (It could secure this informa- 
tion from some of the local school teach- 
ers.) And it might tell about some of the 
special events in the churches and the local 
parochial and public schools in celebration 
of the event. Of course, it could use 
flowers extensively in its window displays 
and in its store decorations. 

Don’t let Mothers’ Day slip by with only 
a perfunctory sort of observance. There’s 
a big chance in Mothers’ Day for bringing 
a lot of new customers to the store and 
for securing a tremendous amount: of 
mighty valuable publicity for the store at 
practically no expense. 

Get the utmost possible out of Mothers’ 
Day. 

And, DO IT NOW. 

e 

The business of Albert M. Wentworth 
has been succeeded by A. M. Wentworth 
Co., Ine. 
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The Harvard Bureau of 
Business Research Says: 


In a report prepared with the co-operation of the A.N.R.J. 
A., “the common figure for stock-turn 1n retail jewelry stores 
in 1919 was 1.1 times a year, which is considerably lower 
than the common figure in other trades studied by the Bureau 
_. . Inthe stores in which the rate of stock-turn was high, 
total expense ordinarily tended to be less, in percentage of 
net sales, than in stores that had a low rate of stock-turn. 


‘ 


‘. . . With more attention to buying and to the management 
of their businesses, many proprietors of small jewelry stores 
should be able to increase their rate of stock turn, decrease 
their expenses, and obtain more satisfactory net profits.” 


The Ingersoll Watch is the fastest-turning line in most 
jewelry stores. Instead of a stock-turn of 1.1, most jewelers 
average 4 turns a year on Ingersoll, and those who feature 


the line get 6-8-10. 


On a four-time turnover a jeweler sees a $100 zmvestment on 
January 1 grow into a gross profit of $200 by December 31, 
and all this with little sales effort because we do so much to 
create the demand. 


Push the articles that turn rapidly—they are your real profit 
payers, and not those of high mark-up (paper profit) that 
turn once a year or less. 


Sngersott 





| 



































March 23, 1921. 













Three-Minute 
Selling Talks 


Written Expressly for 
The Jewelers’ Circular 




















Selling the Youth with Human Interest 
Methods 

VERY jeweler who is anxious to stimu- 

late sales among the youthful members 
‘of his customers’ families or who is anx- 
jous to cultivate added sales from boys and 
young men can perhaps adopt the following 
‘plan. It is found in the use of actual pho- 
tographs of youthful customers who have 
been well satisfied. Every boy takes pride 
in his picture and the recognition of a 
friend’s picture in the window or store of 
a jeweler will prove to have greater influ- 
-ence in making added sales than the adver- 
tising copy if written by the retail jewelry 
-merchant himself. A picture of a boy along 
with a few words of testimony written by 
the boy customer himself, expressing him- 
self as pleased with the watch or other 
article purchased, will tend to have greater 
-effect in increasing sales. A series of such 
pictures and testimonials can very easily be 
obtained from boys and girls, especially 
from those attending school. Should the 
jeweler wish to go further in the matter, 
these testimonials can be applied to even 
greater value. A smiling picture of a boy 
who had purchased a knife from a jewelry 
store along with a few words of testimony 
from this boy as to his satisfaction with 
the knife can be run in the columns of a 
local newspaper or school magazine with 
good result. It will not only be recognized 
by the boy himself but also by his many 
friends, who will also be found very anx- 
ious to possess the same good articles which 
had so well satisfied their companion, 


‘Decorated Wedding Rings Worth Boosting 


DECORATED wedding rings as a selling 

article worth pushing offer the jeweler 
an opportunity to add to his progressiveness. 
While such rings are popular to a certain 
degree their existence is not fully recognized 
by all. 

A jeweler who pushes this line has the 
advantage of winning new customers who 
‘can be attracted through a desire to obtain 
the latest in such symbols. Many young 
folks planning marriage will gladly avail 
themselves of this opportunity and the effort 
of the jeweler in getting such rings recog- 
nized means a response which otherwise 
would “go anywhere.” 

As the purchase of a wedding ring often 
means the commencement of a new and per- 
manent account, the value of pushing the 
fact that you have such designs in stock is 
‘evident. The effort marks your store as 
one that is up-to-date. 

A method by which this can be brought 
about is found in the opportunities of direct 
‘mail advertising. You can to good benefit 
prepare a stock form letter which can be 
released to all parties whose engagement 
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announcements appear in the newspaper. A 
good plan is to have a letter of this type 
processed on good bond paper and then held 
in reserve so that the date and address can 
be “filled in” and the appeal sent when 
most appropriate. 

A letter suggestion along this line follows: 


EAR Sir: 
A new bride always attracts atten- 


tion. So does the bridegroom. 


Whether your wedding is a large or a 
small one, your friends and the friends 
of your bride are all anxious to see the 
“wedding ring” just as they first admire 
the “engagement ring.” 

Folks getting married today have the 
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A Timely Outdoor Sport Represented 
in This Window 


OUTHERN California may perhaps be 
called the winter polo center of the 
United States, the mild weather being espe- 
cially favorable for this game and for out- 
door sports generally. Some famous players 
are among the tourists who spend their 
winters there, others go there especially to 
attend the annual tournament. 

The widespread interest in the game and 
the presence of so many of its devotees 
suggested the display in the window of 
Montgomery Bros., Los Angeles, just be- 
fore the Midwick Country Club Tourna- 








A REMARKABLY 


‘ benefit of choosing something a bit more 
attractive in wedding rings—something 
which helps to mark the event with added 
interest. 

We refer to decorated wedding rings. 
Have you seen any of the newer de- 
signs ? 

It is your privilege to look over the 
unique designs we carry in stock—gold 
wedding rings appropriately embellished 
with little symbols representative of the 
ceremony and what it stands for. Also 
neat periodic designs and wedding rings 
set with tiny stones, 

Your selection of one of these rings 
means marked interest on behalf of the 
bride and reflects up-to-date taste for 
yourself. These rings add an_ indi- 
viduality to the event. 

You can acquaint yourself with the 
opportunities offered in this direction in 
a visit to our store. This carries no 
obligation with it whatever. 





(Continued cn page 155.) 


ATTRACTIVE DISPLAY BY MON TGOMERY BROS., LOS ANGELES 


ment this year, a picture of which is shown 
herewith. 

Two fine polo saddles and bridles were 
the most prominent features of the dis- 
play and tended at once to attract the at- 
tention of people passing the store. Above 
and back of the saddles were photos of 
members of the Midwick team and other 
entrants. Below and about the saddles 
were 12 silver trophies, valued at $600, to 
be awarded to the victors in the tourna- 
ment. 

The crowds that gathered about the 
window evinced its drawing power and gave 
abundant justification for its rather un- 
usual setting. 





“Esther,” questioned the teacher of a 
member of the juvenile class, “what is the 


difference between electricity and _ light- 
ning ?” 
“You don't have to pay nothing for 


lightning,” came the prompt reply—Every- 
body's Magazine. 
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It you have money tied up in china and crystal 
plates let us help you sell them. 


Order a few of our Hawkes Plate Handles in Engraved Glass | 
nickel silver or plated gold. They are so con- Rock Crystal 
structed that when once they are attached the Glass 


plate is absolutely secure. 


Mounted Glass 
Choose a plate which has been slow to sell and — Gold 
attach the handle. Now you have no longer Seanad 
an unspecialized plate, but a sandwich plate, a Enameled Glass 
cake tray, or a bon-bon dish, depending upon Deck 
its size and shape. The customer who passed Cage 
| oe ery indifferently yesterday will stop today to admire Monograms 
Three sizes tq, it and ask the price. Engraved and 
| Plates 6 In. to . : old Decorated ) 
| sie tan. dicen You will find Hawkes Handles equivalent to Colored Glass 
2 ° ameter. . : Old En lish and 
From $1.40 t. an extra sales person in your china and crystal rick’ Gl 
SEER $2.50 each net department. Period Glass 


T. G. Hawkes & Company, Corning, N. Y. 


Pacific Coast Office: 140 Geary St., San Francisco, Cal. 











Cut Glass 


Sterling Silver. 


Auto Vases 


Odd Matchings | 


Inventors and Paten- 
tees of Hawkes Fa- 
mous French Dressing 
Mixing Bottle. 































































































NOTICE 


14 KARAT 


Wedding Rings at $.85 per Dwt. 

Signet Rings at $1.00 per Dwt. 

Carved Signet Rings (extra) $.15 per 
Dwt. 


Write for Sample selection Now! 


COMPLETE LINE OF MOUNTED AND UNMOUNTED 
JEWELRY; CHAINS, BRACELETS AND WATCHES 


HENRY DAVIDSON 


51 MAIDEN LANE NEW YORK 
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Me. 10. Convertible Watch Trays. 


WESTERN TRAY & 


427-429 Plum Street 


Established 1864. 


CASE CQO. 


CINCINNATI, OHIO 


—MANUFACTURERS OF— 
Jewelers’ Show Case and Window Display Trays 


Wholesale Jewelers’ Telescopes, Trays and Cases 


Our New 1921 Catalog and Price List is ready for distribution. 
Shall we send you one? 
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Storekeeping Department. 
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Three-Minute Selling Talks 
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——————— 
May we show you what we carry in 
the way of the modern wedding rings? 
Sincerely yours, 


Supplementing such advertising the 
jeweler can also devote a window exhibit 
or two as a further means of getting these 
rings before the public. While it is a big 
sales help to win the attention of prospective 
brides and bridegrooms it is also quite essen- 
tial to acquaint the general public with these 
newer Offerings as their opinions and ap- 
proval are of great assistance. Brides and 
bridegrooms do much consulting. 

A whole window can be devoted to a dis- 
play of decorated wedding rings, neatly ar- 
ranged. Some of the best specimens should 
be placed in the forepart of the window 
where their unique designs can be easily 
seen and recognized. A sign in some such 
wording as the following should also be in- 
cluded : 


Weddings Rings being worn by 
Up-to-date 
Brides and Bridegrooms 


Some mention of these rings can also be 
included in your newspaper advertising. If 
possible a cut or two should be included so 
as to impress a picture of the rings in the 
minds of as many as possible. 

A bit of specimen copy follows: 





“Isn’t That Odd?” 


This phrase is commonly heard when 
the “new bride” exhibits one of our 
latest 


Decorated Weddings Rings 


You'd be proud to wear one yourself! 
The little carved designs, symbolic of 
marriage and love, are not only odd 
and attractive—but Individual. 


Valcourt’s 
254 Pearl Street 











Another copy suggestion Which can be 
used in the newspaper or effectively applied 
in theater programme advertising is offered 
in this lay-out: 


Just a Matter of Custom 


Wedding rings are looked on by 
many as “just a matter of custom.” 

But NOT SO when you choose one 
of the modern wedding rings now 
offered. 

These rings embellished with appro- 
priate symbols and tiny stones make 
the Wedding Ring something more 
than a mere habit. 

The decorated wedding rings are a 
joy to wear. They are pretty, attrac-_ 
tive, practical yet appropriate. Above 
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all they are /ndividual. Not the same 
old thing “everyone wears.” 

Your tastes can be met in a selection 
from our varied assortment. The latest 
designs for brides and_ bridegrooms, 
also appropriate wedding rings as 
gifts for those already married and 
who wish something more up-to-date 
in marriage symbols. 


V alcourt’s—254 Pearl St. 


A prominent display of these rings in your 
store plus a certain amount of attention 
towards pushing their existence in your 
general advertising and selling should help 


‘you to win many new and valuable cus- 


tomers, 
Selling Silver by Suggestion 


THE variety of gifts that can be found 
in silver is unexcelled in its suggestion 
to shoppers. Not only do silver products 
suggest ‘good gifts as to variety but also 
as to appropriateness, value, and popularity. 
Many jewelers withhold boosting such 
lines in the passing of the holidays many 
times for the lack of a sales thought, which 
might inspire the purchase of such gifts on 
the part of shoppers. A thought which 
can be advanced in this direction is found 
in the “copy” following. This selling sug- 
gestion can be used as a small newspaper 
advertisement or as a sign in the display 
window: 


The Best Gift Is the 
Unexpected One 


A few suggestions that 
Mother, Wife or Sweetheart! 


Silver Bon Bon Dishes 
Sandwich Trays 


will please 


Candy Tongs 
Sugar Spoons 


A whole list of inexpensive, appropriate 
and most acceptzble articles in silverware, 
useful as gifts of gratitude are now on ex- 
hibition at 


How to Sell More School Watches 


PHERE is a steady sale of watches for 
school use, popular priced watches, 
though not as popular in price as they once 
were. I know jewelers who incline to scorn 
the watch of the class that was once the dol- 
lar watch. They claim they don’t want to 
bother with cheap watches. Well, this talk 
is not intended for that kind of a jeweler. 
It is for the jeweler who wants to build 
up his business by the sale of such watches 
and other appropriate goods as the people 
want to buy. A lot of this popular priced 
watch business has been going to drug 
stores and hardware stores and elsewhere 
just because some jewelers have shown that 
they thought people were pikers who bought 
watches for less than five dollars (or maybe 
ten). The jeweler ought to be selling the 
watches wanted, whatever the price. 

As a matter of fact there are no dollar 
watches any more, and many of the people 
who plan to buy the cheapest watch to be 
had will buy a five dollar or better grade 
if there is a little salesmanship behind the 
counter when they come in to make the 
purchase. 

Display school watches in the windows 
and call them “School Watches.” Make up 
a window display on that particular basis, 
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with a big “SCHOOL WATCHES?” sign 
in the background and pennants and school 
colors to set off the display and to attract 
the attention of the people you want to 
reach. The buyers of school watches are 
some day going to be buyers of better 
watches, and the jeweler who sold the 
school watch and gave satisfactory service 
with the sale is going to be the one most 
likely to sell the next watch to replace the 
school quality. The very cheapest, first 
school watch, is soon followed, anyway, by 
a wrist watch of greater value. 

No matter how young the school children 
who come into the store, no matter how 
insignificant their wants, treat them right. 
Children know it if they are not waited on 
in their turn and they know it if they are 
treated unsatisfactorily or unfairly just be- 
cause they are children. And you can re- 
call what your opinion was and continued 
to be of men who treated you badly in 
their stores when you were a child. You 
never got entirely over it. 

If you lock for opportunities to bring in 
the school trade, you will find them in 
abundance, and you can make that trade a 
great feeder for the future life of your 
business. If you neglect the school as a 
source of business, you may get a little of 
that class of trade, but the bulk of it will 
go to the man who goes after it. Some 
jeweler is going to be the most popular 
jeweler in town with the school people, 
students and faculty. Isn’t it worth yout 
while to try for that position? 


Have a Specialty 

Sallan, Detroit, Mich. has a specialty. 
That specialty is wedding rings. It pays 
every jeweler to have a specialty, to become 
known in his town as a specialist of some 
kind, or to have his store become known as 
the best place in town to buy—some par- 
ticular article. Too many jewelers are striv- 
ing to become the “only” diamond merchant 
in town, when there are plenty of other 
things just as profitable to specialize on. 

Sallan advertised wedding rings in a man- 
ner that other merchants can adopt with 
good results. There are many churches in 
Detroit. For several weeks he had a pen 
and ink sketch of some local church appear 
in his daily advertisement, each church ap- 
pearing one time and accompanied by a short 
sketch of its history from the beginning to 
the present day. This symbolized the use of 
the ring at the church wedding. 

Another series of advertising announce- 
ments that caused considerable comment and 
gave this concern much publicity was ene in 
which “Famous Brides of History” were 
pictured in wedding array. The connection 
between the historic wedding and those of 
today can be seen in the brief announcement 
that follows: 

“The Wedding of Marie Louise. Na- 
poleon’s bride was pledged with a plain 
band of gold. but brides of today prefer the 
suggestive—rings. 





Innocent Bystander: What's all the ex- 


citement about? Gee! Some crowd is 
gathering. 
Copper: Oh, only a doctor fainted. He 


met one of his patients on the street and the 
patient paid his bill—EFExrchange. 
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“NEW ERA”—Special Values 
Lowest Price Optical House in U. S. A. 


Xmas-Gift 


Chain Assortment 


No. 1925—2 Dozen 1/10— 
12K. G. F. Eye Glass 
Chains, 12 Hair Pins, 6 
Cable Ear Loops and 6 
Plain Ear Loops put in 
beautiful counter display 
Easel Box. Above chains 
retailed at $1.00 each, 
makes a total of $24.00. 
Our price for complete 
DOR: disesnnccseeensbasees $5.25 








No. 1926—“BIRD AND TOUR- - ” 
IST” 19 Ligne Field Glass, very . N 1927—“CLAROP 
powerful achromatic lenses—all 
black with cord and _ shoulder ? 1 
strap and leather case. Retails tional value. Retails for $45.00. 
$15.00. Our Price, each....... $8.25 One BPWS00,. GOB. o.s0csces< $24.50 


NEW ERA OPTICAL CO. 


Write for Catalog. 
123 W. Madison St. 


Genuine 
8-Power Prism Binocular, very 
powerful, French make, excep- 


CHICAGO 








This Famous White House Clock 


Made of French Ivory stock, fitted with an American 
movement, Standard make. Fully guaranteed. Base 8 
inches, height 47% inches. 


NOW Only $3.25 Net 














Send us your orders by mail. We have no salesman to call on you. 
For a large variety of other special values that should interest you, 
see our catalogue No. 50 or write for special prices on anything 
you can use in quantities. Our prices will surprise you. 


JOSEPH HAGN COMPANY 


Cut Price Wholesale Jewelers 
The House of Service 


Dept. JC—223-225 W. Madison St. 
Chicago, Illinois 














F. C. JORGESON & CO. 1°°* 167 ANN STREET, 


CHICAGO 
Makers of HIGH-GRADE JEWELERS’ FIXTURES 


THE WASHBURN 


SECURITY MAGIC NUT — 
Automatic Holder for ear etude, scarf-pins, 
etc. 


for all sizes of scarf- 














pin wire, Guaranteed. 





4 EAR WIRES 


for unpierced ears. 


SAFETY CATCH 
N For Brooches, etc. 

Can be applied to any 
work where pin tongues» 
are used. 

= 


Open. Closed. Open. 
Descriptive Circular on Application, 
Pearl Drilling and Adjusting a Specialty 
Special Order Work and Repairing 


C. IRVING WASHBURN, 108 Fulton Street, N.¥, 


in 
Chats nc Cloth 











Colonial Wall Case, No. 123. 
WRITE FOR OUR CATALOG. 


Counter Case and Table, No. 107. 


“IT CLEANS WITHOUT A 


SCRATCH”’ 
5511 Euclid Ave. CLEVELAND, 0. 














will add more sales to you. 


Exact There has been created a big 
Repro- demand for this Mazuza Charm. 
duction of Displayed in your show window, 
a Full Sized 

00 


Plain 14K Gold ...... $2.00 each Set with Diamond, 14K 

Engine Turned 14K Gold.$2.50 each . rere $8.00 each 
Zionist Emblem 14K Gold.$2.50 each Sterling Silver ....... 1.00 each 
14K Gold Filled ...... -50 each With Zionist Emblem...$1.35 each 


Made by LIEBERFREUND BROS., Manufacturing Jewelers 
Originators of this Masuza Charm—Sole makers and distributors. 
4 MAIDEN LANE . . - NEW YORK 











The New “‘Dorothy’’ Ribbon Bracelet “"."“2 


Safe, strong, inexpensive and | 
well made in the finest of rolled |, 
gold plate. bi 
Write us for the name of a job- |), 
ber near you who has them for 
Fall delivery. 


R.A. Shaw & Co., Attleboro, Mass. Warasectreee, cf, Emblem Ribbon 
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Competition Among 
Store Salesmen 





Getting 100% Efficiency by Pleasant Rivalry 














QvER in France, when the A. E, F. 
found “Squads Right” beginning to 
pall as a steady diet, it would switch to 
“Drop the Handkerchief,” or some other 
game, which, absurd on its face and remi- 
niscent of school days, gave the weary in- 
fantryman something new to live for, viz., 
the joy to be found in doing something 
better than the other fellow ever thought 
of doing it, and of proving to him that it 
was so done. 

The same thing goes for the jewelry busi- 
ness, Selling a high-grade diamond to a 
gentleman who is firmly convinced that he 
ought to be able to get one for $40 or 
50, and listening to the troubles of an 
elderly lady who wants a suitable wedding 
gift for a very small sum, may be neces- 
sary that one may continue to eat, but it 
isn’t much fun, after all. But if Jones 
and Brown are working for the same jewel- 
er, and Jones tells Brown that he, Jones, 
is going to get more business during a 
certain period than Brown can possibly get, 
Brown is going to rise up with more de- 
termination and vigor than he knew he pos- 
sessed in the effort to make Jones eat hum- 
ble pie. 

Jewelers who have instituted the plan 
of having their salesmen compete, one with 
the other, are enthusiastic over the results. 
Nearly every member of the trade will 
quickly admit the virtue of the idea, but 
few have gone to the trouble of adopting 
it because they feel that it will mean more 
detail work than is justified. As a matter 
of fact, salesmen can be put on their mettle 
and kept there without any great amount 
of extra bookkeeping or red tape. 

The quota plan is the one which appears 
to be the simplest when it comes to a ques- 
tion of how to inject a lot of interest into 
the day’s work and make that work a pleas- 
ure instead of a grind off which the novelty 
was worn long ago. By use of the quota 
idea, every salesman in an establishment 
is placed on an even footing and put into 
active competition with every other one. 

The trouble with many of the plans pro- 
posed is that they do not take into con- 
sideration the opportunities and native 
ability of those concerned. Harry Robinson 
may be new to the jewelry business, and 
he may be specializing on a line which 
does not run into big money. His oppor- 
tunities are thus comparatively limited and 
his quota should be fixed accordingly. 

On the other hand, Forbes has been 
employed in that store for several years. 
He is a diamond specialist, and is widely 
known to the elite who patronize the estab- 
lishment. His quota is therefore placed 
far above that of Robinson. Here are two 
salesmen, employed in the same store, but 
handling different lines in a different way. 
Yet each knows just what he will have to 


do to reach 100 per cent., his quota, and 
each is inspired with the desire to outshine 
his friendly rival. 

In an ordinary contest, where the gross 
business on a dollars and cents basis was 
the only consideration, Robinson wouldn’t 
have an outside chance with Forbes. But 
the quota system irons out all inequalities, 
places everyone on an even basis, and makes 
him put his best food forward in his most 
stylish manner just for the fun of licking 
the daylights out of the other fellow. 
Anyone can win. Young Robinson, if he 
utilizes the intelligence and energy with 
which a kind providence has endowed him, 
can surpass all others in spite of his in- 
experience, with a percentage mark, say, 
of 150. And the chances are that in a con- 
test of this kind, Robinson will use all of 
his ability and intelligence. 

To get the best results from the quota 
plan, the relative standing of the contest- 
ants should be given all of the publicity 
possible within the organization. Even a 
daily reckoning isn’t much trouble and it 
lets every contestant know- just what the 
others are doing in their progress toward 
the goal. There is always a good deal of 
excitement on the last day of the week, pro- 
viding that is the length of the contest, 
and most of the entrants have an ace in 
the hole in the form of a few friends who 
are willing to exchange some cash for 
jewelry, consummating a purchase they 
have probably had in mind for months. 

Something of real value should be given 
the winners. If there is no substantial 
prize, preferably cash, the salesmen quick- 
ly decide that the boss is having a good 
time at their expense, and there is a re- 
action which more than kills any benefit 
derived from the plan. Results usually are 
so good that the jeweler can afford to hang 
up a substantial cash prize, over and above 
the regular compensation of the salesmen, 
of course, 

All sorts of variations of the plan can 
be worked. One jeweler last Summer 
made the prize an extra week’s vacation, 
with pay. That contest resulted in the big- 
gest volume of business ever done by the 
store at that period of the year, and a big 
volume of excitement and interest with 
it. Then, the contest can be run over a 
period of a month, instead of a_ week. 
Again, it can be between teams, instead of 
individuals, if a change is desired. Care 
should be exercised in the selection of the 
team members, however, so that they may 
be as evenly matched as possible. The 
usual method is to put the highest and low- 
est men in the previous contest on the 
same team, the second highest and second 
‘lowest on the next, and so on. 

These are the high spots in the quota 
plan. It can be varied as the jeweler 


157 


wishes. The chief thing to be watched is 
that everyone is given a chance. If a 
salesman is badly beaten one week, his 
quota should be lowered, unless his defeat 
can be explained by some unusual circum- 
stance, and thus he has a chance to win 
the next time. 

It all goes back to the love of beating 
someone in a fair fight, which is a leading 
characteristic of Americans, if not of men 
of all nations. One can get as much ex- 
ercise in one’s room, swinging a pair of 
dumbbells or Indian clubs as in any other 
way. But that’s no fun. 

The American likes to get his exercise 
in knocking down more pins than the other 
fellow; in knocking down the other fellow 
himself with a pair of boxing gloves, or 
in making his way around the links in 
fewer shots than his friend, the enemy. 
Half of the fun of life is in beating some- 
one. This goes for sport and it is equally 
true in business. Make business not merely 
a matter of dollars and cents, but a ques- 
tion of showing up that dub, Brown, and 
the jeweler has gone a long way toward 
solving his problems. 





A Golf Window Increases Sales 





ON E would not associate the game of golf 

with great possibilities of business for 
the jeweler. Yet there can be worked up 
considerable trade from its votaries if the 
proper atmosphere is given to the displays 
of accessories useful to golf players. 

Wheatley, Regina, Sask., one of our Can- 
adian cousins, saw’ possibilities in an idea 
and worked it out in this way: 

The window was floored with green velvet 
to typify the golf links. Three steps were 
arranged at the back of the window, on 
the top step he placed a large silver trophy 
belonging to the local golf club. Against 
the base of the steps he placed tiny golf 
clubs made of silver. Scattered about the 
display he had wrist watches with leather 
straps, so useful when postures are assumed 
that mean discomfort and inconvenience 
when watches are carried in the rfisual man- 
ner. Leather score cases, silyer pencils, 
fountain pens, scarf pins of an emblematic 
character, with golf balls and sticks. 

Who says the local golfer did not enthuse 
over the display? Who can tell the amount 
of merchandise the window sold% Wheat- 
ley perhaps could make a rough guess at it, 
but the effects of such a window are hard to 
kill; they live on forever. 





Rabbits, butter, eggs, etc., are all suit- 
able articles for a jeweler to sell if we tdke 
the actions of certain jewelers for it. Miller, 
Detroit’s famous “Square Deal Miller,” sola 
rabbits when meat was high for the purpose 
of getting many people acquainted with his 
store. 

Heart’s, Indianapolis, Ind., known as “The 
Heart Jewelry Store” to some, but just 
“Heart’s” to others, is better known today 
than before they sold Creamery Butter at 
49c. a pound. Gold jewelry and golden but- 
ter are surely related—Heart showed that 
they are. 

Stunts of this kind are for popular stores, 
not for exclusive establishments. 
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Endure today 


Anenlargement illustrating 
minutely how Wadsworth 
has woven into watch 
cases the rate ornaments 
of an ancient civilization 





A woman's wrstlet chat carries the 
story of a great monument of old 


HEN the Emperor Justinian, 
in the year 532, conceived his 
plan of erecting at Constanti- 


noplea church “that should be the grand- 
est monument ever built by man,” he 
ordered the governors of even his most 
distant provinces to ransack Rome for 
her richest art fragments. 


Vast shiploadsof costly relics were borne’ 


from every corner of the empire. For 
six years ten thousand men toiled night 
and day upon this mammoth project, 
exhausting the royal treasury and the 
emperor's private purse. 


Hagia Sophia, thus conceived, has be- 
come a Mohammedan mosque, its treas- 
ured decorations lost to view beneath 
many coats of whitewash. 


Reproductions of some of the great orna- 
ments which graced this earliest monu- 
ment of pure Byzantine style have been 
preserved—and are reflected today in 
the products of the Wadsworth artists. 


‘So do the watch cases shown above 


portray the art of an ancient civilization. 


Here are examples of the way 
Wadsworth fashions for the men 


rare beauty, watch cases that com- 


oO and women of today watch cases of 





Designs that graced Justinian's Shrine 
— ~ in Wadsworth Cases 


Portraying the Wadsworth art of fashioning 
cases for the leading watch movements 





ee 








































































bine that grace of line and exactness of fit 
found only in the products of supreme 
artists. Among the Wadsworth master- 
pieces there is a case for every taste, a 
case for every purse. 

The watch—a product of two industries 
With great skill the movement maker 
constructs your “movement” or “works,” 
an intricate mechanism for the measure- 
ment of time. But, for the completion of 
the watch he now turns to the case 
maker, who employs such artistry in the 
designing of the case as will make the 
completed watch a beautiful article of 
personal wear. 

Thus it is that for thirty years Wads- 
worth cases have dressed and protected 
the watch movements of leading 


manufacturers 
and importers. 
Many of the most 
popular designs 
with which you 
are acquainted Combining true elegance of line with an exe 
are Wadsworth srg resign chon efects the an 
creations. 


When you buy a watch, select a move- 
ment that your jeweler will recommend 
and insist that it is “dressed” in a Wads- 
worth case. The Wadsworth name is 
your assurance not only of correct design 
but of the finest material and workman- 
ship. 

Tue WapswortH WatcH Case Co., 

CINCINNATI, OHIO 


Makers of watch cases exclusively 
Factories: Dayton, Ky 














appearing in The Saturday Evening Post of March 26th. Jet 
; 199 
Illustrating how Wadsworth has woven into watch cases the beauty of the neg 


ancient arts, this advertisement is one of the fifteen 1921 Post pages that are attract- 
ing such widespread attention—that are developing such tremendous sales possibili- 
ties for the jewelers who handle Wadsworth Cases for Fine Watches. 

Tue WapswortH Watcu Case Co., CIncINNATI, OHIO 
Makers of watch cases exclusively 
Factories: Dayton, Ky. 





oe is a reduced size reproduction of the full page Wadsworth advertisement Ts 
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The Clock Industry and the Clock- 
makers’ School in Austria 





Written Expressly for The Jewelers’ Circular by Prof. R. Eger of the Karlstein Trade 
School, Karlstein, Austria 














==: 
S? much has been said in regard to the 

fate of poor prostrate Austr.a, and so 
much written on the subject in the daily 
papers, that it may be of interest to many 
connected with the clock-making business in 
America to learn something in regard to 
the clock-making interest and the clock- 
makers’ school in that country. 

As was the case with many of the manual 
trades in Vienna, which, through competent 
masters and the proper training of the 
younger element in these occupations, 
achieved conspicuous results and by con- 
scientious and consistent productions at- 
tained a world-wide reputation, this oc- 
curred in connection with hand-made clock 
making. From the beginning until toward 
the end of the nineteenth century, Vienna 
standing clocks and pendulum clocks were 
a much sought for article and were ex- 
ported to all countries. 

Clocks with striking movements—half- 
hour and quarter-hour repeaters—with what 
was known as the Vienna rack quadrant 
(striking works construction) were the spe- 
cial product of the Vienna large clock- 
makers who made their clocks by hand with 
the aid of primitive tools—among them a 
simple lathe with bow power operation—in 
their own shops, with but few workpeople. 
There was no division of labor practised 
among the workers, but each workman com- 
pleted the piece on which he was engaged 
from the very beginning until it was fin- 
ished, by himself. Although the price ob- 
tained for these clocks was none too high, 
the earnings of the different masters, also 
of the » orkmen, might nevertheless be called 
good, .ad every one of them developed an 
intense working capacity and the highest 
perf. ‘ion of mechanical skill, so that thou- 
sand of this kind of clock were produced 
in V enna every year. 

It may be stated that a workman, work- 
ing twelve hours a day, would finish in 9 to 
10 days about three going movements, or 
two half-hour striking movements or one 
quarter-hour repeater striking movement. 
For a gone movement, made complete from 
the raw material, he received 10 to 12 
crowns; for a half-hour’s striking move- 


ment 20 to 22 crowns, and for a quarter- 
hour repeating movement 36 to 40 crowns, 
the crown in peace time being equivalent to 
about 20% cents. 

Unfortunately the gradual change to me- 
chanical processes was neglected, the old 
deep-rooted methods were adhered to and 
this brought its own punishment. The 
manufacture of large clocks in Germany, 
especially in the Black Forest of Baden and 
Wurtemberg, which until 1890 produced 
chiefly what was known as Black Forest 
clocks (clocks in which the movement was 
installed in a wooden frame) began, through 
the firm of Junghaus in Schramberg, the 
production of clocks with solid brass move- 
ments, after the style of the American 
clock and particularly by the employment 
of excellent machinery and American work- 
ing methods. This industry underwent con- 
stant development, new factors were con- 
stantly springing up, which swamped the 
market with their machine made and of 
course cheaper products, thereby constantly 
exercising a more unfavorable influence on 
the unprogressive Vienna pendulum clock 
house industry, so that only a miserable 
fraction of it is left. 

In some workshops very good astronom- 
ical clocks are still made, among them those 
with the latest “Quare” compensation pen- 
dulums. The production of fine traveling 
clocks and table standing clocks in artistic 
wood, marble and bronze cases, after the 
style of the French pendulum clocks, has 
lately been started and appears, in connec- 
tion with the clock monopoly in Karlstein, 
to which we shall later refer, to open up 
a new branch of the clock manufacturing 
industry in the forest district of lower 
Austria. Before discussing this further, 
may we be permitted to state that the town 
of Karlstein, about 114 years ago, enjoyed 
an international celebrity, certainly not of 
a desirable character, owing to the fact that 


the famous Hungarian communist, Bela 
Kun, with his associates was for some 
months interned in its ancient castle. The 


residents of the place had lengthy negotia- 
tions with the Austrian government until 
they got rid of these unwelcome guests. 


The production of clocks in Karlstein can 
be traced back to 1730. Already in the 
seventeenth century, as in Nuremberg and 
Augsburg in Bavaria and likewise at 
Prague in Bohemia, iron clocks were made 
by hand. Some of the inhabitants of the 
Bohemian forests, skilled hands at wood 
carving (the southeastern’ border of Bo- 
hemia) made, according to these iron 
clocks, similar timepieces entirely of wood 
(wheels and pinions too). Some of these 
timepieces, which however for that period 
were to be regarded as works of art, were 
taken by Bohemian glass salesmen, some to 
the Black Forest in Germany, some also 
to the forest district in Lower Austria. 
Poor dwellers in the settlements located in 
the isolation of the forest solitudes, occupied 
themselves, owing to the long winter season, 
with the imitation of these imported hour 
clocks. With but dhe hand and a balance 
(beam) in place of the pendulum. (per- 
pendicular), gradually there developed 
from this a house industry which as a 
clock industry attained unexpected impor- 
tance in the Black Forest, where in the 
forest district—particularly in Karlstein— 
it remained within restricted limits. Until 
the year 1860, the wooden clocks produced 
by this home industry were sold by sales- 
men in the more remote parts of the mon- 
archy as well as in Hungary and the Balkan 
countries. Foreign competition and the un- 
favorable economical conditions that set in 
caused a falling off in the sales and thereby 
in the production. 

For the revival of the industry there was 
established in Karlstein, by the govern- 
ment, a school of instruction in wooden 
clockmaking, which a few years later was 
changed into a State School for the Clock- 
making Industry, under which title it exists 
today. While, however, during the first 
years of the existence of this school its 
chief purpose was the support and develop- 
ment of the local clock industry, and in 
this connection the training of the young 
people in this respect, in 1880 the object of 
the instruction underwent a change. 

The local clock industry itself, through 
the instrumentality of the school, had in the 
meantime assumed a more factory-like char- 
acter. Small enterprises were started for 
the production, with the aid of machinery, 
of Black Forest clocks (wooden clocks), 
also of large pendulum clocks and kitchen 
clocks, according to a well known system 
in France. Therewith the school held that 
it was fulfilling its purpose of elevating the 
clock industry and extended its plan of in- 
instruction from that time, in so far that 
the pupils generally during their three years’ 
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1 EFFECTS IN JEWELRY 
Silver GALLERIES 
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Solid—Flexible—Stamped—Gold and Platinum 
Better Die Work on Our Part Means Less Hand Work 
for the Jeweler 


. Z AMERICAN PLATINUM WORKS 
Smelting of Sweeps our Specialty 225-231 N. J. R. R. Ave., Newark, N. J. 
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course of instruction were developed into 
competent assistants in the _clockmaking 
trade, which involved also their theoretical 
training, with all their faculties, for clock 
ng. 
a ae of instruction was now so di- 
vided that at first it was based for these 
three years on practical grounds, and sec- 
ondly for a certain number of hours the- 
oretical instruction was given in the various 
subjects relating to the clockmaking busi- 


ness. be , 

The practical training, for the first year’s 
course, was chiefly devoted to the funda- 
mental operations, in filing and turning, 
also to the making of necessary auxiliary 
tools (drills, lathe cutters, angles, etc.). 
Then the production of a new pendulum 
clock, with weight drive, and a spring op- 
erated clock, both made right from the raw 
material, was taken up and completed by 
the end of the first year’s instruction. 

In the second year’s instruction, the pupil 
was taken into watchmaking work. Here, 
too, he first had to make the necessary 
auxiliary tools (counter sinks, thread taps, 
etc.) by himself, to engage these in the 
making of various small escapement models, 
as well as to start and finish what was 
known as a traveling clock escapement 
(cylinder or lever escapement for traveling 
clocks). Thereby he would learn the nec- 
essarily neat work of turning pivots and 
jewel setting, which would serve him well 
in the succeeding task of making a better, 
cylinder self-winding watch from the raw 
material. The winding mechanism, in which 
he himself had to cut the wheels, pinions, 
etc. (to cut the gearing teeth), he had to 
make completely, thus becoming familiar 
with the accomplishment of fine work in 
steel and to bring it to practical completion. 
Only the jewels, going works pinions, cylin- 
der, cylinder wheel, balance spring, dial and 
hands were furnished him as finished parts; 
everything else in the watch he had to make 
himself. With the setting in operation of 
this cylinder watch he completed the second 
year of his course. 

According as time permitted, the pupil 
was also entrusted, as practice work, with 
some repairs, chiefly to large clocks with 
striking works as well as simple watches. 

During the third year of the course, the 
cylinder watch is completed, where this had 
not been done, and then an accurate lever 
watch had to be made, only the most neces- 
sary finished parts being supplied. This, 
in all its parts, is made in the best manner, 
to be then adjusted by the pupil to the 
various temperatures and positions. The 
remaining part of this year’s course was 
occupied with more difficult repairs to fine 
and complicated watches. 

At the request of the pupil, and in ac- 
cordance with his personal ability, instruc- 
tion is also given in jewel work, the making 
of lever and chronometer escapements, com- 
pensation pendulums, etc. The great portion 
of the annual two months’ vacation the 
pupil must devote to what is termed “holi- 
day practice,” which means to find occupa- 
tion with an independent master watch- 
maker so as to acquire some knowledge of 
the working methods of a business of that 
character. On the reopening of the school 
he must furnish proof of this holiday prac- 
tice in the form of a certificate from the 
master. 
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Theoretical instruction, as far as possible, 
keeps pace with the practical. From 13 to 
14 hours weekly are assigned to this. 

The first year includes geometry, geomet- 
rical drawing, and planning instruction, six 
hours per week; arithmetic and algebra, 
three hours; natural philosophy (physics, 
chemistry, electrical subjects), two hours; 
business language and penmanship, each one 
hour. 

For the second year, technical drawing 
(laying out gearings and escapements), 
four hours; mathematics (algebra, logarith- 
mic calculations, trigonometry), two 
hours; mechanics (static and dynamic, 
with special reference to clock work mech- 
anisms), two hours; clock knowledge 
(measurement of time, history of the clock, 
theory of gearings and escapements, calcula- 
tion of wheel and pinion sizes and the tooth 
numbers in clocks), three hours; electric 
clocks (science of electricity, varieties and 
operating methods of the different systems 
of electric clocks, electric clock equipments, 
their installation, maintenance, etc.), 1% 
hours; business compositions, one hour 
every week. 

For the third year, technical drawing 
(drawing escapements, compensating pendu- 
lums and balances, as well as entire clock 
movements), six hours; clock knowledge 
(escapements, compensating devices for pen- 
dulums and balances, calculation of striking 
works, theory of the adjustment of accurate 
clocks, the more important kinds of time 
and time determinations, including what is 
most necessary for this purpose of astron- 
omy), four hours; bookkeeping and civil 
rights, each one hour per week; for tech- 
nology (the most important materials used 
in watchmaking, their origin and production, 
the tools necessary for working, the ma- 
chines, gold and silver testing, etc.), in each 
year one hour is allowed weekly. The col- 
lection of experimental apparatus for elec- 
tric clocks, signal clock equpiments, models 
of various kinds, possessed by the institu- 
tion, are available for the broadening of the 
instructive observation. Instruction in the 
French language is also given as an op- 
tional subject. 

In the leisure hours, under the direction 
of a teacher, singing and music are indulged 
in, and in favorable weather, for bodily 
recreation, gymnastics and games in the 
open air. 

It may also be mentioned that the pupils 
who are obligated to attend the school reg- 
ularly for three years, after completing the 
course receive a graduation certificate which 
on their attainment of the legal age entitles 
them to engage, on their own account, in 
the watchmaking business. Foreigners are 
also admitted and many such have received, 
at the school, a very excellent training. 

In addition to these regular pupils, cas- 
uals may also take part in the instruction, 
that is to say, watchmakers who have al- 
ready worked as assistants or masters. 
They are not bound to the regular course 
of instruction but can remain any desired 
time in the institution and select the branch 
of practical watchmaking in which they de- 
sire to perfect themselves, as well as the 
subjects in the theoretical instruction, ac- 
cording to the development they desire. 








K. A. Vick, Decorah, Ia., has sold out 
his jewelry business to Nels Qualley. 
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The Western Boundary of the Central 
Time Zone 





HE commission, in its latest order in 
connection with the Standard Time 
Zone Investigation, Docket No. 10122, an 
investigation which was undertaken at the 
behest of the Congress, has re-established 
the western boundary line of the Central 
Time Zone, in so far as it affects Texas and 
Oklahoma, so as to provide as follows: 
Beginning at a point where such western 
boundary time zone line crosses the State- 
boundary line between Kansas and Okla- 
homa; thence westerly along said State 
boundary line to the northwest corner of 
the State of Oklahoma; thence in a 
southerly direction along the west State 
boundary line of Oklahoma and the west 
State boundary line of Texas to the south- 
eastern corner of the State of New Mexico; 
thence in ‘a westerly direction along the 
State boundary line between the States of 
Texas and New Mexico to the Rio Grande 
River; thence down the Rio Grande River 
as the boundary line between the United 
States and Mexico: Provided, That the 
Chicago, Rock Island & Gulf Railway Co. 
and the Chicago, Rock Island & Pacific 
Railway Co. may use Tucumcari, N. Mex., 
as the point at which they change from 
central to mountain time and vice versa; 
the Colorado & Southern and Fort Worth & 
Denver City Railway companies may ‘use 
Sixela, N. Mex., as such changing point; 
the Atchison, Topeka & Santa Fe Railway 
Co. and other branches of the Santa Fe 
System may use Clovis, N. Mex., as such 
changing potint, and those railways run- 
ning into or through El Paso may use 
El Paso as such point: Provided further, 
That this order shall not, except as herein 
provided, interfere with the adjustment of 
time zones as previously established by the 
Interstate Commerce Commission. 





The Function of Alcohol in Watch 
Work 


HE principal object in using alcohol 

on watch-work or jewelry is simply 
to facilitate drying by immersing the work 
in a liquid which will penetrate the small- 
est crevices and withdraw the water there- 
from. It will be readily apparent that any 
liquid which will accomplish this and leave 
no film of any kind on the work will serve 
the purpose. Any substance which will 
leave a_ residue, capable of attracting 
moisture to the metal, will cause rust on 
steel parts. Many jewelers are having the 
druggist dilute the pure grain alcohol with 
ether to comply with the requirements of 
the law. Chemically pure acetone may also 
be used for this purpose; in fact, pure ace- 
tone in itself is an excellent drier. The 
only objection to its use is the fact that 
it dries almost too quick. Do not, know- 
ingly, use any hygroscopic acid or alkaline 
substance to grain alcohol, as the acid will 
invariably cause rust and the alkali will 
have the effect of causing the oil to become 
gummy. 











R. W. Hoogenstyn has purchased the 
jewelry store of G. E. Chappell at Paw 
Paw, Mich. - 








162 THE JEWELERS’ CIRCULAR March 23, 199 














“We Do What We Promise” 


Accurate Results. 
Prompt Service. 


We r romise You Courteous Treatment. 


Honest Returns. 


Give Us a Trial on Your Next Shipment 
of Old Gold, Silver, Platinum or Sweepings. 


KILGALLON & COMPANY 


Works Refiners—Assayers—Chemists 
5801-5803 Wentworth Ave. and Workers of 31 N. State St. 
CHICAGO Gold, Silver and Platinum CHICAGO 








Dealers in 


GOLD, SILVER and PLATINUM 


REFINERS and SWEEP SMELTERS 


SMELTING WORKS: 


MAIN OFFICES: 
24 John Street 32-40 Flushing Avenue, BROOKLYN 
NEW YORK 280-290 Chestnut Street, NEWARK 














WATCH MATERIALS & SOLDERS 


JEWELERS’ SUPPLIES GOLD & SILVER 


In connection with our WATCH CASE REPAIRING 
AND SPECIAL ORDER DEPARTMENT, we are pre- 
pared to fili, promptly and precisely, all orders for 
watch materials and jewelers’ supplies. We also 
strongly recommend our solders for all grades of new 
and repair work. Over 50 years of constant experi- 
menting has produced an unequalled solder. 


N. J. FELIX & SONS 


(ESTABLISHED 1865) 
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[Patents Granted by the United States. 
the United States Patents That Have Ex- 
pired and the Registered Trade- Marks.) 











UNITED STATES PATENTS 





Issue of March 1, 1921 


1,369,926. CUFF-LINK. , amet. B. Kaun, Chi- 
cago. Filed May 17. 1920. Serial 381,806. 
2 Claims. 


4 connecting link for cuff buttons comprising 
a member having eyelets defined hy restricted 


necks through which the buttons are adapted to be 

snapped into said eyelets. 

1370053. SAFETY-CATCH FOR PINS AND 
SIMILAR ARTICLES. Arnotp ScHrroetrer, 
New York. Filed Sept. 15. 1920. Serial 
410,411. 2 Claims. 

.The combination of an attaching pin, a hook- 

shaped member terminating in a forked bridge 

extending in a direction lengthwise of said pin 
and including a hood, said pin extending beneath 
sid hood and engaging same only in proximity 








to its periphery, a  locking-member pivotally 
mounted on said hock-shaped member and _ ar- 
ranged to flex said pin against the resistance of- 
fered by said hood where it engages said pin 
whereby the latter is locked against unintentional 
removal from beneath said hook-shaped member 
and a finger piece carried by said Iocking-member 
for manipulating the same. 


1,370,125. WATCH-FOB. JoserH Komorous, Chi- 
cago, assignor to Parisian Novelty Co., 
Chicago. Filed Oct. 29, 1919. Serial 324,238. 
5 Claims. 


A buckle device comprising a member contain- 
ing a plurality of slots, projections adjacent said 
slots and extending partially across the same, said 
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slots and projections being so proportioned that 
the combined thickness of two strap portions when 
threaded through said slots will be greater than 
the distance from the extremity of the projections 
and the opposite wall of the slot toward which 
they extend. 


1,370,401. CLOCK-DIAL. Jouannes P. Becker, 
Berkeley, Cal. Filed Feb. 4, 1920. Serial 
356,177. 6 Claims. 


A cleck dial having a circle formed thereon 
consisting of twelve connected semi-circles, and 
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hour indicating numerals placed within the semi- 





circles and each numeral in advance cf its hour 
indicating graduation. 
1,370,420. PENCIL. Howarn L. Fiscuer, St. 
Paul, Minn., assignor to Brown & Bigelow, 
St. Paul, Minn. Filed June 24, 1920. Serial 
391,409. 23 Claims. 
In a pencil adapted to advance the lead by a 
threading action, and wherein the lead carrier is 


one of the threaded elements and adapted to 
. 4 0 Vp y 4 90 Yas 
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normally engage the complemental threads of a 
pencil case element, means co-operating with the 
carrier to permit shift of the carrier in the direc- 
tion of length of the pencil to vary the thread 
engagement by pressure against the projected lead. 
1,370,468. NECKTIE-HOLDER. Joun A. Mannits, 
Highland, Mich. Filed June 8, 1920. Serial 
387,453. 2 Claims. 
A neck-tie holder comprising in combination, a 
U-shaped body previded with registering holes, a 
pair of outwardly spring-pressed members pivoted 


within said bedy and including blade portions ar- 
ranged in overlapping relation and formed with 
arcuate slots; and a head carrying a pointed shank 
passable through a tie and a shirt front with the 
point passing through the holes and the slots in 
said body and blade members respectively. 


Designs 
57,197. HANDLE FOR A SPOON, FORK, OR 


SIMILAR ARTICLE. F. Rvssett Woopn- 
warp, Attleboro, Mass., assignor to the Wat- 


> 


son Co., Attleboro, Mass. Filed July 23, 1920. 
Serial 398,592. Term cf patent 14 years. 





UNITED STATES TRADE-MARK 

{The following trade-marks have been adjudged 
entitled to registration under the Act of Feb. 20, 
1905, and are published in compliance with Section 
6 of said <Act.] 


Trade-Marks Published March 1, 1921 
(CLASS 27, 


Ser. 131,030. HOROLOGICAL IN- 





STRUMENTS.) Meyer & Stvupet1, London, 
Eng. Filed April 12, 1920. 
The lines cn the letter “S” are for the purpose 
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of indicating shading only. No claim is made to 


the word “Satisfaction”? apart from the mark 
shown in the accompanying drawing. 
Particular description of goods. — Watches, 


Clocks and Parts Thereof. 

Claims use since December, 1919. 

Ser. 131,031. (CLASS 27. HOROLOGICAL IN. 
STRUMENTS.) Meyer & Strupetr, London, 
Eng. Filed April 12, 1920. 

No claim is made to the word “Satisfaction” 
apart from the mark shown in the accompanying 
drawing. 


salisfuction 


Particular description 
Clecks and Parts Thereof. 
Claims use since Dec. 12, 1919. 
Ser. 138,043. (CLASS 28. JEWELRY AND 
PRECIOUS-METAL WARE.) Cartier, INnc., 
New York. Filed Oct. 7, 1920. Under ten- 


year proviso. 


CARTIER 


Particular description of goods.—Articles of 
Jewelry for Personal Wear, Not Including 
Watches; Solid and Plated Flat and Hollow Table- 
Silverware, Solid and Plated Toilet Articles of Sil- 
verware, Candelabra of Plated and Precious 
Ware, Bonban-Cases of. Plated and Precious 
Ware, Jewelry-Cases of Plated and Precious Ware, 
Crosses, Rosaries, and Buckles of Plated and 
Precicus Ware. 

Claims use since 1859. 


Trade-Marks Registered March 1, 1921 


139,999. CERTAIN NAMED JEWELRY FOR 
PERSONAL WEAR, MATCH-CASES AND 
‘PURSES. Karprres Co., Providence, R. I. 

Filed June 24, 1920.: Serial No. 134,127. PUB- 

LISHED OCT. 26, 1920. 


of goods. — Watches, 





A New Diamond Polishing Machine Which 
Offers Many Advantages 


George R. Whitehead of Marchand Bros. 
& Co., 88 University Place, New York, has 
invented a new diamond polishing machine 
which has many advantages over the old 
spindle type which has previously been in 
use. The new machine consists of a new 
holder for the plates and eliminates the 
spindle. There is nothing on top of the 
bench which interferes with the workman 
or obstructs the light in any way, all sides 
of the polishing wheel being equally ac- 
cessible which allows the continual use of 
four dops at one time. The entire ma- 
chine can be put on any bench and without 
making any changes in the bench or driving 
motor now in use. Or it can be set up on 
individual stands and placed anywhere that 
the light is suitable. Full patents have been 
granted for the United States and appli- 
cations for patents have been filed in all 
the countries of Europe. Arrangements are 
now being made to put the machine on the 
market in Europe, and in this country. The 
Marchand plant is being completely 
equipped with the new polishing machinery 
and when this work has been completed, 
38 machines will have been installed. 

With the old style spindles with wooden 
bearings and the very crude method of 
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Refraction and Motility 
of the Kye 





With special chapters on Color Blindness, Field of 
Vision, The Relation of Functional Eye Diseases to 
General Medicine. By Ellice M. Alger, Adjunct Pro- 
fessor of Diseases of the Eye in the New York Post- 
Graduate Medical School and Hospital, etc. 122 Illus- 
trations. Extra Cloth. 376 pages. Price, $2.50 net. 





THE OPTICAL PUBLISHING CO. 
11 John St., New York 
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PRICES REDUCED 





All sizes, 8/0 to 6 $0.85 per gross 
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Crowns, Pendants and ee 


We make a specialty of white gold crowns and bows, and are 
prepared to make very prompt deliveries of same for bracelet watches. 
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Right—Prompt deliveries and entire satisfaction assured. 
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balancing there is, it is claimed, constant 
trouble in keeping the wheels in running 
order and constant care must be exercised 
not to overload the plate. Mr. White- 
head has figured that based on a loss of 10 
minutes per day per man and taking the 
average pay of every workman at $100 
for 44 hours, the saving on this item alone 
in the use of the new machine will equal 
2% per cent. 

With the new holder for the plates there 
is no danger to the workman from the wheel 
getting loose or coming out of the bench 
and no danger of breaking stones on ac- 
count of the wheel becoming loose and slip- 
ping or of accidents to the fingers of the 
operators as was the case with the old 
spindle. There are no wooden bearings 
to run hot or burn and any amount of 
weight can be applied to one, two, three 
or four stones on the plate without in any 
way interfering with the running or balanc- 
ing, as the plate is absolutely rigid and 
cannot move out of line or in any way get 
away from the work. The machine will 
run indefinitely without any adjustment or 
care except to keep it supplied with oil and 
when any wear does occur, the bearings are 
adjustable. There is also the added ad- 
vantage of a substantial saving in buying 
plates without the spindles. 


This holder has been tried out thoroughly 
for some eight months and besides the bene- 
fits already mentioned, Mr. Whitehead is 
convinced that better work can be done, 
especially on large stones and emerald cut- 
ting, where a solid and simple running wheel 
is important. The workmen who have used 
this machine in the Marchand shop, the 
inventor says, do not care to work on the 
old style, since they are never inconvenienced 
with bulky machinery and their entire time 
can be used in polishing diamonds, 

With good endless belts, the plate can be 
run up to 3,500 revolutions a minute with- 
out noise or vibration and at 3,000 vibra- 
tions per minute, it is hardly possible to 
note that the wheel is running. Mr. White- 
head stated that he will be pleased to ex- 
hibit the new machine to any one who is 
interested and will also loan a machine for 
trial if requésted. 
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H, P. Alsted, of Alsted Kasten & Co., 
retail jewelers, 123 Wisconsin St., who with 
Mrs. Alsted and their granddaughter, Miss 
Elizabeth Bacon, have been visiting Palm 
Beach, Fla., for the last two months, re- 
turned home during the past week. 

Milwaukee jewelers were pleased to greet 
Joseph Rifkin, representative of L. Heller 
& Son, New York city, last week. Mr. 
Rifkin made his first trip through this ter- 
titory since his return from Europe, where 
he visited the Paris office of his firm and 
other points of interest. 

Purchase of a retail store building at 
Horicon, Wis., has been completed by E. A. 
Wendt, local jeweler, who has started work 
of extensive remodeling of the building. 
Mr. Wendt plans to occupy the store with 
his jewelry business and to make it one of 
the most modern of its kind in this vicinity. 
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The Louis Esser Co., 111 Wisconsin St., 
is contemplating remodeling the building 
now occupied. The Esser store is located 
at the east end of the Garretson building, 
which has been leased by other retail inter- 
ests and which will be extensively re- 
modeled. That part occupied by the Esser 
store is not involved in the new lease on the 
rest of the block, but the store will be re- 
built. 


Visitors at local jewelry houses during 
the past week included a number of retail- 
ers from various parts of Wisconsin. E. F. 
Waldhier, Juneau; J. B. Davis, Lake Mills; 
G. H. Frank, Jackson; Alva Snider, Beloit; 
Wiegand Bros., Racine; O. E. Lange, Ra- 
cine; Schneider Bros., Burlington; Amidon 
Bros., Hartford, and M. L. Crain, Adams, 
were among those calling on Milwaukee 
jobbers and manufacturers. 

Plans for a clubhouse and community 
center have been outlined by the North 
Avenue Advancement Association, com- 
prised of the leading business and profes- 
sional men of that business section. A tem- 
porary realty company is being formed and 
stock subscriptions are being taken. About 
$100,000 will be raised to provide a building 
of two or three stories, to be erected on 
North Ave. in the vicinity of 31st St. 
Jewelers of that district are active in the 
association. 


After a few weeks in the local headquar- 
ters, where he familiarized himself with the 
stock, and also getting acquainted with the 
Milwaukee retail jewelry trade, Carl Meyer, 
who recently joined the sales force of the 
Boszhardt-Possin Co., 209 Grand Ave., left 
last week for his first trip through Wiscon- 
sin State territory. Mr. Meyer seems well 
qualified for his new duties on the road and 
will undoubtedly make as great a success as 
he did while associated with the retailing 
end of the jewelry business. 


Gordon E. Warnke, son of E. H. Warnke, 
head of the well-known Milwaukee manu- 
facturing house in the Enterprise building, 
has been commissioned a lieutenant in the 
Wisconsin National Guard. The young man 
joined the guard prior to the World War 
and served overseas with the famous 32nd 
Division, composed of Wisconsin and Mich- 
igan guardsmen. Since his return, Gordon 
has again renewed his guard work and his 
successive promotions have now placed him 
in the rank of commissioned officers. 

Local jewelers have joined with other 
business men in lending assistance to the 
drive inaugurated by the local post office of- 
ficials to encourage earlier mailing. The 
object is to do away with the early eve- 
ning rush and with night work by clerks. In- 
stead of holding all mail until evening and 
then deposit it in the mail box, thereby 
causing a jam at the post office, business men 
are being urged to make several deposits at 
intervals during the day. This will not only 
prevent a rush, but will mean a big differ- 
ence in the time of delivery at the place 
designated. 

Prompt action on the part of the police 
at Madison, Wis., resulted in the arrest of 
Robert Weber, aged 20, claiming Belleville 
as his home. Weber was arrested by de- 
tectives when, it is alleged, he was seen on 
the street wearing a suit of clothes and a 
completé outfit taken from the clothing store 
of Hilsenhoff & Ring, 1352 Williamson St. 
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A confession was obtained, and Weber is 
alleged to have also admitted the burglary 
of the jewelry store of H. Nepstad, 2321 E. 
Washington Ave., where, it is alleged, he 
obtained a number of inexpensive rings for 
his efforts. The man is not considered a 
hardened criminal, but is believed to have 
been prompted to rob the stores in order 
to get money, claiming that he .was broke 
and without funds. He is being held for 
trial, 

Beaver Dam, Wis., lays claim to holding 
the honor of having the oldest jeweler in 
Wisconsin who works at his trade in the 
person of W. H. Thorp. This jeweler 
started in to learn the trade in Beaver Dam, 
64 years ago, and has been working at it 
continuously ever since. In 1860 Mr. Thorp 
established the jewelry business which he 


- is now operating, which makes 61 years he 


has been in the jewelry business. He is 
now 80 years old, but for all of that, he 
works at his bench each day and is in ex- 
cellent health, Mr. Thorp was born in 
England and when one year old came to 
America with his parents, spending six 
weeks crossing the Atlantic, and settled near 
Albany, N. Y., where he resided six years, 
then came to Watertown, Wis., and Beaver 
Dam in 1857. 

Milwaukee manufacturing jewelers were 
represented at a meeting of the Central 
Manufacturing Jewelers’ Association held in 
Chicago last week. <A delegation, consist- 
ing of Fred J. Theleman, of F. J. Theleman; 
E. H. Warnke, of the E. H. Warnke Co., 
and Alfred G. Schulenberg, of Schulenberg 
& Schmidt, spent the day in Chicago, They 
report that the strike situation in that city 
has assumed a general aspect, but that the 
manufacturers are determined to stand their 
ground and not surrender their rights and 
authority to the union. Milwaukee has been 
free from all labor trouble, operating an 
open shop, and if there is a union organiza- 
tion here it has not sought to create trouble. 
The local delegates were guests of the Chi- 
cago Jewelry Manufacturers’ Association at 
a dinner and meeing in the evening at the 
Sherman House. 

Activities of the Better Business Bureau 
of the Milwaukee Association of Commerce, 
of which Senator Oscar Morris is chair- 
man, have in frequent instances been of 
benefit to the jewelry trade. One of the 
latest cases which have come to the atten- 
tion of the bureau and involving jewelry, 
was that by the Elgin National Watch Co., 
which stated that a watch pictured in an 
advertisement by a Milwaukee mail order 
house was not an Elgin as represented. It 
further stated that the words “Illinois Watch 
Case Co.,” which appeared on the original 
cut had .been substituted by “21-jewel.” 
This conveyed the impression that it was a 
21-jewel Elgin watch. When interviewed, 
the manager of the mail order company ad- 
mitted that the facts had been misrepre- 
sented and agreed to discontinue the adver- 
tising in question. Like practically every 
other offender, he expressed his willingness 
to co-operate with the Better Business Bu- 
reau at all times. It has been through the 
activities of the bureau to a large extent 
that Milwaukee and Wisconsin enjoys a 
clean record in the way of jewelry adver- 
tising on the whole, only occasional viola- 
tions occurring and these have been success- 
fully curbed when discovered. 
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WATCH BRACELET 
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STERUNG SILVER WITH” EXTRA QUALITY RIBBON 









































Sterling Silver metal parts with extra quality black silk grosgrain ribbons. Sterling 
Silver metal parts with extra quality grey silk grosgrain ribbons. 1/10 Gold Metal 
Parts with extra quality black silk grosgrain ribbons. 1/10 Gold Metal Parts with 
extra quality grey silk grosgrain ribbons. Each Bracelet on a@ single card, $5.00 per 
dozen net. 








) 
Betty Ribbon acelets are fill, guorertéed Le sve complete 
satislaction, al metal parts are warrantéed 45 be Sterling Silver 
and will Le d Proper wear 1S not obtained, te ribbons 
are ata qual G and weight which assures you Fmaximum. service. 
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GEO. PHILLIPS & COMPANY 


SCRANTON PENNA. 
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Special designs of platinum one) 
iewelry of the highest grade ; a Xe) 
and greatest artistic value iN 
executed most skillfully. We LN 
are in a position to furnish Y 
fine melee for your special , 
order work at low prices 


SIMMONS & ZAWOLKOW 


Platinumsmiths 
31 N. State St. CHICAGO 
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| HIGH GRADE 
\ Platinum 
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~~ LOUIS@JABNER | 


17-51 LISPENAR =-ET NEW YORK 
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“There is nothing new under the Sun.” 
BUT you will always find something new 
in the Platinum line under this Sun—High 
grade merchandise at low prices. 


Branch Office: 803 Heyworth Bidg., Chicago, III. 


“Look Under the Sun’’ 







The Jewelers’ Circular Buyers’ Directory 


of the Manufacturers, Importers and Jobbers in the 
Jewelry and Kindred Trades 


Price $1.00 





Copyright, 1920, by 


The Jewelers’ Circular Publishing Company 
11 John Street, New York 

















}* Brocade and Engine-Turning 


Straight Line and Circular Work 
Artistic Designs. Brocading on all shapes of Articles. 


EARL R. MULCHAHEY 
i 95 Chestnut Street, Providence, R. I. 








PLATERS TO THE TRADE 


Gold, Silver and Platinum Plating. Guaranteed Work. 
Mesh Bags repaired, replated and relined the same as 


new. SILVERWARE REPAIRING 


Swartz & Ciske Loop End Building 


177 N. State St., Chicago 














NON-TARNISHABLE FLANNEL 


For Silverware, Watch Cases, Cutlery, Bags and Rolls 
WHITE AND ALL COLORS 


Deliveries: Stock Shades—Immediate; Special Shades—3 to 4 Weeks. 


Myron B. Levy Co., Inc., 1? 1H Rleecies Street 




















ARTHUR JOHNSON MFG. CO., Inc. 


14-16 Church St., New York 
























The Protection Ring Guard 


Has No Points to Catch or Scratch 
EASY TO PUT ON 


In Yellow Gold 14K $4.50 Dozen 
White Gold 14K $5.00 Dozen—6 Sizes 


The Lion Safety Pin Clutch Co. 


Temporary address on account of fire 
Pat. Feb. 20,1917 19 watlace St., Freeport, L. I., N. ¥. Pat. May 25, 1920 
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